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EXPANSION STORY: How Houston banks keep up with Houston (See page 31) 
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This Month: 


A MODERN SAVINGS APPROACH by Allan Herrick 


THE VIEWS OF A WOMAN BANK PRESIDENT by Mazy Condit Rockwood 





CLEARING REGIONAL CHECKS OVER-NIGHT by Bruce James 
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Today the trucking industry 
offers attractive investment possibilities. 
No industry is more vital to the 


well-being of America. Nine million trucks 


ply the highways. . . one out of 


every 10 workers is employed in some phase 


of the trucking business. 
Thus, the sales potential of the truck 


dealer is great .. . especially if he handles 


Dodge “Job-Rated” trucks! There are 


more than one million Dodge trucks hard 
at work today, and this number is increasing 


, and a better deal for the 


as more and more truckers discover the 


value of these dependable “work horses.’ 


Whether you finance trucks or operate 


an investment as you can make! 
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| Capital Comparison 


Sirs: We are enclosing a comparison 
between United States and Canadian 
banks that we think you will find of 
interest. 

You will note that Canadian banks 





| have a far greater percentage of risk 
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MICHIGAN NATIONAL BANK 
Barns Cacme Fur Cano Rarmwe Lane, 
Mansa Pom Hrsox Sarmraw 
COMPARISON OF UNITED STATES AND CANADIAN BANKS 
STATEMENT OF CONDITON 
December 31, 1953 
(000.00 omitted 
aus ‘AD Eleven 
Sawwred woke 
ASSETS = = . 
om 444783060 B2 200877 8? 
National Government Securities 2.472935 225 2706 
5.365 454 28 
fk Free Assets Tt? rT) was | Me 
‘ans 7S 1,070,802 0 
Loane ond Dine 62862 031 327 4592553 429 
Bank Bidgs & Real Estore 1520448 8 109,463, 10 
946.243 5 185,086 W 
Risk Assets . 7 eT) S97MA SSG 
Total Assets 192023982 ©1000 072307 © 1000 
— = — 
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Demand Depewm 133,999,423 6 $106,317 
Tame Deposits aes | ONS 5034050469 
Total Deposits sont =| 2 10367 = HS 
Other Licbilities 27am tC« 169,040 6 
Coptot “ons 0h 152,500 14 
Surplus, Profits and Reserves 10,195,203 53 400 25 
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% —Copitet Funds to Risk Ansats 18 69 
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tmcome on Looms or) 452% 
Income on Securities o 26% 
Net Income for each $100.00 of Assets 55 0 
Net Income tor each $100.00 of Capitol Funds 733 1260 
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Shows risk asset ratios 


assets than U. S. banks, 55.6 to 41.5, 
yet capital funds proportionally are 


+ much smaller, 3.9 to 7.4, which allows 


sete. 
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them to make a fair return on capital 
funds. The percentage of capital funds 
to risk assets is 6.9 for Canadian banks 
and 17.8 for U. S. banks. 

We are of the opinion that supervisory 
authorities are unduly cautious in their 
continuing effort to increase the capital 
funds of U. S. banks and that this 
relects unfavorably on the earning per- 
centage as compared to banks in other 
countries. 

RUSSELL FAIRLES, Vice-President, 

Michigan National Bank, 

124 W. Allegan, 

Lansing 4, Michigan 
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To Parents of Graduates 
Sirs: We have been doing something 


a little different in banking promotion, 
with notable success. We have been 
sending a certificate of achievement to 
the parents of all boys and girls grad- 
uating from high schools in the El Paso 
area. 

As the “achievement” folder states, 
“We believe that when parents have 
provided for and reared a boy or girl 
to the age of graduation from high school, 
they have made a worth-while contribu- 
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tion to their community and their coun- 
try.” 

In the past two years some 5,000 of 
these folders have been sent out and 
they have made many friends and cus- 
tomers for the bank. 

GEORGE G. MATKIN, President, 

The State National Bank of El Paso, 

El Paso, Texas 
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Farm Equipment Paper 


Sirs: We were extremely interested 
in “Why We’re Long on Farm Equip- 
ment Paper,” by Fred A. Bloodworth, 
executive vice-president, The American 
National Bank of Gadsden, Alabama, in 
your June issue. 

This article certainly outlines the very 
favorable experience this bank has had 
and covers the subject in every detail. 
We hope it will instill in other banks a 
desire to get into this business if they 
have had doubts as to the outcome of 
such investments. 

We, in the farm equipment industry, 
feel that financing farm equipment sold 
on the proper terms to the proper pur- 
chasers represents one of the safest 
forms of financing. 

C. R. EaGer, Assistant Controller, 

The Oliver Corporation, 

400 W. Madison Street, 

Chicago 6, Illinois 
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The Savings Trend 


Sirs: The article, “Analyzing the 
Savings Trend,” in your July issue by 


Made friends and customers 
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May we 


Sirs: Congratulations on the excellent 
article on the savings trend. The charts 
have presented the developments in this 
area in an extremely effective fashion. 


These, together with the discussion, 
should be very revealing to people in- 
terested in all phases of consumer 
savings. 


ERNsT A. DAUER, 

Director of Consumer Credit Studies, 
Household Finance Corporation, 
Chicago 11, Illinois 
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Sirs: “Analyzing the Savings Trend” 
is of great interest to us as it must 
indeed be to any financial institution. 

Wooprow W. MILLER, President, 

Republic Building and Loan Ass’n, 

Washington 20, D. C. 








The first coast-to-coast 
radio network broadcast 


It was sent over the Bell System’s transcontinental network thirty years ago 


Just a little over thirty years ago 
a man’s voice was heard on radio 
sets in New York and California— 
at one and the same instant. 


That was early in 1924, when the 
first coast-to-coast radio network 
broadcast took place.: The voice, 
fittingly enough, was that of a tele- 
phone man—J. J. Carty. He had 
helped direct the building of the 
Bell System’s transcontinental tele- 
phone network, and he was working 
to make it more useful every day. 


Mr. Carty spoke from Chicago’s 
station WMAQ. His voice was 
carried by telephone wires to New 


BELL TELEPHONE SYSTEM ( 
eS 


York, Providence and Washington, 
D.C., in the East and westward to 
two stations in California. 

How that first network has grown! 
Today hundreds of radio stations 
across the nation are regularly linked 
together by telephone lines. 

And today telephone lines serve 
another kind of broadcasting. Tele- 
vision pictures—in both black and 
white and color—are sent from city 
to city on telephone equipment. 


The wires, coaxial cables and 
radio relay towers, put up to pro- 
vide the nation with Long Distance 
telephone communication, also 





serve to bring an endless selection 
of radio and television programs to 
millions of homes. 

When you think about it, you 
realize how a great communica- 
tions network like this serves to 
unite us all. 

It speeds the vital messages of 
government and business. Carries 
your own warm words to distant 
relatives and friends. Brings many, 
many people together in radio and 
television audiences to hear and see 
historic words and great events. 


The Long Distance network is 
truly an instrument of democracy. 
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TRENDS IN FINANCE 





Branch Banking Grows 

The growth in banking facilities in 
the United States during the past two 
decades has been met entirely by an 
expansion in the number of branches. 
The number of banks has changed little; 
such change as has taken place has been 
a decline. A few new banks have been 
organized, but the disappearance of 
banking corporations by consolidations 
or by voluntary liquidation has been just 
about as great as—and in some years 
greater than—the number of new banks 
organized. 

During this same period, the number 
of branches has more than doubled. And 
a large part of this growth has come in 
the postwar period. Indeed, the net in- 
crease of 353 branches operated by com- 
mercial banks during the past year is 
the largest annual branch increase ever 
recorded. 


Growth widely spread. The increase in 
commercial bank branches is widely dis- 
tributed throughout the United States, 
as shown in the accompanying listing. 
Although branch increases on the west 
coast have been most widely publicized, 
the increase in the number of branches 
has been just as great in several other 
areas. For example, during the past dec- 
ade the increase of commercial bank 
branches in Pennsylvania has exceeded 
the increase in California. The growth 
in branches in the East-North Central 
States has exceeded the growth in 
branches in all of the Pacific Coast 
states; the branch expansion in South 
Atlantic States likewise exceeded that 
of the Pacific Coast states. It is true 
that branch banking on the west coast 
developed earlier and went further, but 
branch expansion is now_ general 
throughout the United States, except 
where branch operation is still curbed 
by law. 

While many factors have contributed 


Growth spread geographically 
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Progress of Branch Bank Expansion over Two Decades 


Number of Commercial Bank Branches at End of 1933-1943-1953. States 
Showing Gain of Over 100 Branches are Indicated in Bolder Type 


Geographic Division 1933 1943 1953 








Geographic Division 1933 1943 1953 
UNITED STATES..... 2,784 3,564 5,627 
NEW ENGLAND..... 206 243 440 

es Grd sea ne 52 60 82 

New Hampshire...... 1 2 2 

le 12 8 11 

Massachusetts...... 102 120 212 

Rhode Island. ....... 32 37 57 

Commocticut. ....cces 7 16 76 
MID. ATLANTIC..... 825 861 1,414 

New York. . 638 636 901 

ee 105 121 204 

Pennsylvania....... 82 104 309 
SOUTH ATLANTIC 289 384 730 

a 12 11 33 

eee oe 81 80 136 

Dist. Columbia....... 27 30 46 

res 69 74 127 

West Virginia........ tied bane eee 

North Carolina..... 52 139 270 

South Carolina....... 24 24 66 

I Gig: an win Ge as 24 25 50 

PE awskwennenee ae 1 2 
W. NO. CENTRAL 60 230 244 

DESMGRGTR. 2... ccsce 6 6 6 

eas 52 156 163 

eer eeee er ey 

North Dakota....... acariai 23 22 

South Dakota........ eons 43 51 

eae 2 2 2 

ae 


E. NO. CENTRAL 373 545 896 
(Ae 164 169 302 
I in 6.5 w:0r0- 6.005% 32 68 138 
ee Pe cal jamak 
ee 147 173 306 
Wisconsin.......... 30 135 150 

E. SO. CENTRAL 95 148 274 
ee 24 31 55 
WG & ont eneces 46 51 117 
SIN 96 604800 48 1 20 26 | 
Mississippi.......... 24 46 76 

W. SO. CENTRAL 54 74 113 
bas & 46 4enes 6 18 21 
Louisiana........... 48 56 92 
ic stew beeee jae eevee eeee 
0 ee 

MOUNTAIN 45 97 209 
a eves 
Ser 23 39 64 
c\ Se cons or owns 
| RE er ane 1 
New Mexico......... owes 6 21 
NG sb ies wie wine 13 26 71 
LL GGh edu we 6b a0 9 13 32 
De ia ee wee oon TTT 13 20 

PACIFIC 837 982 1,307 
Washington........ 23 87 168 
NCEE os Sa d:awees 27 68 116 
California.......... 787 827 1,023 








In two decades, the number of branches has more than doubled 


to the growth of branch banking, one 
factor seems to be of growing impor- 
tance: the shift of populations to sub- 
urban areas. Except on the west coast, 
very few branch-operating banks have 
attempted to organize branch systems 
over large areas. But many banks have 
expanded their operations considerably 
in near-by and suburban areas. The 
largest growth in branches has been of 
those located in the same city as the 
head office or in a contiguous area. 

Brand new branches. The great ex- 
pansion of branch banking during the 
1920’s was effected largely by the con- 
version of existing banks into branches. 
The great branch banking systems oper- 
ating on the Pacific Coast established 
some brand new branches, but they 
often found that profitable operation in 
a location could be achieved more 
quickly and more certainly by starting 
with an existing bank. 

To some extent this was true even in 
the 1930’s. Some of the branch systems 
established soon after the banking holi- 
day made use of the buildings and even 
of the personnel of banks that did not 
survive the “Great Unpleasantness.”’ 
This was also true to a considerable 
extent of the later 1930’s. 

But during the postwar period, the 
expansion of branches has been largely 
by establishment of entirely new offices. 
This has been necessarily true because 
branch banking has more often met the 
need for banking facilities where such 
facilities did not exist before. Further- 


more, new promotional methods have 
been developed by which new branches 
can be put on a profitable basis of opera- 
tion rather sooner than has usually been 
expected in the past. 

Resistance in some areas. Although 
branch banking has ben growing con- 
siderably in those areas that permit the 
establishment of branches, the area of 
resistance is also still firm. After the 
banking holiday in 1933, a few states 
established branch banking laws in 
order to provide banking facilities for 
areas that otherwise would have been 
without banking. In areas where anti- 
branch banking sentiment was. still 
strong, these ‘“branches’’ were some- 
times given other euphemistic labels 
such as “‘offices” or paying-and-receiving 
stations. But most of this sort of tempo- 
rary expansion was finished before the 
opening of World War II. 

The postwar expansion of branch 
banking has been in areas where popu- 
lation growth or movements called for 
new banking facilities. The chartering 
of new banks to meet this need is often 
difficult. In cities or even in suburban 
areas, the capital requirements for the 
establishment of a new bank often ex- 
ceed the capacity of bank promoters. 
Bank earnings have not been enough to 
attract new capital easily. As a result, 
branches have been established to meet 
these needs. 

But the dozen states in which branch 
establishment is prohibited (or frozen) 
have held firm. During the past decade 
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no important change has taken place in 
this line-up. While branch banking has 
grown where it is permitted, it has not 
expanded its area of permissive opera- 
tion. 

At the moment, the issue of branch 
banking does not stir tempers and feel- 
ings quite as much as it did a generation 
ago. But it is not impossible that before 
many years it will again be a hotly de- 
bated issue. 
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Inventories and Prices 


Many of the Federal Reserve Banks 
are now doing an excellent editorial job 
of covering important economic trends, 
in their monthly bulletins. These publi- 
. cations, available from the banks on re- 
quest, contain timely information of 
* value to business organizations as well 
as to banks. 

An example of this is to be found in 
the July issue of Business Conditions, the 
unusually readable bulletin published by 
the Federal Reserve Bank of Chicago. 
It evaluates inventory trends, since these 
are expected to be a major factor in de- 
termining the course of business during 
the second half of this year. The accom- 
panying chart shows how inventory re- 
duction and the sales improvement in 
1954 suggest that the most depressing 
phase of the inventory adjustment may 
be over. 

Limited to producers. Analyzing fur- 
ther, however, the Chicago reserve bank 





Inventories decline but 
exceed year-ago totals 
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Clue to business outlook 


finds that manufacturers accounted for 
all of the net business inventory liquida- 
tion during the first four months of 1954, 
and the great bulk of this reduction oc- 
curred in raw material and semi-finished 
goods in the hands of durable goods pro- 
ducers. Barring a new world crisis, the 
bank sees little reason to believe that 
this segment of manufacturers’ inven- 
tories will soon be rebuilt. Thus it con- 
cludes that a general reversal of the 


inventory trend is not now in prospect. 


It expects the inventory reduction pace 
to slow down, not reverse itself. 








customers. 





Accounts Receivable 
Financing 


F YOUR BANK does not handle this type of 

business, ComMMERCIAL CREDIT can help your cus- 
tomers who need more funds than are justified under 
their banking lines of credit. CommMerciaL CREDIT’s 
Accounts Receivable Financing can function quickly 
and smoothly, and does not interfere with your bank- 
ing services to these customers. Any CoMMERCIAL 
Crepit Corporation divisional office listed below 
will be glad to furnish information to you or your 


Battrmore 1—200 W. Baltimore St. 
Los AnGELEs 14—722 S. Spring St. 
San Francisco 6—112 Pine St. 


A Service Available Through Subsidiaries of 


COMMERCIAL CREDIT COMPANY 
Capital and Surplus Over $145,000,000 


Cuicaco 6—222 W. Adams St. 
New York 17—100 E. 42nd St. 














“Inventory developments will continue 
to be analyzed carefully as a bellweather 
of over-all business activity,” the bulle- 
tin continues. “The trend will go far to- 
ward determining whether the unmis- 
takable signs of leveling of business 
activity in the second quarter signaled a 
‘bottom’ and a new uptrend or merely 
a hesitation in a continuing slide.” 

Why such stability? In its Monthly 
Business Review for July, the Federal 
Reserve Bank of Philadelphia takes a 
close look at commodity prices, especially 
the sensitive spot market price index of 
raw or semi-fabricated commodities that 
are particularly susceptible ‘to economic 
forces. 

The bank offers an explanation for the 
persistent refusal of commodity prices 
to drift downward in orthodox accom- 
paniment to the mild business recession 
that started last summer. 

This paradox, says the bank, lies part- 
ly in the fact that a significant down- 
ward movement in important groups of 
prices had already occurred prior to the 
onset of the recession, as a reaction to 
the Korean War price inflation of 1950- 
51. This is illustrated by the chart below. 

Another factor accounting for the sur- 
prising price stability during the reces- 
sion period has to do with some spec- 
tacular advances in a few commodities 
such as cocoa beans, lard, etc., due to 
special circumstances. These have offset 
weaknesses in other commodities, and 
created an appearance of stability in the 
overall price index. 

Current outlook. In 


more’ recent 


| months, war talk, drought conditions, and 


seasonal factors have combined to pro- 
duce the most impressive advance in 
three years. However, the reserve bank 





SPOT MARKET 
CONSUMER 
ES 


PRICES 


WHOLESALE 
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' 
Spot market prices have run through two sweeping cycles 
between 1946 and late 1953. Movements of wholesale prices 
and consumer prices have been comparatively sluggish. 
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Price paradox puzzle 


asserts that except for the possibility of 
a new wave of scare buying or a defense- 
based industrial upsurge, the price out- 
look for the majority of the 22 spot 
market commodities in the immediate 
future is not especially strong. 


° e e 


Shopping Centers Seen as 
Possible Loan Hazards 


Warnings to lenders, on the potential! 
losses involved in the plethora of shop- 
ping centers being erected, have come 
from two different sources. 

“There is serious question concerning 
the need for this ever multiplying num- 
ber of shopping centers,’’ cautions Hun- 
ter Moss & Company, a Baltimore firm 


Burroughs Clearing House 
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approaching new york 


RE” day some 11,000 trav- 
elers arrive in New York by 
air. When their plane wings in 
over lower Manhattan, this dra- 
matic, bird’s-eye view of the 
City’s financial center is spread 


out before them. 


Here is the head office of the 
Chase National Bank where scores 
of businessmen and bankers from 
out of town are welcomed every 


day. 


At Chase these visitors find 


Officials who are familiar with 
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trade developments and busi- 
ness methods in foreign mar- 
kets as well as in all parts of the 
United States. They also find in 
New York a network of Chase 
branches whose staffs are in 
touch with the diverse business 
interests and enterprises of the 
city. 

Chase stands first in loans to 
American industry, and for 
many years has also been num- 
ber one in correspondent bank 
relationships. Almost half of 
the banks in the country which 





maintain banking connections 
in New York have selected the 


Chase National as depositary. 


If you are considering a New 
York banking connection, why 
don’t you talk to the people at 


Chase? 


C he 
NATIONAL BANK 
OF THE CITY OF NEW YORK 


HEAD OFFICE: Pine Street corner of Nassau 


Member Federal Deposit Insurance Corporation 








of real estate appraisers and consultants. 
“Strong promotion and a small equity 
position, in most instances, have dulled 
the analysis of long term prospects.” 
Four-point pattern. According to this 
real estate authority, the prevailing pat- 
tern of shopping center development 
works about as follows: First, design the 
center bigger than its neighbor and in- 
clude more parking space. Second, ob- 
tain some national “‘name” tenants to 
lead in the less experienced tenants. 
Third, set the minimum rents in accord- 
ance with financing requirements, not 
in accordance with net profit require- 
ments of the tenant. Fourth, obtain 
financing that will pay out the cost of 


building and keep equity cash require- 
ments low. 

In Baltimore, the realty firm notes, 
there has been a 120 per cent increase 
in shopping center space against a 20.5 
per cent population growth. It raises the 
question whether retail sales will justify 
the rents being paid, and asserts that 
vacancies are already appearing in the 
older, smaller centers, as competing 
shopping developments divide the busi- 
ness. 

Banker-retailer viewpoint. A _ similar 
warning has been sounded by Albert 
Coons, vice-president and director of 
Allied Stores Corporation, who also 
holds the same titles in the Lebanon 
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Our 90 year 


—another step toward tomorrow 
1864, THIS BANK OPENED ITS DOORS, 


proposing to serve “* 
Territories, Mexico, the Atlantic Cities, Europe, China and 
the East Indies.”’ 
rendered. From the beginning, this Bank has shared substan- 
tially in financing the fast-growing West and in developing 
world markets for the products of Western business. 


this City, State, neighboring States and 


. . For ninety years that service has been 


Upon that experience is based our present unique Tri-State 
banking organization and our policy of meeting an ever 
changing economy with thoughtful service to all customers. 


Pioneer days were intensive. Tomorrow is a bolder challenge. 
We are preparing to meet it confidently through expanding 
resources and facilities. 
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Incorporated in 1864 
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Foreign Exchange 
Banking Facilities 


Keep in touch with Japan through the 


FUJI BANK ita. 


HEAD OFFICE: OTE-MACHI, CHIYODA-KU, TOKYO, JAPAN 
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(Pennsylvania) County Trust Com- 
pany. In discussing the matter with 
Pennsylvania bankers he stated: 

“T think that when you are advising a 
retailer or considering a loan on a sub- 
urban location, several points should be 
kept in mind. First is the basic strength 
of the downtown district and also, of 
course, the stake that bankers and prop- 
erty owners have in this district. In 
most cities, suburbs tend to spread out 
in several directions around the down- 
town area, rather than grow in a single 
direction. The result is that it is very 
difficult, if not impossible, for any single 
suburban center to tap more than part 
of the population in a city. Consequent- 
ly, it is unlikely that cities of less than 
150,000 can support outlying shopping 
centers with large department store 
and special store units (food markets 
excluded). 

“There is reason for caution on sub- 
urban developments, even in cities of 
up to 500,000,” Mr. Coons has asserted. 
“Only in the very largest cities are the 
opportunities for the large scale sub- 
urban stores and shopping centers very 
bright. Even these should be taken with 
a grain of salt. Real estate men have 
made more than optimistic forecasts 
of the sales that individual stores may 
expect. We have frequently found that 
our own estimates of potential first year 
sales have been half or even a third of 
the figures offered by real estate pro- 
moters.” 

Losses foreseen. Before backing such 
promotions, bankers are advised by Mr. 
Coons to learn the answers to a lot of 
questions, based on surveys, factual 
data, and common sense. He thinks that 
it will be a miracle indeed if the owners, 
the lessors, the lessees and even the 
bankers make any money out of a large 
proportion of the shopping centers now 
being erected throughout the country. 

And, he adds that perhaps this pre- 
cautionary warning may also be applied 
to some degree to branch banks being 
opened in these centers. 
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Foreign Taxes on 
U.S. Investments Abroad 


Encouraged by the growing trend to- 
ward lower business taxes in foreign 
countries, there has been a rapid ex- 
pansion of U.S. industry abroad. The 
latest census shows that there are nearly 
2,600 American companies with over- 
seas investments, and the capital thus 
invested has reached an all-time peak of 
$16.5 billion. 

However, these foreign operations are 
generally being concentrated in a few 
countries where the tax laws are most 
favorable. A timely and highly informa- 
tive analysis of the tax provisions applic- 
able to American enterprises in other 
countries throughout the world has been 
made by Walter H. Diamond, editor of 
the McGraw-Hill American Letter, pub- 
lished by the McGraw-Hill Internationa! 
Corporation. 

Four main factors. Mr. Diamond points 
out that an attractive tax structure i: 
only one of four vital points that 2: 
American firm should consider whe? 
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/om- selecting a specific country for invest- 





with ment in overseas plants or offices. In 
the ideal situation, lower taxes must 
ng a blend with free remittances or profits, 
sub- a treaty with the U.S. avoiding double 
d be taxation, and a high potential of domes- 
ngth tie consumption. 
, of Among the nations offering the most 
rop- congenial investing atmosphere, he cites 
In France, the Netherlands, Turkey, Brazil, 
out Panama, Puerto Rico, Liberia, Liechten- 
wn- stein and Honduras. 
ngle An example. Among all the possibili- 
very ties, Mr. Diamond selects Liberia as the 
ngle “Shangri La” for U.S. capital abroad, 
part and considers that it has thus far been 
ient- unjustly slighted from an investment 
than viewpoint. Here, he points out, corpo- 
ping rate income derived from sources out- 
tore side of Liberia is not taxable. The sin- 
‘kets gle requisite is that the majority of 
stock of the company must be held by 
sub- non-citizens of Liberia. Moreover, there 
s of are no dividend or remittance taxes and 
rted. transfer of funds is unlimited. The offi- 
the cial language is English and the mone- 
sub- tary unit is the American dollar. A 
very company incorporated in Liberia may 
with hold its directors’ or stockholders’ meet- 
have ings any place in the world. Firestone 
casts Rubber Company and Republic Steel 
may are among the U.S. companies that have 
that taken advantage of Liberian induce- 
Ager ments. 
0 Full text offered. Mr. Diamond dis- W t id 
pro- cussed foreign tax provisions in detail, eS sO pal 
at the recent Institute on International 


such Trade sponsored by the University of 122, 500 | h h- 
Mr. Illinois. He cited the situation with re- a t oug 


t of ff spect to taxation of foreign capital in 33 


‘tual countries around the world. Copies of l 

that the full text of his talk are available our factory was i e! 

ners, from the McGraw-Hill office, 330 West 

the | 42nd Street, New York 36, New York. ' , 
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Now Avatlable— 


Collection and 
Letters of Credit 
Schedules for Peru 


Send for copies 


These schedules include valuable 
information on local customs and 
practices for correspondent banks, 
firms and individuals. Whenever 
you do business with Peru—collec- 
tions, letters of credit, any trans- 
action—call on this Bank. Staffed 
with experienced personnel, we 
operate 40 offices throughout Peru. 


BANCO INTERNACIONAL 
DEL PERU 


Head Office-Lima, Peru- Founded 1897 
Capital and Reserves S$ /.56,000,000. 





SAFEGUARDING 


Consumer Credit 


More than 5,000 of 
America’s leading fi- 
nancial institutions pro- 
vide their customers 
with death and/or 
disability protection 
through the specialized 
insurance service of 


OLD REPUBLIC CREDIT LIFE 
INSURANCE COMPANY 


James H. Jarrell, President 


Executive Offices: 
307 N. Michigan Ave., Chicago 


Regional offices—coast to coast 


OLD REPUBLIC: 


America's largest company writing 


consumer credit insurance exclusively 
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Currently a middle range price-dividend relationship 


premiums and commissions. Also, the 
practice of accomplishing the same end 
by forcing the debtor to renew or re- 
finance his indebtedness frequently, sole- 
ly for the purpose of writing additional 
insurance. 

“The remedy for such abuses, accord- 
ing to the association, lies in the adop- 
tion of two guiding principles in state 
regulation: 

1. Limiting the amount and term of 
the insurance to the initial amount and 
term of the loan. 

2. Providing the borrower with the 
option of cancelling his insurance in the 
event of renewal or refinancing, or 
allowing it to remain in force until its 
normal expiratory date. 

A further recommended safeguard 
would provide that “it the indebtedness 
is discharged through renewal or re- 
financing within 90 days of the original 
contract date, cancellation of the insur- 
ance then in force should be mandatory 
before any new insurance could be writ- 
ten.” This provision would discourage 
the practice of deliberate renewal or 
refinancing. 

These were foremost among a number 
of suggestions that the association has 
advanced to the National Association of 
Insurance Commissioners, with the 
thought that this body could recommend 
them to the various states to aid them 
in promulgating effective regulations for 
the credit insurance industry. 
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Characteristies of 
Instalment Borrowers 


The belief that a family which con- 
tracts instalment debt is “out of the 
market” until the debt is liquidated is 
“clearly contrary to the facts,” accord- 
ing to Arthur O. Dietz, president of 
C.I.T. Financial Corporation. 

As statistical proof, he cites a recent 
study of buying habits conducted by the 
University of Michigan. This study 
showed that of those families which 
started 1952 without debt, only 25 per 
cent bought durable goods during the 
year. Of those families which started 
the year with instalment debt, 45 per 
cent—nearly twice as many—bought 
durables during the year. 

“This means that people who use in- 
stalment credit have the highest aspira- 
tions or the greatest need to improve 
their living standards and they tend to 
allocate a certain amount of their in- 


come to regular instalment purchases,” 
Mr. Dietz asserts. ‘‘When they see that 
one debt has been reduced appreciably, 
they are ready to contract another.” 

The Survey Research Center of the 
University of Michigan has also drawn 
for C.I.T. a profile of the person most 
likely to buy a new car on credit. He is 
a skilled or semi-skilled worker who has 
a wife, two children under 18, earns 
between $5,000 and $7,500 a year, and 
has liquid assets ranging up to $2,000. 

In other words, young marrieds are 
the nation’s biggest accumulators of 
durable goods and, as such, are the back- 
bone of instalment buying. 
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Stock Market Barometer 


The present level of the stock market, 
seen in perspective against previous 
periods ranging from “intense panic” 
to “exuberant enthusiasm,” is one of 
investor “hope.” 

This is the conclusion reached by 
Arthur Wiesenberger & Company, New 
York brokerage firm, based on the dol- 
lar amount of stocks necessary to obtain 
$1 of dividend income. 

An accompanying chart shows the 
fluctuations in stock market sentiment 
since the turn of the century, and illus- 
trates the “middle range” position of 
representative security prices at this 
time. 

Whereas it now requires $20 in stocks 
to obtain $1 in dividends, on the average, 
in 1929 it required $35.21 in securities 
and in 1932 only $9.35. 
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Thrift Inducement 


When the Godoy-Sayan Bank was re- 
cently organized in Havana, Cuba, it 
studied ways to encourage thrift that 
would especially appeal to the Cuban 
people. 

As a result, in addition to paying 2 
per cent interest on balances, the bank 
has initiated a monthly raffle for savings 
depositors. It has set up a special fund 
for this purpose, representing an addi- 
tional interest of % of 1 per cent on 
total deposits at the closing date of the 
previous month. 

Rules:of the fund encourage maximum 
deposits and discourage withdrawals, 
since the size of the balance and the 
seniority of the account are taken into 
consideration in determining the amount 
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TO BANKERS AND THEIR CLIENTS THROUGH WALTER E. HELLER & COMPANY'S 
LOAN SHARING AND PARTICIPATION FINANCING 


Heller arrangements offer avenues of financing whereby banks can extend services 


to their clients that they may not be privileged to extend under regular banking 


procedure, still maintaining the account in their portfolio, and supplementing 


their information with reports from Walter E. Heller & Company. 


BENEFITS TO THE BANKER 


1. To continue to ‘‘do business” with 
the client without putting a ceiling on 
his usage of funds, but... 

2. Be able to place a limit on their 
own loan thru sharing without curtail- 
ing the client’s operation, and... 

3. Receive the benefit of a secured 
position with at times the protection 
of cross-collateral, without the addi- 
tional clerical work and overhead costs, 
and as a result 

4. Continue with accounts of a size 
that ordinary loan policy may not 


permit. 


BENEFITS TO THE CLIENTS 


1. The acquisition of funds beyond 
his normal line of credit, even so 

2. No necessity to meet note matur- 
ities as Continuing credit is extended, 
yet 

3. Receive the benefit of a sharing 
rate, and 

4. Have the counsel and advice of 
Walter E. Heller & Company in addi- 
tion to that of his banker, and the 
privilege of following his operation 


through our periodic reports. 


We invite inquiries from banking officers who are responsible for maintaining their 


bank’s commercial loan portfolios. 


WALTER E. HELLER & COMPANY 


15th FLOOR: 105 W. ADAMS ST., CHICAGO 90, ILLINOIS 
13th FLOOR: 10 E. 40th STREET, NEW YORK, NEW YORK 


August, 1954 


BANKING SERVICE OFFICER 


Estatlished 1919 
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THE FINANCIAL SERVICES 


rendered by Walter E. Heller & 
Company are not fully identified by 
simple tabulation because they are 
variously coordinated and applied to 
fit specific situations. 


The following types of supplementary 
financing are flexibly administered 
according to experience gained from 
national operations which now 
represent a volume in excess of 


$600,000 ,000 annually. 


BANK SHARING 

ACCOUNTS RECEIVABLE FINANCING 
INDUSTRIAL FACTORING 
INSTALLMENT FINANCING 
REDISCOUNTING 


MACHINERY AND EQUIPMENT FUNDING 


INVENTORY LOANS 











Aluminum Portable 
Tellers’ Buses of 
Distinction 








(On Position) 


ALL STANDARD BUSES 
NOW EQUIPPED 
WITH THE EXCLUSIVE 
NEW POSITIVE ACTION 
BRAKE CONTROL 





@ PORTABLE BUSES 
STANDARD AND CUSTOM 


@ COIN STORAGE LOCKERS 
@ ALUMINUM COIN TRAYS 


ASK FOR CATALOGUE 
"THE STOKES SYSTEM" 


Quality Products Co., Inc. 
P.O. Box 3214 
CHARLOTTE 3, N. C. 




















American Investment Company office to have unique design 


of raffle benefits. They may be ten times 
the balance of an account, with a maxi- 
mum limit of $1,000. 

As the fund increases with deposit 
growth, it is planned to expand the 
number of depositors who will receive 
raffle benefits. 

In the first two days the plan was in 
effect, over 6,000 savings accounts were 
opened in Havana alone. 

The Godoy-Sayan Bank has_ been 
organized, financed, and is directed by 
participating members of the Godoy- 
Sayan Insurance Office of Cuba. Its 
president is Enrique Godoy Sayan. 
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Finance Firm’s Big Year 
On two big counts, 1954 is a red- 


| letter year for the American Investment 


_an ultra-modern $1,500,000 


Company of Illinois, third-largest organ- 
ization in the consumer finance field. 

Recently it announced plans for open- 
ing 75 new branch offices, in what it 
termed the largest one-year expansion 
program ever undertaken by a consumer 
finance company. 

Inverted pyramid. Now comes word 
that the fast-growing organization has 
started construction on one of the most 
unusual office buildings in the country, 
structure 
featuring an inverted pyramid design. 
It is being built in Clayton, Missouri, 
as American Investment’s new executive 
headquarters, which are now located in 


| St. Louis. 
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According to President Donald L. 
Barnes, the volume of business done by 
the company has increased 500 per cent 
in recent years. It operates through 
eight divisions under one or more of the 
following subsidiary names: Public Loan 
Corporation, General Public Loan Cor- 
poration, Domestic Finance Corporation, 
Public Loan Company, Ohio Finance 
Corporation, and Loan Service Corpora- 
tion. Following this year’s expansion 
program it will operate in 25 states, 
instead of 22. 

Building features. The headquarters 
building under construction abounds in 
design ideas. The inverted trusses which 
comprise the eastern and western sides of 
the building will be composed of concrete 
and will be pierced by windows shaded 
by concrete louvers. The other two sides 
are enclosed principally by glass. Top- 
ping the building is a set-back third 
floor with a roof of butterfly design. 

The air-conditioning system uses high 
velocity air in the perimeter zones and 


low velocity air for interior zones. Dur- 
ing the summer months a minimum of 
sunlight will enter the building due to 
its design, yet in the winter season the 
design takes full advantage of the sun 
to economize on the heating expense. 
The structure was designed and is 
being erected by Bank Building and 
Equipment Corporation of America. 
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Health Insurance Boom 

Insuring the nation’s health has truly 
become “big business.” 

Accident and health insurance has 
quintupled in size in the past decade, is 
the fastest-growing of any type of insur- 
ance, and is now second only to life 
insurance with respect to premium 
volume. 

The variety of protection available 
today is virtually endless, policies being 
available for everything from toothaches 
to “catastrophic illness” with coverage 
up to $10,000. Approximately 100 mil- 
lion Americans have some kind of pro- 
tection against future hospital expenses, 
and over 75 million have insurance 
against surgical bills. 

More than 800 insurance companies 
are competing for this multi-billion- 
dollar business. The net accident and 
health premiums of 624 life and property 


‘ insurance companies reached an all-time 


high of $2,271,787,000 during 1953, and 
this represented a 20.6 per cent increase 
over 1952. They also improved their loss 
experience and their profit picture in 
this field. 
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Steps to Convertibility 


There is much hopeful talk these days 
about the possibility of reducing trade 
discrimination and establishing freely 
convertible currencies throughout the 
world. In a new Twentieth Century 
Fund study, “Foreign Exchange in the 
Postwar World,” Raymond F. Mikesell 
makes some specific recommendations 
toward this end. 

He states: “‘Convertibility is more 
likely to succeed if it is undertaken 
gradually and through the cooperative 
action of Britain and the leading West- 
ern European countries. Although the 
creation: of a new organization is no 
recommended, a program of converti- 
bility would require the coordinated ef- 
forts of existing institutions, including 
the European Payments Union, the Brii- 
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ish Commonwealth Conference, the 
Monetary Fund, the General Agreement 
on Tariffs and Trade, the Organization 
for European Cooperation and the North 
Atlantic Treaty Organization (or other 
organizations which control military 
procurement in Western Europe).” 

Mr. Mikesell, who is Professor of Eco- 
nomics at the University of Virginia and 
a frequent consultant on international 
monetary problems, says the assistance 
of the United States would also be cru- 
cial to any convertibility plan. ‘Such 
assistance,”’ he adds, ‘‘would include a 
liberalization of U.S. trade policies, a 
substantial stabilization loan to the 
United Kingdom, and eventually an ad- 
ditional subscription to the Monetary 
Fund.” 

In summary, Mr. Mikesell concludes: 
“It should be emphasized that the 
world’s payments problems cannot be 
dealt with apart from a vast complex 
of other international economic and 
political issues. Currency convertibility 
is not likely to be achieved by pious 
resolutions . . . nor is a ‘dash for con- 
vertibility’ by Britain likely to succeed. 
It must be achieved by concerted action 
of the leading countries of the free 
world to achieve a system of universal 
multilateral payments.” 
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Forest Fire Protection 


Insurance companies have an opportu- 
nity to pioneer in a new field, that of 
forest fire coverage, in the opinion of the 
Federal Reserve Bank of Boston. 

An article in the bank’s Monthly Re- 


view points out that good forest fire pro- | 
tection now makes a program of insur- | 


ance feasible. It asserts that in 31 states 
where full protection was provided, the 
average area burned annually over a 10- 
year period was only 0.47 per cent of 
the total area protected. 

The bank concedes that some fire in- 
surance company executives express 
doubt that an effective demand for forest 
fire insurance exists. And it adds: “It 
may very likely be true that demand will 
remain substantially ineffective until pre- 
mium rates are brought down to levels 
proportionate with the prospective earn- 
ings of forest properties.” 

Nevertheless, the article concludes that 
forest fire insurance does offer an oppor- 
tunity for business expansion in New 
England and other sections of the North 
and West, either by the established fire 
insurance companies or by new com- 
panies organized by the forest property 
owners. 
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Guide for a Bank Talk 
to Business Groups 

A highly practical, down-to-earth ex- 
planation of how banks can help busi- 
nessmen solve financial problems was 
recently given by Norman Brassler, first 
vice-president of County Bank and Trust 
Company, Paterson, New Jersey, at a 
management conference of the local 
chamber of commerce. 

It was so well keyed to the direct self- 
interests of business groups that it 


August, 1954 


might well serve as a model upon which 
other banker-delivered talks could be 
based. Mr. Brassler has offered to make 
copies of his remarks available upon 
request. 

The big question. After assuring his 
listeners of banking’s interest in making 
commercial loans, the New Jersey banker 
suggested that if a business proprietor 
is uncertain whether to seek such a loan 
he should ask himself this question: 
“Will additional cash help me to operate 
more efficiently, to expand my business, 
or to reduce operating costs—by more 
than the cost of borrowing the money, 
and without throwing my financial ratios 
too far out of line?” If the answer is 


“ves,” Mr. Brassler said, the business- 
man should head for a bank. 

Short-term credit. The speaker then 
discussed the customary requirements for 
short-term loans, both secured and un- 
secured, and cited his bank’s rates for 
loans of varying sizes. He explained how, 
if available liquid assets are insufficient, 
the banker can utilize accounts receivable 
as collateral or finance inventory through 
field warehouse receipts. In passing, he 
clarified the basic differences between the 
financing operations of banks and fac- 
tors. 

Term-loans. Turning to long-term cred- 
it, Mr. Brassler first sketched by means 
of a hypothetical example the qualifica- 
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ay — 
$92 900,000 


We have again 
enlarged our Capital Funds 
— this time by $4.4 million. 


Capital, surplus and undi- 
vided profits now total over 
$22 million, more than the 
combined capital funds of 
all Arizona banks just five 
years ago. 
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tions of a good unsecured term loan. 

Next, he discussed what he called a 
problem that banking has not yet prop- 
erly solved: the term loan for the rapidly 
expanding new company that does not 
have the historical background for a 
conventional unsecured loan, and is not 
large enough to utilize field warehouse 
receipts or accounts receivable financing. 
In this situation, he suggested the possi- 
bility of mortgaging real estate assets, 
placing a chattel mortgage on equipment, 
utilizing trusts receipts to finance inven- 
tory, or obtaining strong endorsers. 

Other suggestions. In closing, Mr. 
Brassler assured his audience that bank- 
ers are sincere in their efforts to extend 
financial accommodation. He acknowl- 
edged that customers have to be shown 
that bankers understand their problems, 
and at the same time urged businessmen 
to seek the guidance and counsel of banks 
before they get into difficulties where 
solutions are impossible. The more fully 
the businessman discloses his firm’s 
problems, he added, the better the banker 
can help him. 

All in all, it was a highly informative 
message, calculated greatly to enhance 
the understanding of local entrepeneurs 
on how they and the Paterson banks can 
work together more effectively. 

It would be an achievement if similar 
messages could be delivered to business 
groups in a great many other commu- 
nities throughout the country. 


e a ° 


Treasury’s Financial 
Operations Explained 


It is becoming more widely recognized 
that the Federal government’s money 
market operations provide a clue as to 
the official thinking on the status of 
business conditions. 

This lends added interest to a new 42- 
page booklet, The Treasury and the 
Money Market, which the Federal Re- 
serve Bank of New York is now making 
available upon request without charge. 
It consists of seven articles reprinted 
from the bank’s Monthly Review of 
Credit and Business Conditions. 

After an introductory summary of the 
market effect of Treasury cash opera- 
tions, the next two articles deal with the 
Treasury’s cash balances and its tax and 
loan accounts at the commercial banks. 
The last four discuss cash borrowings 
of the Treasury. 

Copies of The Treasury and the Money 
Market may be obtained from the Pub- 
lications Division, Federal Reserve Bank 
of New York, New York 45, New York. 
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Just Press a Button”’’ 


A new milestone in the field of bank 
equipment is shown in the accompanying 
illustration. 

It is the world’s first electrically con- 
trolled bank vault door, designed and 
built by Herring-Hall-Marvin Safe Com- 
pany for a new branch of the City Na- 
tional Bank, South Norwalk, Connecticut. 

To open or close the vault door, the 
custodian merely presses a button. This 
starts a cycle of operation which actuates 














First electric vault door 


the boltwork and the pressure system, 
and lowers or raises the foot bridge. 
Practically all the mechanism is con- 
cealed, yet there is no sacrifice of 
security. 
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U.S. Bankers Abroad 


One U.S. banker traveled west, the 
other went east, and they both brought 
back some interesting observations from 
abroad. 

After a seven-week tour of the Far 
East, where he visited top bankers, in- 
dustrialists and government officials, an 
encouraging report on the area’s eco- 
nomic prospects was made by Curtiss 
Grove, vice-president in charge of the 
foreign department at Bank of the Man- 
hattan Company, New York City. 

Progress in Japan. Japan, he found, is 
making progress in developing new for- 
eign markets and is reducing its trade 
deficit, despite high manufacturing costs 
and a cut in U.S. expenditures in that 
country. Rapidly mounting labor rates 
and the high cost of imported raw mate- 
rials is working a hardship on some in- 
dustries, and unemployment is rife. 

While Mr. Grove states that Japanese 
banks are overloaned by U.S. standards, 
he adds that they are now strong institu- 
tions effectively serving the nation. In 
his opinion the tight money policy (rates 
average 9 per cent) will cause difficulties 
to some smaller concerns but in general 
will benefit the whole country. 

Other Far East trends. The New York 
banker found the Philippines relatively 
prosperous with no crucial problems and 
enjoying a sound trade position. He was 
also impressed with Hong Kong, where 
new industries have sprung up which 
sell products to Southeast Asia and South 
America to compensate partly for Jost 
trade with mainland China. As for For- 
mosa, Mr. Grove reports that the Chinese 
there are endeavoring to make this an 
ideal pilot plant; land reforms have been 
instituted and industry has been expand- 
ed. The ‘major problem centers around 
a huge population increase. 

European welcome mat. Another U.S. 
banker has just returned from a 10-weex 
tour of 11 countries in Europe, where 
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ne called on 33 banks in 25 leading cities. 
He is Kearney Wornall, vice-president of 
City National Bank & Trust Company, 
Kansas City, Missouri, and he has this 
to say to bankers in this country: 

“No matter how large or small is the 
bank with which you are connected, have 
no hesitancy in making yourself known 
to the topmost officer in any European 
bank. You’ll be well received and cor- 
dially treated.” 

Mr. Wornall was especially impressed 
with the fact that the keen interest and 
knowledge of U.S. affairs displayed by 
European bankers was not limited to 
New York or the Atlantic seaboard. 
“They recognize the need for decentrali- 
zation,” he states, “and they want direct 
connections with banks in the Middle 
West.” 
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Newsworthy Developments 
in Finance 

Investment companies are continuing 
their fast growth pace, with a substantial 
gain during the first half of 1954. Total 
net assets of the 142 industry members 
of the National Association of Invest- 
ment Companies rose nearly a billion 


dollars in six months, to $5,991,600,000 | 


on June 30 compared with $5,074,519,000 
a half-year ago. 

The 111 open-end companies or “mutual 
funds” reached an all-time high of $4,- 
951,900,000, to record an $805,000,000 
increase in six months. The 31 closed- 
end investment companies reported $1,- 
039,700,000 in net assets at the end of 
the first half, as against $928,458,000 
at the end of 1953. 


5 


The eight largest banks in Philadelphia 
have established a $22,000,000 pool from 
which to make construction loans to 
developers of the Penn Center project. 
The arrangement marks the first time 
the city’s banks have united in this kind 
of a joint financing venture. The banks 
as a group offer to make loans during 
the construction period to any developers 
having acceptable firm commitments for 
permanent financing. 


e 


A bibliography of worthwhile books 
on life insurance is now available from 
The Institute of Life Insurance, 488 
Madison Avenue, New York 22, New 
York. The selection includes books that 
deal with fundamentals, special types of 
insurance, uses of insurance, careers in 
this field, selling methods, history of life 
insurance, and allied subjects related to 
life insurance. 

There is a brief comment on each 
book, as well as data on the price, num- 
ber of pages, publisher, etc. 


e 


The National City Bank of New York 
has been named the best managed com- 
pany in the bank and trust company 
field, among those analyzed by the 
American Institute of Management. It 
was one of 34 companies receiving the 
highest point-rating in their respective 
industry classifications. 
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HE BANK OF NOVA SCOTIA issues 

j pore month a comprehensive 

and authoritative review of Canadian and World 
affairs from a Canadian viewpoint. 


Thousands of business men find the Monthly 
Review of The Bank of Nova Scotia helpful and 
profitable reading. 


You will find it useful too, it is yours for 
the asking. We will be glad to add your name 
to our mailing list. Just fill out and mail the 
coupon below. 
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REhe BANK of NOVA SCOTIA 





e Your Partner In Helping Canada Grow 


| ———_—_—atie Snsason 


Publicity Department x 
The Bank of Nova Scotia i 
44 King St. West, Toronto, Ontario 


Please put me on your complimentary mailing list to receive 
the Monthly Review. Also please send me copies of recent 
Monthly Reviews covering the subjects checked below. 


Name 





Company 





Street 





City Prov. 








[] The Trend of Prices: More [] The Role of Minerals in Cana- 
ee 2 Ossie dian Growth 

[_] Business Review and Outloo one . 

{[j The U.S. Tariff and Canadian OD) 25 Million Canadians 


Development (] The Canadian Market 
O) — * ony War Growth in Bank [) The Working Forces in a Grow- 
(] The Question of Sterling ing Economy 
Convertibility (] Canada and the Paley Report 
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The First National Bank 
of Chicago 


Statement of Condition June 30, 1954 


Cash and Due from Banks , 
United States Government Obligations . 


ASSETS 


Other Bonds and Securities 


Loans and Discounts 


$ 613,269,291.99 
795, 010, 350.81 
118, 027, 712.16 
1,202, 648, 686.61 


























Real Estate (Bank Buildings and Adjacent Property) ‘ 1,814, 286.15 
Federal Reserve Bank Stock . , , ‘ 5, 850, 000.00 
Customers’ Liability Account of Accwptences ‘ ‘“ 2,164, 745.67 
Interest Earned, not Collected , , . P ‘ 8,514, 532.65 
Other Assets . e je é . : 7 ‘ i 1,441, 781.17 
$2, 748, 741,387.21 
LIABILITIES 
Capital Stock . ‘ ‘ . “ ‘ . ‘ ‘ 90,000, 000.00 
Surplus. ‘ ‘ ‘ . ‘ . " = 105,000, 000.00 
Other Undivided Profits . ; i ‘ ‘ ‘ 4,515, 722.42 
Discount Collected, but not Barned A “ ‘ ‘ 2,185, 922.33 
Dividends Declared, but Unpaid . ‘ js ‘ ‘ 1,800,000.00 
Reserve for Taxes, etc. . : ‘ ‘ e é ‘ 27,620, 635.06 
Liability Account of Acceptances . ‘ : , , 2, 256,580.17 
Time Deposits . ‘ ‘ ‘ - $ 538,229, 455.47 
Demand Deposits. _ ‘ = 1,728, 297, 109.19 
Deposits of Public Funds ‘ a 248, 835,962.57  2,515,362,527.23 








$2, 748, 741,387.21 


United States Government obligations carried at $311,031,281.45 are pledged 
to secure United States Government and other public deposits, trust 





deposits, and for other purposes as required or permitted by law. 
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BANKING NEWS 








Savings ““Bond Wagon’”’ 


In Michigan as elsewhere throughout 
the country savings bond officials and 
their advisory groups are spurring ef- 
forts to step up the sale of savings bonds 
by banks, and to achieve the U.S. Treas- 
ury’s goal of “a billion more in ’54.” 

Last spring when Noble D. Travis, 
vice-president, the Detroit (Michigan) 
Trust Company, was appointed state 
chairman of the U. S. Bond Advisory 
Committee, he decided to carry the sav- 
ings bond story to bank officers through- 
out the state in a personal fashion. 

His first step was to purchase a sta- 
tion wagon, which the manufacturer 
agreed to equip specially by fitting an 
exhibit case into the tailgate section. The 
case holds a wide assortment of posters, 
folders and other promotional devices. 
This special equipment enables Mr. 
Travis and his co-workers to tour the 
state and make presentations on the 
sidewalks in front of banks. 

Schedule bank meetings. Naming the 
new station wagon the “Bond Wagon,” 
Mr. Travis made up a tentative itinerary 
for a series of individual and area meet- 
ings with bankers throughout Michigan. 
The first meeting was held in June at 
St. Clair, Michigan. It was sponsored by 
the Peoples Savings Bank of Port 
Huron, Michigan, and the Michigan Na- 
tional Bank’s office at Port Huron. Thirty 
bank leaders representing fourteen banks 
attended. Similar area meetings have 
been tentatively scheduled for other 
principal Michigan cities, and several 
individual Detroit banks have already 
been visited by the “Bond Wagon.” 

At the St. Clair meeting, Mr. Travis 
pledged that as the new state chairman 
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From left: Noble Travis takes delivery from J. Mansfield, president, Plymouth 
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Motors. Approving is D. Cote, Michigan State director, U.S. Savings Bond Division 


“Mobile Salesman” to spur bank promotion of savings bonds 


he expected to devote most of his work- 
ing day to making it as easy as possible 
for the banks of Michigan to help the 
Treasury attain its 1954 goal. “We are 
willing,’ he said, “to attend any meet- 
ings in your community, to meet with 
factory, school, luncheon, church, wom- 
en’s groups, etc.; we will go anywhere 
anytime to be of service to you.” 

Bond sales increase deposits. Mr. 
Tavis went on to say that a happy, 
satisfied bank customer for savings bonds 
will continue to do business with the same 
bank. “Records of banks all over the 
country,” he declared, “show that this 
is true. The fact of the matter is that 


the banks that are doing the best job of 
selling and servicing U. S. savings bonds 
are the very same banks that are making 
the biggest gains in deposits.” 

For his enthusiastic service, Mr. Travis 
recently received a letter from the U. S. 
Treasury lauding his work and naming 
him to the six-man executive committee 
for the Treasury’s savings bond division. 


o ~ a 
European Money Exchange 


A stranger in Europe has little diffi- 
culty in converting money into the cur- 


European banks operate currency exchange offices at rail and air depots and even aboard ship 
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Airport offices of Midland Bank (left) and Barclays Bank, London 


Floating office of De Twentsche Bank 

















DE TWENTSCHE BANK 
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rencies of the various countries through 
which he travels. Individual banks, 
groups of banks and government depart- 
ments variously operate currency ex- 
change offices throughout western Eu- 
rope in such strategic major city loca- 
tions as airports, railway and bus sta- 
tions, and in one case, right on the swift- 
flowing Rhine River. 


For rail, air travelers. In London, 
England, the Barclays Bank and the 
Midland Bank have offices at the air- 
ports and city airport terminal, with 
staffs of two or three officers. Their 
major business is the changing of dollars 
and continental currencies into sterling, 
and exchange of sterling for continental 
currencies. The offices are little more 
than counters in the airport or terminal 
buildings, just like the counters of the 
various airlines. The bank sign over the 
counters is the only clue to the banking 
facilities. : 

At the airports and railway stations in 
Switzerland the change banks are one- 
or two-man operations. The offices have 
full. shatterproof glass windows that 
separate the officials from the public. 
There are small holes in the windows 
to allow for communication, and a 
rotating glass plate serves to relay 
money from one person to another. 


Banking on the Rhine. Since inter- 
national traffic is not confined to land 
and air, but also to water, at least one 
European bank has taken advantage of 
this to further its currency exchange 
. business. One of the largest banks in the 


Netherlands, De Twentsche Bank, has a 
motorboat in operation on the Rhine 
River near the Holland-German border 
at Lobith. A floating bank office, the 
motorboat cruises the river constantly. 
Rhine River barges and steamers hail 
the floating bank by signal flags when its 
services are needed. The motorboat ties 
up to the barge or steamer and as both 
continue their journey on the busy river, 
a bank employee jumps aboard the boat 
and proceeds to change German cur- 
rency into Netherlands currency for the 
crew who will want to go ashore in the 
Netherlands ports. The marine banking 
officer carries a briefcase of currency 
with him at all times. 

Exchange regulations. Currency regu- 
lations vary from one country to an- 
other. In some it is possible to buy any 
foreign currency. In others the sale of 
certain currencies is limited. Most cur- 
rencies can be sold in most western 
European countries for the currency of 
the country in which the sale is made. 

In Europe the exchange rate paid for 
various currencies differs slightly from 
one change bureau to the other, even in 
the same city. Every change bureau 
teller is equipped with a small calculat- 
ing machine on which the exact amount 
of exchange can be figured rapidly. At 
some offices and banks the customer re- 
ceives a receipt for the transaction. At 
others he receives only the currency he 
has bought. 

In Europe also, unlike England, the 
individual banks do not operate the air- 
port and railway station exchanges. In 


many cases these strategically located 
offices are government operated. 
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Savings Turnover 


Banks and other financial institutions 
have a keen interest in savings turnover 
rates, for as those rates mount so does 
the cost of operations. 

A survey recently completed by the 
Federal Reserve Bank of Chicago shows 
that commercial bank time deposits 
in the midwest turn over on the average 
of once every two years. This is in marked 
contrast to the rate depositors use their 
checking accounts, which are turned over 
every 18 days, or 40 times as fast. 

The bigger the savings deposit, the 
survey disclosed, the slower the turnover. 
Savings were shown to turn over as often 
as once a year in some banks, while 
others experienced a complete turnover 
only every four years. This reflected 
primarily the difference in average size 
of accounts, the Chicago Fed reported. 

Accounts in savings-and-loan associa- 
tions were not covered in the survey, but 
the Reserve Bank reported that these 
are estimated to turn over only half as 
fast as accounts in commercial banks. 
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Digest for Management 


A small ‘‘Readers Digest” type of pub- 
lication issued monthly by the U. S. 









More and more Banks, Savings and Loan Associa- 


tions, Business, Industrial, Utility and Government 


..- North, Sot 





Offices are adopting Changepoint Products. Write for literature and prices. 
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Housing § 
What Makes an Executive? 
Savers — Why They De 
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Four Kinds of Builders 
Resployee Benefit Plans 
You Might Want To Remember 


221 North Le Selle Street « Chicago 1, Minois 





A time-saver for 
savings and loan managers 


Savings and Loan League is earning the 
plaudits of savings-and-loan managers 
and directors over the country. It is 
called the ‘“‘Directors Digest,’”’ and each 
month contains a wide variety of infor- 
mation on timely subjects presented in 
a condensed form. 

A typical issue, 16 pages, was that of 
May, 1954. In this the lead article was 
by Richard K. Mellon, chairman, Mellon 
National Bank and Trust Company, 
Pittsburgh, on ‘“‘Business—A Partner in 
the Community.” A second article was 
adapted from the Cities Service Com- 
pany Publication. “Service,” and was 
entitled ‘What Makes an Executive?” 

In a third article, Norman L. Strunk, 
executive vice-president of the League, 
presented some of the findings of a re- 
cent survey made for the League on 
savings habits in the country. Among 
many interesting disclosures was that 90 
per cent of the savers questioned stated 
they would prefer banks as a financial 
institution if the rate of return was the 
same. Their reasons for this preference 
were “safer,” “convenience” and “easier 
withdrawals.” 


o 4 * 


Freight Payment Plan 

A revolutionary new plan for paying 
freight bills was put into operation this 
summer by the Citizens & Southern Na- 
tional Bank, Atlanta, Georgia. The new 
plan is designed to eliminate check writ- 
ing in the payment of collect and prepaid 
freight shipments handled by motor 
carriers serving the Atlanta area. 

Details of the plan were worked out 
jointly by carriers, shippers and the 
bank as a means of saving both carriers 
and shippers thousands of dollars an- 
nually in overhead costs. Most of the 
major carriers and over 100 shippers 
are already members of the plan. 

In explaining the new method, A. Pen- 
niman Wells, assistant vice-president of 
the bank, said that a business stamps a 
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Condensed Statement of Condition, June 30, 1954 


RESOURCES 





Cash on Hand, in Federal Reserve Bank, and Due 


from Banks and Bankers . . .. . 
U. S. Government Obligations . . . . 
Loans and Bills Purchased . . 

Public Securities . . . . 


- $101,676,601.18 





$ 628,929,977.97 
985,818,549.66 
- 1,208,416,901.42 





Stock of Federal Reserve Bank . 9,000,000.00 
Other Securities and Obligations 49,225,429.57 
Credits Granted on Acceptances 11,729,302.90 
Accrued Interest and Accounts 
Receivable. . . —* 15,422,349.49 
Real Estate Bonds and Mortgages 1,101,536.25 188,155,219.39 
Bank Premises . . tek ek Se ow 8,181,809.89 


Total Ressusces : ee ee 


LIABILITIES 





$3,019,502,458.33 











Capital (5,000,000 shares - $20 par). . $100,000 
Surplus Fund. . .... . 


200,000,000.00 


,000.00 








Undivided Profits . . ‘ 99,768,417.73 

Total Capital Feade a ae . $ 399,768,417.73 
Deposits . . _«.* «© * oe ee 6 
Foreign Funds Resswed “a oe a a ae ee ee 16,987,500.00 
Acceptances . . - $ 24,552,941.18 
Less: Own Acceptances Held for 
re 12,791,780.02 


$ 11,761,161.16 
3,750,000.00 


Dividend Payable July15,1954 . 
Items in Transit with Foreign 


Meeecmes . 3 lt lt ‘.° & 
Reserve for Expenses and Taxes 
Other Liabilities. . . yw TATE 


569,986.85 
20,044,169.28 


3257.98 43,296,575.27 





Total Liabilities : « = 2 


Securities carried at $236,936,472.13 in the above stateme 
powers, to secure public moneys as required by la 


- $3,019,502,458.33 








nt are pledged to qualify for fiduciary 
w, and for other purposes. 
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bill of lading or freight bill with a 
special stamp whenever it sends out pre- 
paid freight or receives a collect ship- 
ment. 

The carrier then “deposits” the 
stamped freight bill to his special freight 
account, just as he would a regular check. 
Funds are then transferred by the bank 
from the shipper’s to the carrier’s ac- 
count to pay the bill. 

Through this procedure, shippers 
eliminate all check writing and signing. 
They also reduce errors in freight ship- 
ments and simplify their accounting pro- 
cedures, Mr. Wells said. 

The entire cost of the operation is 
paid by the carriers. For them the prime 
advantages are faster collection of bills, 
elimination of red tape, reduction of 
credit risks and a reduction in operating 
capital requirements. 


4 ° e 


Economical Air-Conditioners 

To benefit their customers and em- 
ployees alike during summer’s hot days, 
three banks in the Chicago area recently 
installed air-conditioning systems that 
feature special water conserving devices. 
The banks are the State Bank of Blue 
Island, Illinois, and the Standard State 
Bank and Pullman Trust & Savings 
Bank, Chicago. 

The systems are automatic in all re- 
spects and provide desirable air con- 
ditioning with regard to temperature, 
humidity and air filtration as specified 








New quarters of Community State Bank, Grandville, Michigan 
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Circular glass bank is new concept in designing work flow 


by the American Society of Heating and 
Ventilating Engineers. All of the sys- 
tems are equipped with water conserving 
devices which at two of the banks’ build- 
ings include water towers atop the roofs, 
and at the third bank, a device known 
as an evaporative condenser, also located 
on the roof. 

Bartholomew O’Toole, president of all 
three of the banks, said that two of the 
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What does it cost to get a customer? 
No one knows because acquisition 
expense cannot be segregated. What 
does it cost to hold a customer? 
Again no figure, because keeping 
him happy cannot be expressed in 
dollars. However, the two combined, 
identified as “sales expense,”’ can be 
measured and evaluated within 
reasonable limits. 


The one big factor in sales expense 
that is seldom examined is the 
cooperative effort of people in the 
organization who are not assigned 
to sales work. Almost any employee 
can help to keep sales expense down 
by recognizing and fulfilling the 
needs of the customer, thereby 
keeping him as a customer. Con- 
versely, almost any employee can 
increase sales expense and at the same 
time increase Customer mortality by 
ignoring these needs. 


One of the immediate needs of a 
new bank customer is his initial 
supply of checks. If he can select 





WE MEET THE NEEDS OF YOUR CUSTOMER 


exactly what he wants easily and 
quickly, and if he can get delivery 





promptly, and further, if what he gets 
pleases him, then he most certainly 
is favorably impressed as he starts 
his bank relationship. New business 
men in banks tell us that they attach 
considerable importance to the 
handling of these initial orders, 
and they frequently express their 
appreciation when we handle them 
with dispatch. 











The easiest way to pick out a check 
is to refer to our catalog. There the ie 
customer will find a wide selection © 
of styles and colors designed to meet 
almost any need, and in a matter of 
a few moments he can decide on the 
exact style of check and binding that 
is best for him. Over twelve thousand 
banks use our catalog. New business 
men carry it with them. It is probably 
the most complete book in use today, 
and when you order from it you 

et fast delivery and uniform quality 
ion our six manufacturing plants. 
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CHECK PRINTERS 
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Manufacturing Plants at: 


CLIFTON, PAOLI, CLEVELAND, CHICAGO, KANSAS CITY, ST. PAUL 









systems would not use more than 5 per 
cent, and the third not more than 10 
per cent of the water normally required 
by a system which uses city water for 
condensing. 
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New Bank Is Round 

Construction was begun this Spring 
by the Community State Bank, Grand- 
ville, Michigan, on what is believed to be 
the country’s first circular glass bank. 
The bank’s management and the archi- 
tects who drew the plans believe the new 
building may well be a pilot model in 
terms of work flow for a new concept in 
bank operations. 

The round bank was conceived as that 
best suited to fit the narrow end of a 
wedge-shaped site. The walls will be en- 
tirely of glass except for metal supports 
and brick wainscoating. Two drive-in 
windows will be one of the many features 
in this new and unusual bank. 


Sd e e 


Officer Development 


Speaking before the Boston confer- 
ence of the National Association of Bank 
Auditors and Comptrollers earlier this 
year, Frederick P. Godsoe, secretary of 
that conference and assistant auditor 
of The Second National Bank of Boston, 
Massachusetts, declared that manage- 
ment development in banks has become 
a most pressing problem. It is commonly 
agreed, he said, that the basic factors 
creating the problem are attributed to 
the combined effects of depression fol- 
lowed by war and a defense period. 

To indicate just how important the 
problem was, Mr. Godsoe related how a 
firm of management consultants had 
concluded from a survey that American 
industry faces a serious problem of a 
much higher rate of loss of individuals 
composing management over the next 
five to ten years than heretofore. 

Banking’s position. “(How does bank- 
ing stand then,” Mr. Godsoe inquired, 
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“if industry as a whole should be so con- 
cerned with the problem?” To give some 
indication of banking’s position, he cited 
the high proportion of women in banking, 
60-65 per cent of the total, and the high 
percentage of officers needed in banking, 
about 18-20 per cent or one officer to 
about every four employees. 

“Although there are several off-hand 
answers to the problem,” continued the 
speaker, “all of them constitute only a 
partial answer to the over-all task. If you 
intend to deal with the problem, you must 
plan on developing your own men.” 

Specific steps proposed. Mr. Godsoe 
said that the specific steps suggested as 
a result of the management consultant 
survey were in essence the same ones 
that have been followed by those indus- 
tries and banks that have started to 
work on management development. 

The steps proposed were: 1. Determine 
the company’s needs, 2. appraise the 
individuals on hand to see how far they 
will go to satisfy the company’s needs, 
8. determine the gap that exists between 
these two, 4. develop a program to close 
the gap, and 5. pay adequate salaries. 

In commenting on these steps, Mr. 
Godsoe said that to determine the bank’s 
needs, it is not enough to make a 
chronological list of those about to re- 
tire in the next few years. To appraise 
individuals, he said, it is necessary to 
know as much as possible about just 
what the exact requirements of each job 
are, since men are not interchangeable 
units and since most jobs are created 


and built around an individual. 

No surefire tests. Concerning the ap- 
praisal of individuals, the speaker said 
that many ideas have been advanced on 
how to do it by various tests, but that 
the American Association for the 
Advancement of Science had concluded 
there was no scientific way of determin- 
ing either the requirements of a manage- 
ment job or whether or not an individual 
has the qualifications necessary. 

However, he said, there are many aids 
that can be used in appraising individ- 
uals. One of them is the conference 
method in which a group discusses an 
individual from all points of view. This 
is done periodically, and prior to the time 
of any move so that there is an oppor- 
tunity to go over any deficiency in either 
personal traits or lack of knowledge. 

Most important step. The fourth step, 
and the most important, involves making 
it possible for the individual to obtain 
the over-all banking knowledge needed 
to handle the many and complicated 
types of transactions, and the knowledge 
necessary in directing the work of others. 

A way to accomplish both these ends 
is by job rotation, Mr. Godsoe said. This 
does not mean rotating an individual 
through a number of departments in a 
comparatively short time at the begin- 
ning of his banking career. It is the 
deliberate transfer of an individual in 
the middle of his career with either full 
or partial responsibility to a job com- 
pletely outside his previous field, with 
the idea that this will provide the back- 


ground to a more important job. 

Shun buck-passing. Above all, Mr. 
Godsoe concluded, it is imperative that 
“you just don’t pass the buck to the 
personnel manager. Every single mem- 
ber of the management group in the 
bank must be responsible. Opportunities 
must be sought that will advance both 
the knowledge of subordinates and the 
opportunity for them to direct others.” 


° * + 


Cradle-to-Grave Credit 


The American home as a “cradle-to- 
grave” source of credit for the average 
home-owning family was recently advo- 
cated by Horace Russell, general counsel 
of the United States Savings and Loan 
League. He urged savings associations 
and cooperative banks to adopt “flexible 
mortgage contracts” which would cover 
all of the financial needs of the borrower. 

The provisions which Mr. Russell said 
should be included in the “flexible” 
mortgage contract are: 


1. A “package mortgage” clause to 
cover improvements the home buyer in- 
tends to mortgage as part of the real 
estate, including storm windows, re- 
frigerators, stoves, etc. 

2. An “open-end” clause to permit the 
borrower to obtain additional advances 
on the mortgage for use in improving the 
house or for other purposes. 


3. A prepayment privilege to allow 





Our Mr. Sayer vacationed in Key West 
last year because it was one of the few 
parts of the country he hadn’t visited— 
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FAST! Drastically reduces the 
number of operations and record 
handling. 


ACCURATE! Posting errors are re- 
duced, and charges to the wrong 
account are virtually eliminated. 


CUSTOMER APPROVED! Banks 
using this system report customer 
approval of the plan and the serv- 
ices which it renders. 

SIMPLE! Easier for bookkeepers, 
and others involved to understand 
and use, 


PROFITABLE! Savings in space 
and personnel result in a profitable 
operation with Post-To-Check 
usage. 
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Innovation at the Fourth National Bank, Wichita, Kansas 


A room that serves for both directors’ and civic meetings 


borrowers to prepay on their loan in any 
amount and at any time. 

4. Some provision for a “grace” period, 
such as 90 days, for a loan paid accord- 
ing to the mortgage contract for three 
or more years. 

5. A “loan modification agreement” to 
take a loan out of default, to change the 
monthly payment and extend the loan, 
to adjust the interest rate or for other 
purposes. 

6. Longer terms and higher percentage 
loans for the purchaser who appears to 
be a good risk. 

“No one, I think,” said Mr. Russell, 
“will disagree with my contention that 
the young family is better served which 
gets long-term financing for its home 
financing needs under a flexible mortgage 
contract than by a closed-end mortgage 
on the naked house and lot. Flexible 
mortgage provisions would enable a bor- 
rower with a good loan record to take 
advantage of the credit rating he had 
already established.” 
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Sweden’s Savings Buses 


Visiting in the United States, Hugo 
Caneman, vice-president of the Stock- 
holm (Savings) Sparbank, described for 
American audiences various features of 
the Swedish savings bank system. One 
of these features, which finds its counter- 
part in other North European countries, 
is the use of savings buses. 

The buses stop regularly at scheduled 
stops to do the business of any regular 
branch. By maintaining a savings bus 
stop at a certain location for any length 
of time, a bank acquires authentic data 
on the business flow at that location. 
Then, if a particular spot proves advan- 
tageous, the bank may choose to con- 
struct a permanent branch office at that 
point. 

The entire Swedish system maintains 
mobility even without the buses since 
deposits and withdrawals can be made on 
any bank at the office of any other bank. 
Sweden’s savings banks operate 450 
main and 700 branch offices for some 7 
million people. Nearly four out of five 
persons in Sweden have savings accounts. 


In addition to the interchangeable with- 
drawal-deposit arrangement among the 
savings banks, personal loans are also 
made without limit to specific amounts. 
Since World War II Swedish banks have 
also practiced the pooling of mortgage 
loans between two or more banks. 
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Modern Directors’ Room 


The directors’ room at the newly re- 
modeled Fourth National Bank, Wichita, 
Kansas, is not in the usual “movie” 
tradition. That is, there is no conven- 
tional table surrounded by its comple- 
ment of directors’ chairs. There is no 
imposing, formal atmosphere. 

Everything there is in the room by 
way of appointments imparts warmth 
and friendliness. Divans and upholstered 
chairs in cheerful colors. Ceiling lights 
that change hues. A motion picture 
sereen and a blackboard (only it’s 
green) that are curtained off at the ends 
of the room when not in use. Light 
reflecting walls and a bright carpet. 

The room has the general effect of a 
tastefully done living room. As such, it 
is infinitely better adapted to its dual 
use of serving as a meeting place for 
various Wichita civic organizations as 
well as for the directors. 


° e e 


Forms Manual and Course 


A 65-page forms manual, recently pre- 
pared by a forms specialist of a large 
eastern insurance company, is attracting 
the attention of many banks and finan- 
cial organizations, as well as a variety 
of industrial concerns. The manual grew 
out of form standardization and design 
courses conducted annually for the past 
five years by the author. These courses 
have been attended by methods, systems 
and procedures analysts and designers, 
comptrollers, treasurers, office managers, 
printing buyers and printers. 

The manual sells for $7.50. It is com- 
posed of three principal sections, the 
first of which is “The Seven Steps to 
Savings.” This section deals with the 
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physical aspects of forms such as paper 
stocks, sizes and reproduction methods, 
and with simplification short-cuts, prep- 
aration of copy and specification writing. 
The second section concerns the princi- 
ples of form design and gives step-by- 
step, illustrated instructions on how to 
design and use a wide variety of forms. 
The last section deals with speciality 
forms and tells how to establish a forms 
program and how to buy forms. 
Wesley S. Cadmus, who authored the 
manual, is assistant superintendent of 
the forms control division, Travelers 
Insurance Company, Hartford, Connec- 
ticut. During World War II he was 
assistant chief of the forms program 
of the U. S. Navy. Mr. Cadmus’ annual 
courses in form standardization and de- 
sign are held over a period of one eve- 
ning per week for six consecutive weeks 
for firms in or near Hartford. The 
course costs $50 and is held usually in 
the Fall. The manual has been used 
by a wide variety of concerns, including 
Chase National Bank, Banco Popular 
de Puerto Rico, New York Stock Ex- 
change, Ford Motor Company, etc. 
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Dramatic Women’s Forums 


Last month Ernest G. Gearhart, Jr., 
assistant vice-president, The First Na- 
tional Bank in Miami, Florida, concluded 
an article in Burroughs Clearing House 
on women’s finance forums with the com- 
ment: 

“The management of our bank is 
pleased with the results of this venture. 
It has produced more good will for the 
bank than any other public relations we 
have undertaken in recent years.” 

An insight into the “good-will produc- 
ing” characteristics of these forums is 
further shown by the attention-getting 
devices of two other recent meetings, one 
in Kentucky and another in Colorado. 

The play’s the thing. Shakespeare’s 
Hamlet admonished his players to “hold 
the mirror up to nature, as it were.” An 
all-bank cast of amateur thespians used 
that advice in a play they enacted before 
a women’s finance forum conducted by 
The First National Bank of Colorado 
Springs, Colorado. The play, “The Ordeal 
of Richard Roe,” was written by Laflin 
C. Jones, director of insurance service 
and planning, Northwestern Mutual Life 
Insurance Company, and pointed up the 
place of life insurance in the estate plan. 

The play was accorded enthusiastic 


TV 


Women’s forum on 
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audience response and the bank gave it 
much credit for helping make the forum 
a big success. Other phases of the meet- 
ings included lectures by bank staff mem- 
bers and outside speakers. 


“Shorty” TV series. A morning TV 
show in Louisville, Kentucky, called 
“Woman’s World” and featuring a popu- 
lar mistress of ceremonies, Dolores Ryan, 
was used recently as the vehicle to carry 
out a “shorty” series of women’s finan- 
cial forums. They were staged jointly by 
the Kentucky Bankers Association and a 
Louisville TV station, and were built 
around budgeting, checking accounts, 
wills, estates and mortgages. 

Following the presentations, the TV 
station reported that “audience reaction 
was excellent with numerous telephone 


requests for furthr information follow- 
ing each program. Miss Ryan in speaking 
before a woman’s club afterward was 
particularly impressed with the many fa- 
vorable comments on the series and the 
obvious interest stirred by the program. 
In the photo Miss Ryan and Arthur 
Sturgeon, vice-president, Citizens Bank 
and Trust Company, Louisville, are hold- 
ing specially prepared art-work used to 
illustrate personal checking accounts, 
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Novwel Direct Mail 

Two unusually effective direct mail 
pieces are being used by the Valley Na- 
tional Bank of Arizona, Phoenix, to at- 













Would you be lost 
in a foreign 
market, too? 


Before doing business with, or in, a foreign country, you would want 
to know something about it, naturally. And when it comes to Canada, 
you will find that businessmen and bankers in many countries get 
the facts from Imperial Bank of Canada about trends, conditions, 
and opportunities. So if YOU contemplate business in, or with, Can- 
ada by all means get complete information from Imperial, the Bank 
that keeps its finger on the pulse of the Canadian economic scene. 
Write on your business letterhead to the Superintendent of Foreign 
Business, Imperial Bank of Canada, Head Office, Toronto, Canada, 
and request your copy of “Industrial Opportunity in Canada. 


IMPERIAL 


BANh OF CANADA 


Branches to serve you from coast to coast in Canada 
and correspondents throughout the world 
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Brochures that are part of a coordinated campaign to culminate in a bank’s “opening day” ceremonies 


tract the public’s attention to new branch 
buildings now under construction. 

The cover of one folder shows a draw- 
ing of a new office within a frame super- 
imposed over a line-cut map. The caption 
reads: “Picture us—in your neighbor- 
hood.” Inside, the copy concludes, “We 
certainly hope you will make full use of 
the complete banking services available 
right in your own back yard.” 

Unfolded to 10%” x 14”, the piece re- 
veals a sweeping, panoramic aerial view 
of Phoenix, depicting well-known land- 
marks in surprising detail. So sharp is 


the photography that countless home- 
owners in the vicinity to whom it was 
mailed have encircled their houses on the 
map and mailed the folder to relatives 
with the notation, “This is where we 
live.” Hundreds of requests for extra 
copies have poured into the bank since 
the initial mailing of 3,500 pieces. 
The other folder illustrates the half- 
million-dollar replacement structure for 
the bank’s Willetta office and explains the 
new drive-in-island and other services 
that will be offered when the building is 
completed. It also shows the photos of the 
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Willetta branch office staff members. 

The brochures were prepared by M. G. 
Reade, director of advertising and pub- 
licity, and are part of a coordinated cam- 
paign that will culminate this Fall with 
“opening day” ceremonies. 
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Bank Birthdays 


The following banks are among those 
currently celebrating significant anni- 
versaries. 

100th. An unusually beautiful anni- 
versary brochure and a lobby exhibit 
were features of the recent 100th birth- 
day celebration of The New -York Savings 
Bank, New York City. The brochure was 
printed in full color and among its many 
interesting pages were  double-page 
spreads graphically describing “The 
story of your money,” “The flow of 1953 
income,” “Dear Depositor letters,’ and 
“Our showcase of financial services.” A 
part of the lobby exhibit was an almost 
ceiling-high wooden backdrop before 
which a lifesize dummy representing an 
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71 Branches in Greater New York 


New York 


57 Branches Overseas 





Statement of Condition as of June 30, 1954 
































; AGES tS DIRECTORS 
—_ Cash, Gold and Due from Banks............. $1,385,694,206 iia 
7 United States Government Obligations........ 1,602,710,324 ARD C. SHEPERD 
Li : : > Chairman of the Board 
pub- Obligations of Other Federal Agencies........ 40,332,173 aiid ; 
am- State and Municipal Securities.............. 575,223,849 J ~ — 
with ca wee cbeeedres es een ees 78,411,528 aii nas 
Loans and Discounts........ ste e eee eeeeeees 2,202,228,486 matey bee 2 ae 
Real Estate Loans and Securities............ 230,682 
Customers’ Liability for Acceptances........ : 27,838,032 ‘easels 
Stock in Federal Reserve Bank............ sa 10,500,000 Lee a eee —_ 
Ownership of International Banking Register Company 
h CNS 5 de ee sedcnaeedaneas sees a 7,000,000 SOSTHENES BEHN 
—_ bs de ve db isesdcsnceneses eee 30,768,737 Chairman, International 
: aaah eke terne 
— ee acct cwnekase WSS oot 5,706,940 — = 
nni- By: sat eenecdavadanessasesaeawe $5,966,644,957 CURTIS E, CALDER 
nibit Say LS 
» lectr is) 
irth- LIABILITIES Share Company 
ings Deposits TTT CTT CTL CLT TT ee... $5,455,443,656 CLEVELAND E. DODGE 
was Liability on Acceptances and Bills. .$66,511,778 nt gga Phelps Dodge 
aany Less: Own Acceptances in Port- RO OD 
age : f IN FOLLIS 
The folio. . se ecceee eee eee ese e sees 36,578,047 29,933,731 Chairmen of the Boned, Standard 
1953 Due to Foreign Central Banks............... 11,349,000 Oil Company of California 
and (In Foreign Currencies) ROY H. GLOVER 
” Items in Transit with Branches............. ‘ 346,350 Vice-President and General 
A em omen Copper 
most Reserves for: ming Company 
fore Unearned Discount and Other Unearned er & SaAee. Ie. 
5 om DNs nc cccenincentaneaunanveenseteh 22,573,793 Ey re Sy eee a 
Interest, Taxes, Other Accrued Expenses, etc. 35,550,824 gage PRP a cel 
es ‘inanclé - s a 
Dividend re ee ee ee ee ee ee 3,750,000 Metropolitan Life Insurance 
Gs 0 cAsee cena nsariseeen wake $150,000,000 Company 
(7,500,000 Shares—$20 Par) AMORY HOUGHTON 
ee ee ba weds eee. ee 200,000,000 [Saleen of he Bened, 
MUS. ....- ning Glass Work 
Undivided Profits............... 57,697,603 407,697,603 salina fe 
PE oe keeebesdbenveoedeaeeneesnes $5,966,644,957 Executive Vice-President 
and Cashier 
Figures of Overseas Branches are as of June 25. KEITH S, McHUGH 
$487,484,642 of United States Government Obligations and $12,852,700 of he wee ee fee 
s other assets are pledged to secure Public and Trust Deposits and for other 
At purposes required or permitted by law. ROGER MILLIKEN 
ye 4 President, Deering, Milliken & 
: (Member Federal Deposit Insurance Corporation) Co., Incorporated 
. FREDERICK B. RENTSCHLER 
ae United Aircraft 
orporation 
Affiliate of The National City Bank of New York for separate REGINALD B. TAYLOR 
administration of trust functions Williamsville, New York 
CITY BANK FARMERS TRUST COMPANY ROBERT WINTHROP 
Head Office: 22 William Street, New York ee 
; BOYKIN C, WRIGHT 
Capital Funds $32,439, 461 Shearman & Sterling & Wright 



































August, 1954 23 





1854 bookkeeper sat at work. The back- 
drop, on which was lettered “From out 
of the past into the future,” was also a 
screen in that behind it were several 
booths displaying the modern equipment 
used by the bank today. 

Deciding against a “public birthday 
party,” the Groos National Bank, San 
Antonio, Texas, commemorated its 100th 
anniversary this year in a variety of 
other ways. For example, the bank was 
host at luncheons two and three times 
weekly for a month to the officers and 
directors of leading business organiza- 
tions in the city, such as bank officials, 





the chamber of commerce, manufacturers 
associations, etc. Attractive leather gift 
portfolios were used as place cards at 
the luncheons. 

For two weeks during its recent an- 
niversary celebration, The First National 
Bank, Madison, Wisconsin, featured 
piano recitals daily between 12 and 2 
p.m. and on Monday evenings from 6:30 
to 8 p.m. The bank used the idea as an 
interesting tie-in with the 100th anni- 
versary of the Steinway Piano Company, 
also commemorated this year. 

The Hartford-Connecticut Trust Com- 
pany, the Boston (Massachusetts) Five 
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Included: A showcase of services 


Elaborate birthday brochure 


Cents Bank and the Saving Fund of 
Germantown, Philadelphia, Pennsyl- 
vania, celebrated centennials this year 
with a variety of events and the publica- 
tion of anniversary booklets. 

90th. A lobby display of articles, 
newspapers, etc., of a century ago figured 
prominently in the 90th anniversary cele- 
bration of The First National Bank of 
Poughkeepsie, New York. 


75th. During the birthday celebration 


of the Citizens Banking Company of 
Perrysburg, Ohio, an historic 120-year- 
old bell was used to sound the completion 
of the bank’s 75th year of business. The 
bell, normally an exhibit in the local 
library, was later put on display in the 
bank’s lobby for two weeks. 

A 32-page special anniversary issue 
of “The Wachovia,” the house organ of 
the Wachovia Bank and Trust Company, 
Winston-Salem, North Carolina, was 


Many old-time photos 


Pioneer days in Ada, Oklahoma 
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published this year to give added sig- 
nificance to the bank’s birthday. The 
booklet told the story of the agricultural 
and industrial development of the Caro- 
linas over the past 75 years. 

50th. A clothbound 160-page book, 
“The Early History of Ada,” was pub- 
lished early this year by the Oklahoma 
State Bank of Ada, Oklahoma, in com- 
memoration of its 50th anniversary 
which cecurred last December. The book 
was written by the advertising manager 
of the local newspaper. Through the help 
of the bank’s customers and friends, a 
rather complete photographic history of 
the early days of the town, its citizens, 
trade, industry, etc. was presented. 

Special events and publications also 
marked the half-century celebrations this 
year of The Monroe County Bank, Mon- 
roeville, Alabama. 

40th. The 40th anniversaries of the 
founding of the Union Bank & Trust 
Company of Los Angeles, California, and 
of Ben R. Meyer as the bank’s chief 
exect tive, are being celebrated this year. 
Opened for business in 1914, the new 
bank at the close of its first day of busi- 
ness had a total of 63 commercial and 
savings accounts, totalling $69,682.24. 
Today the Union Bank and Trust Com- 
pany has deposits of approximately a 
quarter of a billion dollars and ranks 
98th among the nation’s 15,000 banks. 

Mr. Meyer was a vice-president and 
director of the bank at its inception and 
succeeded to the presidency in 1916 upon 
the death of Kas- 
pare Cohn, who 
founded the bank 
and after whom 
it was named un- 
til 1918. During 
Mr. Meyer’s ten- 
ure as president 
the bank has 
grown to its pres- 
ent size and now 
ranks among the 
100 largest banks 
in the United 
States. It has 
been a pioneer in many banking inno- 
vations, such as tellers’ machines, rapid 
transit department operation, banking- 
by-mail, and the handling of pension and 
profit-sharing trusts for banking and 
industry. 

25th. When the American National 
Bank and Trust Company, Mobile, Ala- 





Ben R. Meyer 


bama, recently held a 25th anniversary | 


celebration, it especially honored a 98- 
year-old director, who had been on the 
board since the bank’s inception, and five 
officers who have the same length of 
service. The director, S. Palmer Gaiiard, 
at 98 is the dean of Mobile’s practicing 
attorneys. 
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New Produet Aids 


Right along with the great strides 
made by the financial industry in im- 
proved management and operating tech- 
niques in recent years has come a variety 
of more efficient equipment developed by 
suppliers of the industry. Three such new 
pieces of equipment recently announced 
are the following: 
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Low-cost coin holder. 
priced aluminum 
customer service 
at teller windows 
that do not al- 
ready have auto- 
matic coin chang- 
ers has been 
announced by 
Metal Products 
Engineering, Inc., 
4000 Long Beach 
Avenue, Los An- 
geles, California. 
It holds nearly two complete rolls of 
pennies, nickels, dimes, quarters and 
half dollars. It also holds ten silver dol- 
lars, making a total of about $70. It 
measures 5%” high, 6%” wide and 5” 
deep. Special features are an inner 
groove to protect fingernails, and rubber 
feet to protect counter surfaces. 

Portable copying machine. A new 
portable photocopy machine was recently 
announced by the American Photocopy 
Equipment Com- 
pany, 1920 W. 
Petersen Avenue, | 
Chicago, Illinois. It 
is designed espe- 
cially for depart- 
ment - to - depart- 
ment use within a 
company or _ for 
periodical users 
who require a port- 
able photocopy ma- 


A new, low- 
coin holder to speed 











Speeds service 














Easy to use 


chine that can be carried to and from 
the source of work. The machine is called 
the “Private Eye” Auto-Stat and can be 
put into operation merely by plugging it 
into any electrical outlet. The unit meas- 
ures 17” long, 11” wide and 12” high, 
weighs 24 pounds, and will handle letter 
and legal size copies as well as larger 
copies up to 11x 17”. There are no lim- 
itations as to the type of papers, docu- 
ments or originals that can be copied. 

Fireproof file. Diebold, Incorporated, 
Canton, Ohio, is producing a new 4- 
drawer, letter-size insulated file designed 
to provide safe- 
type one hour fire 
protection for 
vital records. The 
file carries the 
Underwriters’ 
Laboratories 
Class “©” label, 
which signifies 
that the file has 
passed safe-type 
tests for endur- 
ance of one-hour 
up to 1700 de- 
grees Fahrenheit 
under conditions 
of explosion or 
impact. Operating features of the file 
include completely extendable and re- 
movable drawers, rubber cushioning 
stops, roller bearings, and a key lock 
that locks all drawers or any combination 
of drawers. 





Insulated file 

















Australia 


from 
a business 
point of view 


This booklet will assist anyone 
contemplating establishing a 
business in Australia, whether it 
small retail business 


is a or @ 


large manufacturing company. 


Written with the authority of Australia’s oldest and largest 
joint-stock bank, it offers those who wish to start a new enterprise in 
that young but growing country a short account of the framework of 
business organization throughout the Commonwealth of Australia. It 
also affords some knowledge of the problems and conditions which 


would be met. 


If you are interested in establishing a business in Australia, 
write for a free copy of this book to: 


BANK OF NEW SOUTH WALES 


BRITISH & FOREIGN DEPARTMENT, SYDNEY, AUSTRALIA 
R. J. Neal Blackwell, Manager 
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The Story of a 110-Year-Old Savings Account and Its TV Debut 


By Howard B. Smith 


President, The Middletown Savings Bank, Middletown, 


Connecticut 








A bank is infinitely more than a store- 
house for money, a cold structure of 
stone, steel, brick. It is a storehouse of 
drama as well, mirroring the lives of all 
who work or deal there. In this day of 
“more and better bank public relations,” 
it is well for every bank to be alert to 
the possibilities for carrying its own 
banking story to the public. For, indeed, 
there are many fine stories within the 
walls of every bank. 

At our own bank a wonderful story 
began 110 years ago when a young man 
of 19 years, Fred Sheffield by name, 
deposited $26 in a savings account and 
forgot about it. Unwittingly, he set the 
stage for newspaper stories, talks be- 
fore children’s groups, radio broadcasts, 
and most recently a TV show beamed to 
the nation. The account has come to be 
worth nearly $3,100. 

The story of this account had been 
told over and over, especially to school 
children who frequently tour our bank. 
Last year it was revived in our daily 
newspaper and a wire service picked it 
up. Lowell Thomas saw it in a New York 
paper at a time when he was planning 
a. new television show based on human 
interest stories from the crossroads of 
America. 

One of his Columbia Broadcasting 
System associates called me and asked 
if I had any ideas for dramatizing the 
story for television. He said Mr. Thomas 
liked it and would use it in his new series 
being filmed for sponsorship approval if 
it could be adapted for television show- 
ing. 

The prospect was most intriguing. 
“How about building the story around a 
tour of the bank by a group of school 
savers?” I asked. “Fine, that’s just it,” 
he replied. “I would like to send a writer 





Mr. Smith and school children 


Portrays how savings grew 


to Middletown tomorrow, if I may.” 

A script writer spent a day with us, 
made a lot of notes, and said he would 
call me back. Three weeks later he 
phoned and said he was coming into 
town on the following Monday morning 
with a director and an entire television 
crew for “two days of shooting.” 

Our own bank people, he said, would 
be used as actors, and he also requested 
a dozen school children, a four-year-old 
child with her mother, and a “local char- 
acter.” But he gave strict orders that no 
one was to “dress up” for the movie; 
there should be no fresh hair cuts; every- 
thing about the bank should be “normal.” 

Of course, the arrival of the television 
crew received considerable publicity in 
the newspapers. What with the TV group 
and their bulky equipment, we had one of 


the busiest days in our 129-year history. 
Depositors kept coming in all day, at- 
tracted no doubt by the glamor of tele- 
vision. Sometime during the afternoon 
we soared past our $30 million mark in 
deposits. 

The television crew worked until about 
6:30 the first day. A particularly delight- 
ful scene was one in which a little four- 
year-old girl broke away from her 
mother, who was at a teller’s window, 
ran around the desk of our assistant 
treasurer who was opening a new ac- 
count, and opened the drawer in which 
lollipops are kept. We give lollipops to all 
the youngsters who come into the bank, 
and the smart kids soon learn where the 
supply is kept. 

That night we all went out to dinner 
and Middletown’s Mayor Stephen Bailey 
welcomed the crew and the writers to the 
city. 

The highlights of the second day’s 
filming was a comparison of the original 
deposit and the value of the account 
today. While the cameras recorded the 
action and the school children looked on 
with wide eyes, I piled a stack of twenty- 
six silver dollars on my desk, represent- 
ing Sheffield’s deposit of 110 years ago, 
and then heaped 3,077 one-dollar bills 
as concrete evidence of the magic of 
compound interest and the importance 
of saving early in life. 

The cameramen also filmed long-range 
shots and close-ups of Middletown’s wide 
Main Street, with the typical New Eng- 
land church steeple at the far end. This 
was to establish a background tapestry 
for the story. From the roof of the bank 
they captured much of the scenic beauty 
of the city, its rolling hills and the his- 
toric Connecticut River that winds 
through the valley to the sea, 


Bank people turn television actors as magic power of savings is dramatized 


Local outside shots (left) give color to 
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utiusual story of savings that is filmed inside Mr. Smith’s bank 
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While the cameras of television re- 
corded this story on the warm spring 
days, I thought of the 19-year-old boy 
who made it possible. Young Sheffield t | G 
had come 30 he on Phare vce f to make Na ura as 
the original deposit of $8 on a bitter cold is coming to the Pacific 
day in January, 1844. He had earned the | Thi 
money working in his father’s store at Northwest! This tre- 
Saybrook, Connecticut. mendous new source of 
When school children come to our bank energy combined with 
now, and I show them the original entry an existing and expand- 
in this account in our old bound ledger, ing hydro-electric em- 
I point out how important savings was . 
to young Sheffield, important enough so pire means plenty of 
that he was willing to ride 30 miles in fuel and power to keep 
mid-winter to make the deposit. “this busy corner of 
The second deposit, $18, was made six America’ moving for- 
months later in July. In those days ward in the years ahead. 
Middletown was a thriving seaport of 
about 10,000 and people from many out- 
| lying towns came to the so-called 
“metropolis” to carry on business and to 
make bank deposits. It was the only 
savings bank for miles around. 
Not long after that, however, Sheffield 
moved to Utica, New York and later to AT CLOSE OF BUSINESS JUNE 30, 1954 
Dubuque, Iowa. In Dubuque he ultimately RESOURCES 
5 became president and largest shareholder Cash and Due from Banks. . $168,003,291.73 
of the Merchant’s Bank and also presi- U. S. Government Securities . 178,622,627.60 
d dent of the North and South Central Obligations of ° sia 
Iowa Railroad. Some time later Sheffield’s Federal Agencies. ..... 9,525,427.38 
5 banking business was ruined by a dis- State and Municipal Securities 68,574,392.17 
l honest cashier who embezzled $200,000. Other Bonds and Securities. . _4,676,987.11 $429,402,725.99 
t Sheffield liquidated his business holdings boone G66 TROON. 2. sc tc 8 8 « « 314,028,802.36 
e in order that every depositor might be Federal Reserve Bank Stock... 2 ee ees 900,000.00 
: paid in full, and then returned to Utica. — — etc... ee ew ww  8,176,208.76 
- He went into business as a cartwright Interest Earned Not Received econ eee 3,008,352.33 
‘ there and soon prospered again. Customers’ Liability under 
3 During these many years he apparent- Letters of Credit and Acceptances. . « « « » —1,529,354.87 
f ly forgot the deposit in our bank, In TOTAL. . «6 6 0 6 0 6 © © © 6 $757,045,444.31 
e 1902, however, he found the passbook 
while looking through belongings and LIABILITIES 
e sent it to a grandson. By that time it Capital Stock. . . « « « « «$ 14,000,000.00 
e was worth $508.35, multiplying in 58 Surplus a + + ¢ + +  16,000,000.00 
- years 19% times its original amount. Undivided Profits . inde Molle 14, 761,332.82 
Reserves for Contingencies. . 6,000,000.00 $ 50,761,332.82 
- The grandson followed the policy set Reserves for Interest, Taxes, etc. . . . 1. ee 4,131,546.12 
y by his grandfather when he finally agi Discount Collected Not Earned. . . 2... 3,652,825.11 
k membered the account; he neither added Letters of Credit and Acceptances. . . 2. ee « 1,529,354.87 
y to nor drew from it. It has now in- I i -nk a 8 6-40-40 we ee © _696,970,385.39 
- creased 118 times to $3,077.05. And if TOTAL. «cc cccceccce chee 
. the Sheffield family permits it to remain a 
in the bank for another 100 years, it MEMBER FEDERAL DEPOSIT 
will be worth $47,500, or 1,826 times its INSURANCE CORPORATION 
original value. 
It took us almost a week to get back 56 nn 
to the normal routine of banking after 
the television crew had returned to New 
York. Our depositors still joke with us rs 
about being actors and about “going a. _ 
Hollywood.” We have been promised a 
print of the film for local showing. : 
It was an experience that probably y 
will not come again. From a purely com- Washington's Statewide Banking System 
mercial point of view the experience S This B Cc © deol 
was of considerable value. The com- Over Y Somer ery 
munity, our depositors and our more ™ 
than 6,000 school savers have taken new 
interest in us and in the importance of BOARD OF DIRECTORS 
saving. 
In the old song, Yankee Doodle went ines > "~geeead Pn Deen 
to town a-riding on his pony. I’m awfully FRANK €, JEROME, President 
glad that young Fred Sheffield came to J. H. BALLINGER L. C. HENRY VOLNEY RICHMOND, Je, 
Middletown a-riding on his horse—and | MEW MROOERO, CHARLES Honan WAAUR w. ScRuRY 
that he opened an account in The Middle- CHARLES F. CLISE RICHARD E. LANG ELBRIDGE H. STUART 
town Savings Bank. eae Semaak” Siena 
He forgot the account—but the ac- O. D. FISHER 0. A. PERMIAN RATHERYN WILSON 
count never forgot him. W. G. REED 
- August, 1954 27 

















New and Modernized Bank Quarters—In Pictures 


Variety of design as seen in exteriors and interiors from many parts of the country 





























Idaho Falls, Ida. A view of the new low, walnut tellers’ Orangeburg, S. C. Agricultural scenes and a famous local 
counter in the remodeled Idaho Falls office of The Idaho garden are shown in these photo murals of the modernized 
First National Bank, Boise. Tellers stations were increased lobby of the First National Bank in Orangeburg. An addi- 


from 4 to 8 in an expansion program that added 6,500 sq. ft. 


tion of 57’ x 37’ was constructed at the rear of the old building. 

















Mt. Pleasant, Texas. A combination of brick wall, dark Ionia, Mich. Draperies and stick-wood curtains hang from the lobby 
walnut fixtures and light ceiling make a study in windows of the newly modernized Ionia County National Bank. 
contrasts at the new quarters of The Guaranty Bond Other modern features include lowered acoustical ceiling, air condi- 
State Bank. Lobby corners feature flower boxes. tioning, recessed indirect lighting, and “piped in” recorded music. 














Superior, Wisc. Color keynotes the remodeled quarters of The 

First National Bank of Superior. Tellers counter and furniture 

are light walnut; walls are rose and grey-green; ceiling is 

yellow and rose; floors are grey and rose; and the lounge 
chairs are upholstered in green. 
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Philadelphia, Penna. The ‘extension of the first floor 
lobby, which now covers nearly an acre of the main office 
at Girard Trust Corn Exchange Bank, was done in marble 
with the striking effect shown above. Note the check 
desks that contrast with counters, ceiling and floor. 
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Pueblo, Colo. A striking entrance-way to the install- 
ment loan department of the newly remodeled First 
National Bank of Pueblo, features aluminum doors, 
lounge seat, greenery box and glass panelling. 





Philadelphia, Penna. The new 54th Street office of The Pennsylvania 
Company for Banking and Trusts is built of red brick and glass in 
modern architectural styling. Provision was made for future ex- 
pansion of teller service, and ample parking space for customers. 

















New York, N. Y. A stainless steel corner entrance is one 

of the unusual features of the new 41st Street office of 

The Hanover Bank. Inside, the walls and counters are 

paneled in oak, and fluorescent lighting pours through 
plexiglas panels. 











Spokane, Wash. The exterior base of new quarters for the First 

National Bank, Spokane, is faced with red and grey Minnesota 

granite, while beige ceramic tile finishes the upper areas that 

are not occupied by the spacious windows. The polished granite 
is also a border around the windows. 











Bank Building Corporation of America 


Nashville, Tenn. The jet black marble front of the Waterloo, Iowa. The exterior of the new National Bank of Waterloo 
remodeled Melrose branch of the First American is built of red granite cornelian marble framed by limestone. The 
National Bank makes the bank’s name, lettered in bank’s name is in stainless steel and was placed directly above the 


white, stand out boldly. The branch doubled its s 
working space. 
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tainless steel and glass front entrance. This simple, attractive bank 
was converted from a supermarket. 
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Continental Illinois National Bank 
and Trust Company of Chicago 


BOARD OF 
DIRECTORS 


WALTER J. CUMMINGS 


Chairman 


J. Q. ADAMS 
Real Estate 


CARL A. BIRDSALL 
President 


CHAUNCEY B. BORLAND 
Managing Owner, Borland 
Properties 


CHAMP CARRY 
President, Pullman Incorporated 


D. A. CRAWFORD 


Director, Pullman Incorporated 


EDWARD A. CUDAHY 
Chairman of the Board, The Cudahy 
Packing Company 


JOHN F. CUNEO 
President, The Cuneo Press, Inc. 


MARSHALL FIELD 
President, Field Enterprises, Inc. 


LAWRENCE P. FISHER 
Director, General Motors 
Corporation 


CHARLES Y. FREEMAN 
Ch .irman of the Executive Committee 
Commonwealth Edison Company 


JOHN HOLMES 
President, Swift & Company 


THEODORE V. HOUSER 
Chairman of the Board 
Sears, Roebuck and Co. 


JAMES R. LEAVELL 
Banker 


WILLIAM H. MITCHELL 
Partner, Mitchell, Hutchins & Co. 


ROBERT H. MORSE, JR. 
President, Fairbanks, Morse & Co. 


PETER V. MOULDER 
Executive Vice President 
International Harvester Company 


A. W. PEAKE 
President, Standard Oil 
Company (Indiana ) 


H. A. SCANDRETT 


Railroad Executive, retired 


FRANK F. TAYLOR 
Vice President 


HERMAN WALDECK 
Executive Vice President 


CHARLES D. WIMAN 
President, Deere & Company 








Statement of Condition 


JUNE 30, 1954 
RESOURCES 


Cash and Due from Banks..............-$ 724,980,054.80 


United States Government Obligations... 1,097,640,014.92 














Other Bonds and Securities........ secseee 146,262,165.34 
Loans and Discounts.......cccccccccccee 647,441,754.21 
Stock in Federal Reserve Bank..... ieeee 5,250,000.00 
Customers’ Liability on Acceptances..... 1,849,505.48 
Income Accrued but Not Collected...... 9,495,691.37 
PN BONUEE: ccc cdncesennncecdcovedee 8,250,000.00 

$2,641,169,186.12 

LIABILITIES 

PE cctciacbbeswencecetsnsseneuns . -$2,396,538,399.68 
Acceptances........- Pe eT eT ee peukeee 1,897,670.00 
Dividend Payable, August 2, 1954....... 2,250,000.00 
Reserve for Taxes, Interest, and Expenses. 10,766,540.20 
Reserve for Contingencies.........eseeee 18,109,767.08 
Income Collected but Not Earned........ 750,795.73 
Capital Stock (2,250,000 shares. Par value $33%) see eee 75,000,000.00 
dd eaicienn ouwnns Mbitevecerenecee See 
DJemtevied PHORS...6cccvcccccsscs euien 35,856,013.43 

$2,641,169,186.12 








United States Government obligations carried at $316,222,538.50 
are pledged to secure public and trust deposits and for other 
purposes as required or permitted by law 


LA SALLE, JACKSON, CLARK AND QUINCY STREETS 
LOCK BOX H, CHICAGO 90, ILLINOIS 


Member Federal Deposit Insurance Corporation 
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BURROUGHS CLEARING HOUSE, access, 1954 
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In the heart of Houston’s bustling business district, looking down Main Street 


AS THE METROPOLITAN CITY TOPS A MILLION 





banking in Fast-Grommeg Houst 


A direct report on how the local banks are keeping pace 
with an expansion era that is remarkable even for Texas 


ORE than ever, banking in Hous- 

ton, Texas, is on the march. 

Now in process, or recently com- 
pleted, are three major downtown 
bank building projects, an auto bank, 
the opening of two new suburban 
banks and many expansion programs 
in other suburban institutions. 

This ferment in the city’s banking 
is typical of Houston itself. Houston 
continues to make new growth records 
and to keep on growing. This was 
dramatically illustrated, during the 
period when the material was being 
gathered for this article, by a huge 





COVER PICTURE 


Climbing steel framework for 
Texas National Bank’s skyscraper 
home adds to the riveting clamor 
in Houston’s march of progress 


August, 1954. 


By 
Henry J. Boone 


Editor, 
Burroughs Clearing House 


population-thermometer on the side 
of the Rice Hotel. It recorded the daily 
changes in population, looking toward 
the date of July 3, when the red in- 
dicator would go through the top and 
when metropolitan Houston (Harris 
County) would become a city of 
1,000,000 inhabitants. That repre- 
sented an increase of some 400,000 in 
the past ten years. 

It has been during this same ten- 
year period, and particularly in the 
post-war era, when banking has made 
its greatest strides. Total bank de- 
posits at the close of 1943 were $644,- 
176,046, and at the close of last year 


were $1,678,840,628. Bank clearings, 
which stood at $4,734,935,047 for 
1943, were $16,263,728,143 for 1953. 

At the top of the city’s bank list are 
the “Big Five,” consisting of The Na- 
tional Bank of Commerce, The City 
National Bank, First National Bank, 
The Second National Bank and the 
Texas National Bank. Next, are three 
smaller, downtown institutions: Hous- 
ton National Bank, Citizens State 
Bank and Houston Bank and Trust 
Company. These are followed by a 
surprising set-up of twenty-one sub- 
urban banks. 

How the banks are growing and 
how they are expanding their facili- 
ties to take care of present and future 
customers is best told in terms of the 
individual institutions: 

The Second National. The erection 
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of this bank’s new building is one of 
the highlights of the current Houston 
scene. The building will consist of a 
four-story base covering an entire city 
block and a twenty-story tower, and 
will cost approximately $16,000,000. 

Construction of the building with 
all aluminum walls represents an in- 
novation in Houston building. The 
combination of the aluminum walls 
with light weight concrete back-up 
walls and patented cellular steel struc- 
tural sub-flooring will speed up the 
building time by from 20 to 30 per 
cent. Aluminum windows will pivot on 
a vertical axis so that they can be 

cleaned from the inside. 

’ The bank will occupy approximately 
one-half of the four-story base and 
the main banking room will be located 
on the second floor. It will be reached 
by escalators or moving stairways ac- 
cessible from entrances on each of the 
four sides of the building. The ground 
floor will house the bank’s drive-in 
bank and the safe deposit vaults will 
be located on the lower level. Block- 
long concourses on the ground floor 
and lower level will provide premium, 
rentable space for numerous shops 
and retail establishments. 

Another Houston innovation is the 
method of financing. In preparation 
for this the stock of the company 
owning the bank’s present building 
was sold and the new site purchased. 
This block of land and the first four 
floors of the new building will be 
owned free and clear by the bank. The 
20-story tower will be erected by a 
subsidiary corporation which holds 
the air rights on a long-term lease 
from the bank. The tower is then fi- 
nanced by a loan from the New York 
Life Insurance Company. 

The pattern for this arrangement 
was established a few years back by 
the Mellon National Bank, Pitts- 
burgh, and the United States Steel 
Corporation. 

“We are determined,” says Presi- 


dent L. R. Bryan, Jr., 
whose bank boasts de- 
posits of some $274,- 
000,000, “through 
adequate  capitaliza- 
tion and the expan- 
sion and refinement of 
services made avail- 
able through the new 
building, to keep pace 
with Houston and to 
make an ever-increas- 
ing contribution to 
its growth. We are 
convinced that the 
continued develop- 
ment of the city and 
the Southwest is as- 
sured, even beyond 
the fondest imagina- 


tion of. its present 
builders.” 
Texas National 


Bank. An equally im- 
posing addition to the 
Houston’ skyline is 
the Texas National 
Bank Building, which 
has been under con- 
struction for the past 
year. It was started 
soon after the merger of the South 
Texas National and The Union Na- 
tional in May of last year. Deposits 
of the new Texas National total some 
$215,000,000. 

The new building is rising some 21 
stories above the street and is of 
aluminum wall construction. It is lo- 
cated near the main shopping center 
of Houston and for this reason the 
ground floor has been set aside for 
shops and retail stores. A block-long 
arcade will be a ground-floor feature. 
The banking room will be on the sec- 
ond floor and the bank will also occupy 
the third floor and parts of the base- 
ment and first floor. 

Ownership of the new building is 
divided, 43 per cent by The Continen- 
tal Oil Company, which will occupy the 


Solution to the growth-intensified traffic problem 


Houston National’s new motor bank has long approach, four windows 
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CITY 


NATIONAL 
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New six-story sign identifies the City National 


These imposing additions 


top ten floors for its head office, and 
57 per cent by the bank, which has 
already leased most of the space from 
the fourth floor through the tenth 
for offices. Atop a 21st floor penthouse 
will be a revolving sign with the bank’s 
name on one side and the oil com- 
pany’s on the other. This will be sur- 
mounted by a weather-ball. 

A particularly noteworthy feature 
of the bank’s new set-up, in view of 
the city’s parking problems, is a new 
10-story .garage building. This will 
hold in excess of 500 cars and contain 
four elevators. The bank’s drive-in 
facilities will be located on the ground 
floor of the building, which is con- 
nected by a tunnel under the street 
to the bank’s new quarters. 

One of the principal departments 
to be expanded in the new building is 
the Installment Loan Department. 
This will be located on the ground 
floor and will be capable of handling 
many times the present volume of 
business. Another major expansion 
will be in the bank’s trust department. 

“We believe our parking accommo- 
dations will be unexcelled in the city,” 
says President Harris McAshan, “and 
we also feel that our banking facilities 
will be second to none.” 

Houston Bank and Trust. In an- 
other expansion move among the city’s 
downtown banks, the Houston Bank 
and Trust Company has purchased a 
new location and has had plans drawn 
for a new building. This will be at 
some distance from the bank’s present 
site in an accessible area. “As yet, no 
bids have been considered,” says 


Burroughs Clearing House 


= Renee AA egerenes anemerem perenne 





e 


litions§,e downtown Houston skyline typify banking steps to match the city’s dynamic progress 


nd 
1as 


ure 


ew 
vill 
ain 
-in 
ind 


eet 


nts 
r is 
nt. 
ind 
ing 
of 
ion 
nt. 
no- 
%? 
and 
ies 


an- 
‘y’s 
ank 
la 
wn 

at 
ent 

no 
ays 


use 





Texas National’s 21-story building, 10-story garage 


President O. R. Weyrich, “but it is a 
foregone conclusion that the bank 
will move out of the congested busi- 
ness section to the new location where 
plenty of parking space will be avail- 
able.”’ 

National Bank of Commerce. Happi- 
ly, say the officers of The National 
Bank of Commerce of Houston, their 
bank has had no space problem, though 
it has from time to time increased the 
space it uses in the Gulf Building, 
which it owns, and though it has sub- 
stantially augmented its parking and 
drive-in facilities. It also, already, oc- 
cupies an ideal location. 

This is Houston’s largest bank in 
point of deposits and is the bank of 
which Jesse Jones is chairman. Its 
growth has been spectacular, with de- 
posits going from $12,000,000 in 1929, 
to $100,000,000 in 1942, and to some 
$322,000,000 at the present time. 

Banking quarters occupy six floors 
of its building, which is the largest 
in Houston. Across the street in the 
Houston Club Building, which is also 
owned by the bank, is a six-story, 
1,000-car garage. In the basement, 
connected to the bank by a tunnel 
under the street, is a complete bank 
facility with six tellers’ windows and 
space for parking sixty automobiles 
by customers making deposits or with- 
drawals. Customers using other serv- 
ices give their cars to attendants for 
parking and the bank picks up the 
tickets. 

The bank has an oil department 
with three petroleum geologists on its 
staff. “Among the special services of- 
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fered by the bank through its trust 
department,” says President Robert 
P. Doherty, “is the most extensive 
registry and transfer facility in the 
Southwest, an investment service de- 
partment for the bank and its custom- 
ers, and a foreign department offering 
complete facilities in the field of 
foreign trade. This is particularly im- 
portant in view of. the fact that Hous- 
ton is the second port in size, tonnage- 
wise, in the United States.” 

The City National. “The City Na- 
tional Bank of Houston has reflected 
the same growth and expansion that 
has characterized the entire South- 
west during the past 20 years,” says 
President James A. Elkins, Jr., about 
his bank, which has had a remarkable 
record. 

“We believe that it is the role of 
the modern, progressive bank to co- 
operate with and to aid in the indus- 
trial, financial and cultural expansion 
of the region it serves,” he continues. 
“The City National Bank has aimed 
its policies at fulfilling this obligation 
since its founding.” 

The bank was originally organized 
as the Guaranty Trust Company in 
1924. Four years later it was merged 
with the Gulf State Bank. On January 
17, 1934, the merged institution ob- 
tained its national charter and became 
The City National Bank. At that time 
its deposits stood at exactly $2,882,- 


As population-thermometer 
nears 1,000,000, reached 
on July 3 


Also pointing skyward, Second National’s 24-story structure 


































866. Since then, its deposits have in- 
creased more than 10,000 per cent, to 
$84,000,000 at the end of 1944 and to 
an impressive $301,000,000 at the end 
of 1953. 

Over the years, the bank has moved 
six times, the latest move being in late 
1947 into its present 24-story build- 
ing, where it occupies most of the 
ground floor and basement, as well as 
large space on the third and fourth 
floors. Its banking room, on the 
ground floor, is some three stories in 
height. Space on the ground floor is 
shared with a jewelry store and upper 
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University State Bank’s new quarters will have three drive-in windows, parking for 100 cars, semi-private offices 


As a result of rapid growth, this $14,000,000 institution is tripling its floor space 


floors are occupied by oil, insurance, 
business and _ professional offices. 
Radio Station KPRC’s transmitter 
and control rooms are on the 23rd 
floor. The bank’s six-story garage 
building, across the street, is con- 
nected by tunnel. 

Early this year, a “City National 
Bank” neon sign some six stories high 
was raised above the building. Light 
from the sign is visible on a clear 
night within a radius of 12 or 15 
miles at ground level and for some 75 
or 80 miles when viewed from the air. 

First National. It was particularly 
noteworthy, in visiting Houston banks 
that its bankers frequently took occa- 
sion to stress the high quality of 
Houston banking in general. This 
opinion was also expressed by Presi- 
dent P. P. Butler of the First National 


Bank in Houston. Coming from him, it 
carries special weight since Mr. But- 
ler’s bank was one of a scarce half- 
dozen banks throughout the country 
last year to win third-time awards as 
“excellently managed” institutions by 
the American Institute of Manage- 
ment. 

Mr. Butler’s statement about Hous- 
ton banks was tied to the growth of 
his own institution, where deposits 
have risen from some $105,000,000 on 
May 1, 1944, to $278,000,000 on May 1, 
1954. 

Here is what Mr. Butler has to say: 
“These growth figures are in keeping 
with the general growth of the city. 
It is my belief that Houston has ample 
banking facilities adequately to care 
for the ordinary credit requirements 
of this rapidly developing community. 


It would be better, perhaps, if we had 
fewer banking institutions and larger 
ones. Cities of comparable size have 
individual financial institutions that 
are able to take care of larger credit 
requirements, but I don’t believe any 
city has better banks.” 

Besides paying tribute to Houston 
banks in this statement, it seems ap- 
parent that Mr. Butler is also casting 
an eye toward Houston’s arch rival, 
Dallas, in his reference to larger 
banks. Against Houston’s “Big Five” 
banks, with deposits in the $200- 
$350-million class, Dallas has two 
banks, First National and Republic 
National, in the $600-million deposit 
class. 

Houston National. In an expansion 
move early this year, the Houston Na- 
tional provided new parking and 


Of the 21 suburban banks now in operation, 17 have come into existence since 1944 





Name of Bank 


Almeda State Bank 

American National Bank 
Commercial State Bank 

East End State Bank 

The Fannin State Bank 
Fidelity Bank & Trust Co. 

First State Bank of Bellaire 
First State Bank of Green’s Bayou 
The Harrisburg National Bank 
Heights State Bank 

The Industrial State Bank 
MacGregor Park National Bank 
North Side State Bank 

Oak Forest State Bank 

Port City State Bank 

Reagan State Bank of Houston 
River Oaks State Bank 
Security State Bank of Houston 
South Main State Bank 

Spring Branch State Bank 
University State Bank 





Executive Officer 

Wm. P. Traylor, Exec. V.P. 
E. J. Rhodes, V.P. 

R. M. McKee, Pres. 

Louis I. Dietz, Pres. 
Dewey Marsh, Exec. V.P. 
Marcus Thomas, Exec. V.P. 
J. A. Witte, Exec. V.P. 
Travis W. Bain, Exec. V.P. 
W. P. Wells, Jr., V.P. 

J. D. Larabee, First V.P. 
C. G. Andler, Pres. 

C. B. Carter, Jr., Pres. 
Damon Wells, Pres. 

Chas. E. McLean, Exec. V.P. 
W. Carl Hicks, Pres. 

Neal Butler, Pres. 

J. D. Kirkpatrick, Pres. 
Sam H. Alexander, Exec. V.P. 
Floyd C. Willard, Pres. 

A. W. Schmidt, Exec. V.P. 
L. Goldston, Pres. 


Date Opened 
June 15, 1948 
Jan. 24, 1953 
Sept. .15, 1947 
Sept. 18, 1946 
Nov. 12, 1948 
Oct. 16, 1946 
July 3, 1950 
May 17, 1947 
Mar. 25, 1925 
Oct. 18, 1943 
Apr. 1, 1944 
May 15, 1954 
Jan. 3, 1948 
May 23, 1954 
Oct. 4, 1946 
Mar. 1, 1950 
Feb. 14, 1947 
Oct. 30, 1950 
Mar. 15, 1944 
Aug. 1, 1953 
Apr. 20, 1942 
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Houston’s Suburban Banks and Their Great Progress 


Deposits, 
June 30, 1954 


$ 8,878,000 
5,154,000 
3,711,000 

17,058,000 
10,889,000 
536,000 8,766,000 
1,130,000 6,009,000 
Record Destroyed 2,167,000 
14,174 20,208,000 
306,977 13,662,000 
173,000 11,147,000 
1,477,000 2,640,000 
1,580,000 7,072,000 
782,000 1,431,000 
1,546,000 6,313,000 
827,000 9,535,000 
1,731,000 10,096,000 
560,560 6,002,000 
823,000 20,347,000 
1,180,000 3,827,000 
270,728 13,853,000 


Opening 
Deposits 


$ 641,000 
1,500,900 
89,800 
1,250,000 
650,000 
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Another building project, for Port City State Bank, further marks Houston’s outward expansion 


Bank opened in 1946, has outgrown two additions, now requires complete new quarters 











Houston’s second newest bank, the MacGregor Park National 
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Fannin State Bank is located near the Shamrock Hotel 


There’s plenty of faith in the future, as Houston starts working on its “second million” 


drive-in facilities for its customers. 
The bank had been operating one 
drive-in window for a number of 
years, but as deposits grew to the 
present $55,000,000 figure, this proved 
to be insufficient. President Melvin 
Rouff solved the problem at a cost of 
$400,000 by purchasing an adjoining 
corner, demolishing two buildings and 
providing both a parking area and a 
new motor bank containing four win- 
dows. A feature of the arrangement 
is a long approach, accommodating 17 
cars, to get the cars off the street. As 
the approach nears the windows, the 
driveway branches into two lanes. 
Both the entrances and the exits are 
designed for the fast flow of traffic. 
Citizens State. Another downtown 
bank that has shared in Houston’s 
post-war growth is the Citizens State 
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Bank, with current total deposits of 
some $37,000,000. It, likewise, has 
faced the traffic problem, but Presi- 
dent W. Neal Greer was able to solve 
this rather easily for his customers 
through an agreement with an ad- 
joining parking lot. 

Suburban Banking. A _ phase of 
Houston banking that could well be 
the subject of an article in itself is 
its flourishing suburban banks. As a 
group, these are fast-growing, pro- 
gressive institutions, as can be seen 
in the tabulation on page 34. They 
have been organized to provide service 
in outlying areas as the city expanded. 
Of the 21 suburban banks now in 
operation, 17 have come into existence 
since 1944. 

The suburban banking set-up is the 
result, of course, of Texas’ no-branch- 


banking law. Some of the suburban. 
banks were organized by officers of 
downtown banking institutions, who 
saw the need for them, and have come 
to be known as “affiliate” banks, a 
term, incidentally, that may be on the 
way out because of a recent ruling by 
the State Banking Department on 
“affiliates” in Dallas and Fort Worth. 
The remainder of the suburban banks 
have come to consider themselves as 
“independents.” 

Regardless of the groups into which 
they fall, the suburban banks draw 
business from a variety of sources. 
While all of them operate as neighbor- 
hood banks, doing a commercial ac- 
count, savings and small loan business, 
some of them also operate in manu- 
facturing and office building areas 

See BANKING IN HOUSTON—Page 82 
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A philosophy of community responsibility 
translated into positive action 


COUNTRY BA 


Views 


OST country bankers would not 

trade their rural heritage for 

the glorious and thrilling at- 
tractions of Manhattan or her great 
sister cities. 

Personally, I love the little town of 
Winchester, and its setting of natural 
beauty, and the substantial, enduring 
qualities of its people. 

Ours is an important life, too. The 
small town banker must play a truly 
vital role in the shaping of American 
Jife. It is a distinct duty to make 
tangible a fine type of rugged indi- 
vidualism to the young people of to- 
day, who are watching patterns set by 
leaders in our various communities. 

It is my firm belief that banking 
should be a service industry in a very 
broad, rather than a narrow, sense of 
the word. 

First, of course, it is the local 
bank’s obligation to supply the bank- 
ing services needed by the area it 
serves. 

Beyond this, however, it is ‘also the 
bank’s responsibility to provide active 
community leadership. There is a con- 
stant need for this, in the form of 
service to youth, to community proj- 
ects, to churches, or it may represent 
the sponsoring of programs of guid- 
ance on the cultural side, or on just the 
plain business of living. We, in bank- 
ing, must not forget that we are 
dealing with human values. 

First, a few words of general ex- 
planation about The Neat, Condit & 
Grout National Bank, and then let us 
see how this banking philosophy has 
been translated in action. 

The writer has been a director of 
the bank for twenty years and has 
served as its president for five years. 

The bank was established by my 
father, Charles H. Condit, in 1886, as 
a private bank. In 1920 it became a 
state bank, and in 1933 it joined the 
national banking system. The bank’s 
home has remained at the same loca- 
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1 Woman President 





By MAZY CONDIT ROCKWOOD 


President, The Neat, Condit & Grout National Bank, 
Winchester, Illinois 














“Madame President” and rural customers discuss drought conditions 


For five years, Mrs. Rockwood has guided father-founded bank 


tion since its opening, though in early 
1951 the interior was completely mod- 
ernized and it was refurnished with 
new equipment. 

Throughout its history, the institu- 
tion has weathered the storms of de- 
pression without causing one cent of 
loss or any anxiety to its depositors. 
It is a small country bank, located in 
a strictly agricultural area about 100 
miles north of St. Louis, Missouri. 
Winchester, a county seat town, has 
a population of 1,700. 

I became president in 1949 upon the 
death of the then-president, R. M. 
Riggs. Before that, my husband, S. G. 
Smith, had served for many years, 
up to his death in 1947, as vice-presi- 
dent and cashier. Since I took office, 


our bank has continued to grow and 
to serve our community. 

Our deposits on June 30 stood at 
$3,055,000. Of this, approximately 
two-thirds represents commercial ac- 
counts and one-third savings accounts. 
We welcome both small and large ac- 
counts, but think that many of ours, 
in both commercial and savings, are 
surprisingly large for a town the size 
of Winchester. 

We have a service charge program 
for all checking accounts. It is the plan 
developed by the Country Bank Op- 
erations Commission of the American 
Bankers Association and it has repre- 
sented an important source of income 
to the bank, in spite of the fact that 
our charge of two cents for debits and 
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items deposited is quite low. We have 
a monthly maintenance charge of 
50 cents and an allowance of 10 cents 
per $100 of minimum balance. 

In the savings department, we do 
all we can to encourage thrift. Our 
present rate for savings is one and 
one-half per cent. Besides our regular 
savings accounts, we inaugurated a 
school savings program for the chil- 
dren of Winchester families some 
three years ago. This program, which 
is available to students in the third to 
eighth grades, has met with outstand- 
ing success. Last year, we arranged 
for these grades to visit the bank. 

Both commercial accounts and sav- 
ings accounts, as well as our credit 
and other services, are featured regu- 
larly in our weekly advertisements in 
the local paper. We subscribe for the 
advertising service of the A.B.A., but 
frequently revise, and, on occasion, 
even completely rewrite, the ads to 
give them a local flavor. 

During ‘“Know-Your-Bank-Week” 
recently, we set aside one day to pay 
our respects to those of our customers 
who have the oldest accounts with the 
bank. 

On the lending side, most of the 
bank’s business represents farm 
credit. A feature development has 
been the expansion of installment 
credit into a major income-producing 
function. The operation of this activ- 
ity was begun some ten years ago, 
and outstandings have _ increased 
steadily to the present peak of some- 
thing over $450,000. Automobile loans, 
farm equipment loans, and home ap- 
pliance loans, representing installment 
credit, are handled entirely on a deal- 
er basis, in all cases with recourse on 
the dealer. This is also true, to an 
important extent, with repair and 
modernization loans. Personal loans 
and other types of installment loans 
are made directly by the bank. 
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The bank (far right) provides services and community leadership to Winchester, population 1,700 


Certainly, installment credit has be- 
come an integral part of American 
banking and is here to stay. It is an 
amazing new business, has put new 
life, new folks and new interests into 
the bank. It represents a new selling 
viewpoint and another vital way in 
which banks can render service to 
their communities. 

Other direct loans are made by the 
bank for a wide variety of purposes. 
From a classification standpoint these 
would include lines of open credit, 
chattel mortgage and real estate mort- 
gage loans. On a time basis, they 
would run from a few months to as 
long as five years on farm mortgage 
loans. With this set-up, including in- 
stallment credit, we are in position to 
meet practically any worthy applica- 
tion for farm credit. 

The bank is particularly careful, of 
course, to analyze- the borrower’s 
needs, never to loan beyond his ability 
to meet his obligation, and yet to view 
his application with understanding. 
We feel that this is an essential atti- 


tude to our type of country banking, 
since Winchester has no industry and 
since our bank is dependent almost 
solely on farm business. (Our total 
loans and discounts, incidentally, are 
$1,308,000.) 

Perhaps our attitude toward farm 
credit can be further’ explained 
through the drought condition that 
now prevails in our farming area. We 
have ‘had less than normal rainfall for 
the past three years. This year, the 
drought is becoming particularly 
severe and we have already appealed 
for classification as a disaster-drought 
area. The soy beans and corn stand at 
almost a complete loss, though some 
still hold hope for a short crop. All 
this means that some of our borrowers 
are going to need sympathetic consid- 
eration, which we shall give them. 

Of course, lending as well as man- 
agement policies in a bank are only as 
good as the people behind them. We 
are particularly fortunate in this re- 
spect. Our people in the bank are well 

See VIEWS OF A WOMAN PRESIDENT—Page 86 


A $3,000,000 county seat bank in a strictly agricultural area 
















Three Denver banks have cooperated 
to accelerate check handling 
service to correspondents 


llow Regional Checks Get 
OVER-MGHT CLEARANCE 


By 
BRUCE JAMES 


HREE Denver Banks have joined 

in a co-operative effort known as 

the Regional Check Clearing Serv- 
ice, which has cut a full day from the 
time formerly required to collect 
checks drawn on regional banks. Two 
full days—often more—are saved in 
the return of unpaid items. 

The plan is the result of co-opera- 
tive studies made by the following 
operating officers of the sponsoring 
Denver banks: James J. Durkin, cash- 
ier, Colorado National Bank; Robert 
H. Shepler, vice-president and cashier, 
Denver National Bank; and Rollo E. 
Jacobs, vice-president and _ cashier, 
United States National Bank of Den- 
ver. 

Working independently at first, and 
later as a team, these men recognized 
that benefits of an accelerated collec- 
tion service would be multiplied if the 
country correspondents of all three 
banks were to participate. In other 
words, the greater the number of 
banks receiving and paying checks a 
day earlier, the greater the collection 
advantages of sending checks through 
the Denver sponsors. 

The problem, at the outset, was dis- 
covering a way actually to speed the 
collection process. This meant more 
than simply speeding the proof and 
transit operations within the Denver 
banks: it meant getting the checks to 
the Denver banks faster—not just to 
the city itself or into the postoffice but 
into the hands of proof and transit 
clerks. It also meant getting the checks 
from the Denver banks faster——dis- 
patched and into the hands of the 
drawee banks in time for normal han- 
dling during business hours. The 
speedup required the arrival of the 
checks at the final paying banks a full 
twenty-four hours ahead of the for- 
mer schedule if the system was to be 
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James J. Durkin 


Robert H. Shepler 








Rollo E. Jacobs 


Their idea nicks a full day from check collection timetable 


an improvement over the one in use. 

Night proof and transit operations 
had long been under study by the three 
banks, but the unvarnished facts were 
that such operations could be of little 
help until a way could be found to 
speed delivery of checks to the Denver 
banks. Mail schedules did get many of 
the cash letters to Denver at a suffi- 
ciently early hour, but sorting and 
handling by postoffice clerks required 
so much additional time before the let- 
ters could finally be made available in 
postoffice boxes that little would have 
been gained by night operations. Un- 
der such circumstances, there seemed 
little point in maintaining night crews 
with only a dribble of checks avail- 
able for processing. 


Then a new possibility was suggest- . 


ed: why not have checks delivered by 
bus instead of by mail? 

A period of careful investigation 
followed. It was determined that bun- 
dles of checks could be transported to 


and from Denver by regularly sched- 
uled passenger buses, that these bun- 
dles could be picked up promptly by 
messengers, and that the cost would 
be reasonable. Schedules were exam- 
ined in minutest detail. From country 
correspondents it was learned what 
were the earliest—and the latest— 
hours that cash letters could be de- 
livered to local bus stations, and what 
were the latest hours letters could be 
received from Denver and the checks 
still get into that day’s work. 

Instances were uncovered where 
buses could be of no possible help. One 
such, within a few miles from Denver, 
proved to have no bus connections 
either to Denver or from it that would 
solve the problem. The only afternoon 
bus left the town too early for the 
bank to have its day’s work balanced 
and a cash letter prepared. The con- 
nection from Denver arrived too late 
for checks to be received and included 
in the normal day’s work. 
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Regional map shows bus line routes from Denver, used in plan 








At Denver bus terminal, pick-up of checks by messenger 


Key to the plan: delivery of checks by bus, where schedules permit, instead of by mail 


But in an encouragingly substantial 
number of instances, the schedules fit. 
Buses left outlying cities and towns 
late enough for the banks to have their 
transit letters prepared and at the bus 
stations, and return buses from Den- 
ver left early enough each morning for 
cash letters from Denver banks to 
reach outlying banks in time for proc- 
essing with that day’s business. 

With this information, it remained 
but to make the operational arrange- 
ments and sell the idea to the corre- 
spondent banks. Making the arrange- 
ments, though they involved great de- 
tail, proved merely another chore to 
operations men Durkin, Shepler and 
Jacobs. Selling the idea proved quite 
another problem. 

Each bank set up its own night proof 
and transit operation. The principal 
variation from requirements for any 
other such operation was that of ar- 
ranging night inter-exchanges of 
checks among the three sponsoring 
Denver banks. This was necessary so 
that the checks received by any one of 
the banks but drawn on correspondents 
of either of the other two sponsors 
might be forwarded the same evening 
just as though the checks had been 
received direct in the first place. This 
gave the service a broader base than 
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would have been the case had each 
bank operated independently: corre- 
spondents participating in the plan 
were assured of the prompt processing 
and collecting of far more regional 
checks than would have been possible 
had each sponsor dealt with its own 
correspondents only. 

The night exchange was arranged 
quite simply: the messenger who made 
the pickups of arriving letters at the 
bus stations and the post office also 
delivered checks back and forth be- 
tween the Denver sponsors. Settle- 
ment was arranged for the following 
day. 

Selling the idea to correspondent 
banks required something more than 
merely an announcement that the serv- 
ice was available. Here was a claim 
of faster service. It was a startling 
claim and required substantiating. 
This meant not just advertising but 
personal calls, explanation and dem- 
onstration. 

Correspondent bank contact men 
went to work. Armed with specific 
schedule information, the contact men 
talked in terms of actual situations 
within each bank. They were able to 
show, by arrival and departure times 
of buses throughout the area, that 
checks drawn on other participating 


regional banks would be delivered and 
paid at least twenty-four hours earlier 
than by the former schedule, and that 
unpaid items would be returned a min- 
imum of two days earlier, often more. 

Here is an example: 

A check deposited in a bank in 
Boulder, twenty-six miles northwest 
of Denver, and drawn on a bank at 
Cheyenne, Wyoming, one hundred and 
five miles north of Denver, under the 
old schedule would have arrived at 
Cheyenne the second day after being 
received by the Boulder bank. Suppose 
the day had been Monday. The check 
would have been mailed to Denver 
Monday evening, received and proc- 
essed Tuesday, mailed from Denver 
Tuesday evening, and finally would 
have reached Cheyenne late Tuesday 
evening or early Wednesday morning. 
In any event, it would not have re- 
ceived attention by the Cheyenne bank 
until Wednesday—two full days after 
the check’s deposit in Boulder. 

Under the new setup, the same check 
deposited in Boulder now reaches Den- 
ver by bus Monday evening, is re- 
ceived, processed, inter-exchanged (if 
necessary), prepared in a cash letter, 
dispatched by bus, and reaches Chey- 
enne Tuesday forenoon. It arrives in 

See REGIONAL CHECK CLEARANCE—Page 87 
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savers, the 


After surveying the objectives of today’s 
ank has directed its 


appeal to two specific groups 


A Modern Approach fo the 


PROMOTIO' 


AS the market for savings serv- 

ices changed in recent years? 

Do people save for the same old 

reasons, or for new ones? Has the 

amount of interest paid become more, 

or less, important? To what group of 

people shall we look as a major source 
of our new savings business? 

These questions and others like them 
are uppermost in the minds of many 
bankers today. In our case, to supple- 
ment our own thinking, we added the 
efforts of our advertising agents, 
Foote, Cone & Belding, who conducted 
for us an opinion study, designed to 
reveal in still clearer light the pur- 
poses and objectives of today’s saver. 

One of the surprising results of the 
survey was the extent to which saving 
for old-fashioned rainy-day emer- 
gencies still prevails. Many of the 
common family calamities, against 
which, in an earlier day, saving was 
practically the only defense, are today 
covered by social security. But the 
public has not yet come to rely wholly 


on these. Although two-thirds of the — 


people in our survey were covered by 
some kind of medical or hospital in- 
surance, 40 per cent of them were sav- 
ing for emergencies such as “sickness, 
accident or hospital.” 

Saving for income return is un- 
doubtedly more common today, par- 
ticularly among the elderly. Wealth is 
more abundant and scattered among a 
larger number of people. More fam- 
ilies have a surplus. More seek invest- 
ment outlets. More want a high in- 
terest rate. 

“Utility” saving, or saving for 
everyday household and family needs, 
is greatly on the increase also. For 
one thing, there are many more ex- 
pensive, necessary articles to purchase 
than in grandmother’s day. And with 
our rush of new families, with more 
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By 
ALLAN HERRICK 


Advertising Manager, Security- 
First National Bank of Los Angeles, 
Los Angeles 54, California 


children, the need is aggravated. Our 
survey showed that saving for the 
children’s education, car purchase, 
home purchase, travel, and furniture 
purchase are very important. Younger 
families predominate among those sav- 
ing for these purposes. 

To which of these various groups 
shall the bank make its primary ap- 
peal? The first choice is not a difficult 
one. Our survey showed us that the 


The bank is now doing a great deal more to help peojeach 
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old-fashioned rainy-day saver is still 
with us in enormous numbers. Un- 
doubtedly he saves partly through 
fear. As he grows older and becomes 
more familiar with the economic scene, 
he saves for the simple reason that he 
is afraid not to. To reach him it is 
evident that the traditional savings 
appeals are as potent as ever. He feels 
the need of us as much today as his 
early ancestor did the services of the 
first colonial savings banks that 
opened in New England. 

With respect to the field of invest- 
ment saving, which means dealing 
with persons of mature years who 
have “graduated” from the low in- 
terest paying savings institutions to 


Distribution of budgeting assists has been expanded 
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Mr. Herrick (left) and Vice-President Paul Dodds study savings 


survey upon which the bank’s current campaign is based 


those paying a higher return, the 
problem is not so simple. Recent sur- 
veys reveal that this man, contrary to 
expectations, has a considerable knowl- 
edge of the banking business. Either 
through choice or necessity he is look- 
ing for a higher rate. Banking opinion 
with respect to him is divided. Some 
banks feel under obligation to meet 
competitive rates. Or partially meet 
them. Others resign themselves to the 
loss of this business. 

In our bank, with over $600,000,000 
in savings to protect, we are conduct- 
ing a two-fold campaign aimed pri- 
marily at the two fields where the rate 
of interest is of lesser importance. We 
have continued to stress the value of 


Coin books, and a “catalog” of savings services 


savings to meet emergencies, and we 
have vastly increased our promotional 
efforts among young people whose 
“utility saving” today holds promise 
of something larger tomorrow. We 
have not met competitive rates in an 
effort to hold the investment customer 
wanting a higher return. 

In both of the fields in which we are 
now concentrating our promotional 
efforts, we are confident that the main 
problem with our customer is to resist 
his own daily temptations to spend, 
and get something in the bank for the 
specific purpose he has in mind. Today 
we are doing a great deal more than 
ever before to help him reach the goal 
he has set for himself. We are finding 


it a wholesome and 
experience. 

Most of what we have done in the 
way of savings promotion in the past 
year can well be listed under the head- 
ing “Practical Aids and Helps for the 
Depositor,” rather than “Advertis- 
ing.” In all cases, our purpose has 
been to do something helpful for the 
man who had opened an account with 
us, or wanted to, and needed every 
device we could think of to make his 
plan successful. 

One of our first steps was to in- 
crease the promotional effort behind 
one of our oldest and most successful 
items, our household budget book. We 
had published this first during the 
hard times of the thirties. It had been 
well received and had since enjoyed 
steady but not spectacular growth. In 
1942 it was being used by about 50,000 
Southern California families. We put 
increased pressure on this principally 
through our afternoon television show 
for women, and during 1953 the dis- 
tribution was increased to 70,000 
families. 

We supplemented the budget book 
promotion by additional advertising 
of our household “budget-slide rules,” 
a device giving a model break-down of 
expense for family incomes ranging 
from $40 a week to $1,000 a month. 
We had first issued this in 1941 but 
we had allowed it to languish for want 
of attention. Our research department 
gave us the newest and latest figures, 
and we began pushing it again. 

Our next publication was a “cat- 
alog’”’ of our savings services. We 
really printed this out of embarrass- 
ment. A high military officer in this 


stimulating 


pach savings goals. With these aids, it has become a guide to financial progress 


First of a series of booklets to improve money handling in the home 
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" HERE ARE SIX AIDS TO SAVING which are yours for the asking. Just send in : 
the handy coupon at the bottom of this advertisement for any or all of these really useful items which will 
help you plan your personal and family financial affairs. 


HOUSEHOLD BUDGET : 
SCARE HOw TO TEKCH : 
Gives budget plans for CHILDREN TO SAVE seria etna 
: 2. family incomes from forty Contains ivelsable — : 
Se ee HOUSEHOLD dollars a week to a pacrasenaedene oak ee oh seep. 
ift available a BUDGET BOOK thousand dollars a month. 
Security-First Seidineesacase YOUR children to save. 
_ and a half by eleven 
inches, providing for a 
‘ twelve months’ record of 
the family income 
and outgo. 



















Please send me (without charge or ab- 
ligation) the items checked: 


1. Saving Made Easy 0 
ox men ben 2. Household Budget Book O 
: 3. Household Budget Stide-Rule [7] 
Sixteen pages of ideas and 4. How to Teach Children to Save 
charts on paying for ke §. Pocket Dime Saver . Oo 
the new baby. * — Pocket Quarter Saver 0 
e 6. How to Finance the NewBaby [] 
ee BE MEER ES 

Address __ 








From this one advertisement alone, the bank received more than 2,000 mail inquiries 


Promotion emphasis has been on practical help for depositors, rather than “advertising” 


area, disturbed over the lack of thrift 
in his personnel, phoned to ask if we 
could provide him in large quantities 
with booklets setting forth the ad- 
vantages of saving. When we replied 
that we had no such booklets, he 
seemed disappointed and then asked 
that at least we send him something 
on our different kinds of savings ac- 
counts. We didn’t have this either. 
Humiliated, we went into print with a 
sixteen-page folder describing the 
various kinds of savings accounts we 
offered, seven in all, and describing 
several of our aids to saving. We now 
keep this booklet in our literature 
racks continuously and offer it on 
television. 

We also put additional promotional 
effort behind our popular dime savers 
which we had distributed for many 
years. As of now, we have reached the 
million mark in the distribution of 
these handy items. We recently added 
a “Quarter Kitty.” Both of these fea- 
tures are popular, not only with in- 
dividuals, but with clubs, lodges, 
churches, young people’s groups and 
others who try to induce their mem- 
bership to save a specific amount for 
the purpose of supporting a worthy 
cause. Children favor these also. 

Added to the above, we began a 
series of booklets which gave expres- 
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sion to our belief that a bank owes 
something to the improvement of the 
general handling of money in the 
home. Every family has financial prob- 
lems. Where shail they turn for help? 
To the church? To the school? We 
though they should turn to the bank. 
Out of this concept five new booklets 
have been conceived. Two of these 
have been completed for some time, 
one is on the press, and the balance 
are in various stages of production. 
These booklets are: “How to Teach 
Children to Save,” “How to Finance 
the New Baby,” “Money Allowances 
for Teen-agers,”’ “How to Start a 
Family Budget,” and “Avoiding Fi- 
nancial Differences in the Home.” 

In the preparation of these booklets 
we have found our afternoon tele- 
vision show for women to be of in- 
calculable assistance to us. In antici- 
pation of doing some of the new 
booklets we offered small prizes for 
letters from viewers giving their ex- 
periences and comments. Over a period 
of a few weeks we obtained hundreds 
of letters and on these actual ex- 
periences of home makers we based 
our booklets. The material they con- 
tain is something more than a writer’s 
opinion. It combines ideas taken from 
the experience of many families. 
Without TV assistance, given by our 


star, Mary McAdoo, now in her fourth 
year for us, these booklets could not 
have been done. 

In the second of our booklets, “How 
to Finance the New Baby,” we had 
quite an interesting experience with 
the use of humor. This booklet had a 
light approach, and we were surprised 
and delighted to find it quoted next 
day almost in full by a leading 
columnist of the Los Angeles Times, 
Gene Sherman, in his daily article. 
Shortly after this, one of Los Angeles’ 
newscasters, Pat Bishop, followed suit 
as did other radio and television com- 
mentators. The feature that seemed 
to make the booklet more acceptable 
was its light, tongue-in-cheeck style. 
Strengthened by this successful ex- 
perience, our forthcoming booklet 
“How to Start a Family Budget” uses 
a similar approach. 

During the Fall months of 1953 we 
increased substantially our Christmas 
Club promotion, adding outdoor 
boards, radio and exterior street car 
cards. We also increased our distribu- 
tion of printed matter dealing with the 
Club. This extra effort, coupled with 
the new business campaign then under 
way, brought club membership to a 
new all-time high of 105,000. 

As the year 1953 came to a close, 

See MODERN APPROACH TO SAVINGS—Page 88 
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WASHINGTON VIEWPOINT 








Probe of Title I Loans 


The Senate Banking Committee’s 
continuing investigation of the Fed- 
eral Housing Administration is devel- 
oping situations where some lending 
institutions may be found vulnerable 
to criticism. This is most apparent in 
cases of institutions which discount 
the Title I notes acquired by home im- 
provement contractors with question- 
able records of reliability. 

The Committee has taken testimony 
from numerous home owners who have 
voyaged to Washington to voice their 
resentment against being victimized 
in weather-proofing deals that turned 
sour. The Committee intends to make 
an itinerant investigation after Con- 
gress adjourns, going from city to city 
where there is evidence that the Title 
I insurance privilege has been abused. 
As a result of the testimony already 
recorded, the Committee is on the 
lookout for indications that banks and 
other lenders have been less than care- 
ful in discounting the Title I paper 
acquired by irresponsible contractors. 


+ 4 ° 


Treasury Proposes Revision 
of Bank Examinations 


The Treasury Department has asked 
Congress, when it convenes in 1955, 
to revise the national banking laws so 
as to reduce the required number of 
national bank examinations and to 
simplify the method of assessing the 
costs of examinations paid for by the 
banks. 

The proposed bill reflects the judg- 
ment of the Comptroller of the Cur- 
rency, Ray M. Gidney, that a better 
over-all job of examining national 
banks will result if he is freed from 
the rigid rule that all must be exam- 
ined twice each calendar year. He 
holds that if the rule is relaxed, his 
office will be able to deploy the exam- 
ining force more efficiently and there- 
by perform an improved service with 
a smaller force, thereby effecting 
economies in which all national banks 
will share through lower assessments. 

Specifically, the proposed measure 
would permit the Comptroller to waive 
the examination of any selected na- 
tional bank once every two years, so 
that such a bank would be examined 
three times in two years instead of 
four times as now required by law. 
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Washington Correspondent 


Treasury Undersecretary Marion B. 
Folsom told Congressional leaders that 
the Comptroller can be expected to 
apply the waiver to large banks of 
known soundness and management ca- 
pacity, so as to conserve manpower on 
the examining force and devote great- 
er attention to “average size” banks. 

National banks receiving fewer ex- 
aminations would not benefit by any 
corresponding specific reduction of 
assessment. The rate of assessment 
would remain the same for all national 
banks, with a proviso that any banks 
subjected to special check-ups must 
bear the additional cost thereof. 

The present formula for figuring 
the assessment for trust department 
examination, computed on the basis 
of the number and size of trust ac- 
counts and the volume of securities 
held in trusteeship, would be discard- 
ed. The proposed bill would merely 
direct the Comptroller to charge an 
examination fee “adequate to cover 
expenses.” 

By making the Treasury’s recom- 
mendations known at mid-summer, 
the Undersecretary has made possible 
an extensive discussion of the pro- 
posal, thus facilitating Congressional 
action early next year. 


Housing Act of 1954 Alters 
FNMA Procedures 


In addition to numerous technical 
changes in the terms of home. loan 
financing with Federal Housing Ad- 
ministration insurance, the newly 
adopted amendments to the Federal 
Housing laws have introduced a brand 
new concept in commencing a gradual 
liquidation of the Government’s finan- 
cial stake in the Federal National 
Mortgage Association. 

The FNMA (popularly called “Fan- 
ny May”) has operated since the end 
of World War II as a Government 
mortgage-buying enterprise, based on 
the theory that the Government would 
greatly accelerate home building by 
providing a sort of aging vat for new 
mortgages created under the housing 
programs of the Veterans Adminis- 
tration and the FHA. As new mort- 
gage paper was acquired, the agency 
in theory would be in a position to 
clear out older, “seasoned” mortgages 
to insurance companies and other pri- 
vate long-term investors who might 
be leery of absorbing a heavy volume 
of brand new mortgage loans. 

In practice, the theory worked out 
with only partial success. Abuses 
cropped up. For example, it was pos- 
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CRIME DOESNT PAY... 
BUT YOU MAY! 


Does your bank carry sufficient protec- 
tion against embezzlement and other acts of 
employee dishonesty? Have you brought 
your coverage at least to the minimum 
recommended by the American Bankers 
Association to meet today’s requirements? 


We invite you to look into the new 
low-cost excess coverage. No obligation, 
of course. 


The Phoenix Ins. Co. 

The Connecticut Fire Ins. Co. 
Equitable Fire & Marine Ins. Co. 
Minneapolis Fire & Marine Ins. Co. 
The Central States Fire Ins. Co. 
Adlantic Fire Ins. Co. 

Great Eastern Fire Ins. Co. 

Reliance Ins. Co. of Can: 
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/ INSTANT ACCEPTANCE 


— with no questions asked! 


As the original travelers cheque, backed by con- 
tinuous advertising and promotion since 1891, 
American Express Travelers Cheques are instantly 
recognized and accepted throughout the world. 


ON-THE-SPOT REFUNDS 
—in case of loss or theft! 
Your customers can obtain on-the-spot refunds 
at any of the hundreds of American Express offices 
in the United States and abroad. 


EXCHANGE OF TRAVELERS 
CHEQUES — without charge! 


At any of its world-wide offices, American Express 
will exchange large denomination travelers 
cheques for smaller denominations at no extra 
cost to your customers. 
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In the United States and overseas, American 
Express will supply your clients with valuable 


TRAVEL INFORMATION 


— throughout the free world! 
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tourist and sight-seeing information and will 
arrange for hotel and ticket reservations and 
private -auto rentals. 


UNIFORMED REPRESENTA- 
ko} TIVES —at terminals abroad! 


American Express provides courteous, uniformed 
representatives to serve your customers at princi- 
pal docksides, airports and rail terminals abroad. 
They offer interpreter service, help through cus- 
toms plus expert advice on passports, visas and 
travel regulations—all valuable extras that build 
good will for you. 


MAIL SERVICE —at all 


American Express offices ! 


At our offices, throughout the world, your cus- 
tomers can receive their personal mail and meet 
friends. Just one more good reason why American 
Express Travelers Cheques are at an all-time high 
in popularity—the first choice of travelers the 
world over. 


TRAVELERS CHEQUE 
DELIVERY —by mail or cable! 


An important service, especially now when so 
many of your clients are traveling abroad. For 
those who desire additional funds, American 
Express will make prompt delivery of travelers 
cheques—anywhere in the world. If you haven't 
received your copy of the booklet, “Extend Your 
Travelers Cheque Service Around The World,” 
write us and we will send it by return mail. 


AMERICAN EXPRESS DOES MORE 
FOR YOU BY DOING MORE 
FOR YOUR CUSTOMERS! 


AMERICAN EXPRESS Since 
TRAVELERS CHEQUES 769 
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sible for a mortgage company to roll 
over a small capital stake many times, 
while transferring a large volume of 
mortgages to FNMA with retention 
of the privilege to service them at a 
14% per annum fee. Some mortgage 
firms reputedly parlayed a_ small 
amount of capital into an assured in- 
come of 144% from servicing fees of 
great magnitude for decades. 

The new law provides safeguards 
against such practices by requiring 
the mortgagee who sells to FNMA to 
take out a participation in the capital 
of the mortgage bank to the tune of 
3% of the amount of mortgages trad- 


ed in. Starting the new program off, 
the Treasury is to provide initial cap- 
ital of $20,000,000 and paid-in surplus 
of $1,000,000. In addition, the Treas- 
ury relinquishes the Government’s in- 
terest in the FNMA’s previous accumu- 
lation of surplus, reserves and profits 
in exchange for preferred stock. Even- 
tually, it is planned that the 3% pur- 
chases of “non-refundable capital” 
shares by mortgagees will eliminate all 
Government funds and produce a truly 
cooperative mortgage bank. 

An important provision of the new 
law is the establishment of a “Na- 
tional Voluntary Mortgage Credit Ex- 








AT CLOSE OF BUSINESS JUNE 30, 1954 


DIRECTORS 


HERBERT D. IVEY 


Cash and Due from Banks . 
United States Government Securities . 167,189,586.80 


i: 


- anamenaecnactetettstt 


ceeuncensnecsssssesesstetaeae 


. « $ 96,862,381.51 





: State, County and Municipal Bonds 15,688,313.27 
- Chairman of the Board Loans and Discounts. . . . . 128,815,800.45 
Federal Reserve Bank Stock . é 450,000.00 
Roy A. BRITT Stock in Commercial Fireproof Build- 
President ing Co. — Head Office Building . 848,500.00 
eck Frostum, he a 
and Safe Deposit Vaults (Includin 
Cart E. BAKER —_ .... . . ‘eenene 
MILO W. BEKINS Other Real Estate Own ee ee ee 21,281.90 
W. J. BOYLE Customers’ Liability under Letters of 
WALTER H. BUTLER Credit and Acceptances e 3.8 952,378.84 
: RALPH J. CHANDLER Eamed Interest Receivable. . . . 1,501,356.77 
; ee ee ee 245,227.74 
' DWIGHT L. CLARKE TOTAL o + . . . 7 . $410,921,740.77 
: T. B. COSGROVE 
P A. M. DUNN LIABILITIES 


: ERNEST E. DUQUE 

: ROBERT E. HUNTER 

i L. O. IVEY 

t EARLE M. JORGENSEN 


Surplus . . 


Capital Stock 
Undivided Profits . 


« $ 5,000,000.00 
10,000,000.00 
3,569,488.24 $ 18,569,488.24 


tension Committee,” designed to mo- 
bilize financial institutions in a joint 
endeavor to make sure that there will 
be no geographical areas of mortgage 
money drought while home loan funds 
can be found available in other areas. 
Membership on the Committee is re- 
stricted to representatives of private 
institutions, chosen by Albert M. Cole, 
Administrator of the Housing and 
Home Finance Agency. They are to 
be chosen from life insurance com- 
panies, savings banks, commercial 
banks, savings and loan associations 
(including cooperative banks, home- 
stead associations and building and 
loan associations) and mortgage com- 
panies. The Home Loan Bank Board 
is authorized to furnish an advisory 
member, and the Committee’s physical 
set-up is expected to take advantage 
of the existing office facilities of the 
Home Loan Bank System. 
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Export-Import Bank Invites 
Private Participation 

Major General Glen E. Edgerton, 
managing director and president of 
the Export-Import Bank, has issued 
an invitation to private banks to par- 
ticipate in loans made by the Govern- 
ment bank for the financing of exports 
from the United States. To make the 
offer more tasty, the Export-Import 
Bank is willing to assume the major 
share of the risk, since it recognizes 
that there are severe limits on a com- 
mercial bank’s latitude to take risks 
of this sort. 

This invitation was the highlight of 
Gen. Edgerton’s testimony before the 
House Banking Committee in support 
of the bill, later passed by Congress, 
restoring to power the Bank’s five- 
man board of directors and increasing 
its lending authority by $500,000,000. 

The invitation was also the climax 
of a two-year-long negotiation be- 
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} Contingencies, Etc. ‘ ° 8,150,418.07 

i — A. PETERSON Discount Collected—Uneamed i ae aah 1,554,960.75 mittees of the Senate and House over 

i AMUBL K. RINDGE a es 965,594.64 the nature of the Bank’s foreign loans. 
WILLIAM S. ROSECRANS er Liabilities . . 2. 6 «© «© « 96,170.40 . 
a. A Seeneee Deposits. . « . « « « «© » « _886,585,108.67 When the Republican 83rd Congress 
Kennerri B. WILSON TOTAL «. 6 « « « «© « $410,921,740.77 convened, one of the first actions taken 





was a Senate Banking Committee } 
authorization to “study” the Bank’s 


operations. There was no effort to 
Hill Street Office: 736 So. Hill Street Subway Terminal Office: 439 So. Hill Street 


conceal that the purpose of the 
ett 34 conveniently located Branches throughout Los Angeles ie “study” was to impress upon Bank 


Officials the desire of the incoming 
Puree Vow Congressional leadership that greater 
emphasis be laid on the financing of 
United States exports. It was felt that 
the Bank gave too much relative im- 
portance to longer-term development 
loans while showing only mild enthu- 
siasm for “exporter” loans. 
Particularly when recession clouds 
hovered over the nation’s economy ear- 
lier this year, voices were raised in 
Congress urging the Bank to give 
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financial support to American sales- 
men probing foreign markets for 
American products. It was argued 
that other countries, now back in in- 
dustrial and commercial competition 
in world markets, were providing de- 
cisive credit advantages to their ex- 
porters through government financial 
aid. 

The Administration’s attitude, nev- 
er flatly stated, has appeared to be a 
sense of caution lest exports be 
pumped into Latin American coun- 
tries more rapidly than they can be 
absorbed. Officials would say in pri- 
vate that it serves no purpose to sell 
automotive equipment to a country 
that lacks roads, or to sell radios and 
shoemaking machinery to eager buy- 
ers in an area where electrical energy 
is already strictly rationed. For this 
reason the Bank has tended to devote 
its energies and finances to the allevi- 
ation of these basic shortages before 
becoming aggressively interested in 
financing the sale of equipment that 
will only aggravate the shortages. 

Viewed in this light, the invitation 
to banks to participate in exporter 
loans is something of a concession. It 
is also an indication that the Export- 
Import Bank is not so much interested 
in profits from loans as in the utility 
of exports financed by the loans. 


At the House Banking Committee 
hearing, the principal Administration 
and Congressional officials that par- 
ticipated found no points of dis- 
agreement on the $500,000,000 reor- 
ganization measure. While the bill 
went through Congress without oppo- 
sition, it remains to be seen to what 
extent the Bank will respond to the 
Congressional desire for greater drive 
in making exporter loans. 


° ° ° 


Emergency Economie 
Controls 

A promise to terminate economic 
controls was one of the major cam- 
paign points emphasized by General 
Eisenhower in 1952, and was one of 
the first to be fulfilled. It is a little 
surprising, therefore, to discover that 
the Administration under President 
Eisenhower is busily at work design- 
ing a set of plans for effective eco- 
nomic controls when and if necessary. 

The project has two purposes. One 
is to be prepared with facts and esti- 
mates so that when specific controls 
are applied they will have the desired 
effect and not cause unwanted effects. 
The other purpose, endorsed by some 
but not all of the President’s top ad- 
visers, is to obtain from Congress the 
stand-by authority to invoke these 





controls at once in the event of a ma- 
jor national calamity. In fact, there 
have been some delicate feelers to 
gauge the Congressional resistance. 

The control of credit is a major item 
on the list, which includes price and 
wage control, rationing of scarce 
goods, rent stabilization, and others 
of all-too-familiar memory. Credit 
control is rated with first-rank impor- 
tance because of its effectiveness in 
reducing the impact of consumer 
hoarding when an emergency strikes. 

Of course, the officials engaged in 
the control planning project are not 
to be charged with harboring a thirst 
for centralized economic power for its 
own sake. Considering the potential 
nature of any future war, with the 
United States homeland vulnerable to 
devastating attack by globe-circling 
aircraft, the nation’s defense planners 
believe that the chance and speed of 
final victory depend on how quickly the 
total power of the economy can be 
brought to bear. This means controls. 

The idea of writing stand-by credit 
controls on the lawbooks in peacetime, 
however, is most unpopular and it is 
reported that at least two top-shelf 
officials oppose it. They are Secretary 
of the Treasury George M. Humphrey 
and Federal Reserve Chairman Wil- 
liam McC. Martin. 
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Deposits ............. 










Stock of Banco Nacional de Cuba 
NE NN iain ecdaccaconsaemsecstnmepecsese 





Banking Premises 


Municipal Obligations and Public Securities.. wees 





a ETE 





LIABILITIES 
oa .. $148,664, 128.87 


















Other Assets 


Customers’ Liability on Acceptance................... 
Items in Transit with Branches... essccscsessseeeseesse 
















DEPOSITS 
June 30, 1954 


cle Se $ 63,341,370.92 Acceptances under Letters of Credit... ccceecsseceee 2,994,310.41 
22,387,200.00 Other Liabilities 394,480.83 
2,527,500.00 
449,800.00 
4,613,825.34 Capital Funds: 
56,857,917.68 ‘ 
2,302,426.16 Capital $3,000,000.00 
il 2 2,994,310.41 Surplus ... 5,000,000.00 
4,223.524.34 Undivided Profits 00 213,654.38 
1,769,201.93 Reserves 1,200,502.29 9,414,156.67 





$161,467,076.78 











CAPITAL FUNDS 





$161,467,076.78 











$148,664,128.87 June 30, 1954... 





June 30, 1953 








GONZALO R. ARELLANO 
President, Por Larrafiaga 
Fabrica de Tabacos, S. A. 

JORGE BARROSO 


President, Cia. Azucarera 
Central Cuba 


JULIO BATISTA 
Secretary 
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ANTONIO RANGEL 
Chairman Executive Committee 


EDUARDO BENET 
Vice Chairman 
Executive Committee 

JOSE M. BOSCH 
President, Cia. Ron 
Bacardi, S. A. 

EUTIMIO FALLA 
Sucesién de L. Falla 
Gutiérrez 





138,317,889.63 june 30, 1953... 


$9,414,156.67 
8,842,281.76 





BOARD OF DIRECTORS 
AGUSTIN BATISTA 
President and Chairman of the Board 


President, Banco 


Vice President 


Assistant Manager 


JOSE I. DE LA CAMARA 
Vice Chairman of the Board 


PAUL MENDOZA 


Hipotecario Mendoza 
JUAN J. MARABOTTO 


JOSE A. MESTRE 


LUIS RANGEL 
Vice President 


CESAR RODRIGUEZ 
President, Almacenes 
Ultra, S. A. 

HUMBERTO SOLIS 
Secretary, Solis 
Entrialgo y Cia., S. A. 


Burroughs Clearing House 























Public Housing Stop-Gap 

When Congress authorized a 35,000 
unit level of public housing for only 
one year instead of the 4-year spread 
recommended in the Housing Message, 
the President declared that he would 
send a strong message to the new Con- 
gress in early 1955 insisting on the 
merit of his 4-year plan. In the course 
of his remarks, he revealed a hope 
that at the end of the four years he 
would be able to recommend a termi- 
nation of public housing expansion. 

The President acknowledges that 
the public housing issue is so charged 
with controversy that great efforts 
will be required to overcome fixed 
opinions in all quarters. His own view 
is that a governmental bureaucracy 
will probably be less efficient than 
private enterprise in achieving the 
long-run objective of raising the 
standards of living for families of 
low income. 

For private enterprise to supplant 
Federal intervention in low-rent sub- 
sidized housing, the President made 
it clear that there will have to be some 
form of assistance by states and mu- 
nicipalities. His plea for a 4-year pub- 
lic housing program rests largely on 
the hope that during the period the 
Administration would be successful 
in persuading state and local govern- 
ments to mobilize their own financial 
resources to take over. 


4 5 Sd 





CAPITAL NOTES 











When the Administration asked 














Congress to create a second position | 
of Undersecretary of the Treasury, it | 


was obvious that the post was intend- 
ed for W. Randolph Burgess, former 
A.B.A. president, whose Government 
title was Deputy to the Secretary. De- 
spite previous remarks by some mem- 
bers of Congress expressing criticism 
of Dr. Burgess’ so-called “hard mon- 
ey” proclivities, not a voice nor a vote 


was recorded in opposition to the pub- | 


lic debt manager’s elevation to sub- 
cabinet rank in the Administration. 


a4 


Chairman H. Earl Cook of the Fed- 
eral Deposit Insurance Corporation, 
speaking to a conference of bankers 
from the Carolinas on July 12, point- 
edly withheld support from any plans 
to further amend the formula for de- 
posit insurance assessment. His speech 
has been broadly interpreted as a re- 
jection of the proposal by William A. 
Lyon, New York Superintendent of 
Banks, that the “disproportionate” 
share of deposit insurance premiums 
borne by the large metropolitan banks 
should be eased. 


August, 1954 














American 


Credit Insurance 


lines up your customers’ 








eredit lines 


> FP PRP 


PC rnnan nun 


10. 
11. 
12. 
13. 
14. 


Backs judgement of credit executive. 

Gives positive loss prevention. 

Harmonizes Credit-Sales relations. 

Provides endorsement for borrowing purposes. 
Protects working capital invested in receivables. 
Promotes efficiency in organization. 

Creates confidence—basis of all credit. 
Provides Service for handling collections. 
Minimizes risk and anxiety, promotes planning. 
Endorses customer’s promise to pay. 

Gives Accounts Receivable real value. 

Provides accurate cost basis of shipments. 
Helps avoid secondary credit costs. 


Creates an adequate bad debt reserve. 


For booklet, write Dept. 49, First National Bank Bldg., Baltimore 2, Md; 


American Credit 


Indemnity Company 
of New York 
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Bank of America 


NATIONAL {RYSTA2 ASSOCIATION 
Condensed Statement of Condition June 30, 1954 


(Figures of Overseas Branches are as of June 24, 1954} 


Cash in Vault and in Banks . . . ~ « « $1,307,405,929.11 
United States Government Securities ond Securities 


Guaranteed by the Government. . 1,904,890,364.35 


Federal Agency Securities. . ‘ : d 162,958, 636.46 
State, County, and Municipal Securities . ‘i 565,351,090.06 
Other Securities. . ~ = Ww 120,935,291.73 


Loans Guaranteed or insured by the United 
States Government or its Agencies . . #18 1,189,255,987.48 
Other Loans and Discounts. . . . . « « « 2,816,776,208.28 





Bank Premises, Fixtures, etc.. . ‘ 70,953,970.32 
Customers’ Liability on Letters of Credit, etc. , 181,318,885.14 
Accrued Interest and Other Resources. . . . 43,017,452.31 
TOTAL RESOURCES .... . . . . $8,362,863,815.24 
LIABILITIES 
Capital . .« .« «© «© « « $150,000,000.00 
Surplus. ; * @ 200,000,000.00 


Undivided Profits ond Reserves 104,862,238.75 


TOTAL CAPITAL FUNDS... . . . . $ 454,862,238.75 
Reserve for Possible Loan Losses. . ‘ 60,718,540.73 
Demand . . . $3,677, 771 928. 36 
DEPOSITS} Savings and Time. 3,91 8, 262, 738. 354 7,596,034,667.08 
Liability for Letters of Credit, a a « . « 185,810,764.70 
Reserve for Interest, Taxes, etc. . . «© « « 65,437 603.98 


TOTAL LIABILITIES ... . . . . . $8,362,863,815.24 


Main Offices in the two Reserve Cities of California 
SAN FRANCISCO - LOS ANGELES 


Branches throughout California 








Overseas branches: London, Manila, Tokyo, Yokohama, Kobe, Osaka, Bangkok, Guam 


Member Federal Deposit Insurance Corporation « Member Federal Reserve System 














Bank of America 
(International) 
Home Office—New York, N. Y. 
A wholly-owned subsidiary 


Condensed Statement of Condition June 30, 1954 





























RESOURCES LIABILITIES 
Cash in Vault and in. Banks. .$ 32,637,340.96 Capital . . . $10,000,000.00 
United States Government Surplus. . .« 3,000,000.00 
Gbligstions . . « «« » 22;606,46/.34 Undivided 
Other Securities . — 758,876.92 Profits . . 875,416.30 
Loans and Discounts. . . . 33,848,908.61 TOTAL CAPITAL FUNDS. .$ 13,875,416.30 
Customers’ Liability on Letters of Reserve for Possible Loan Losses . 600,000.00 
Cramt @6:°. . . « » 5,746,708 04 Deposits . . » « .F179,866:38 
Accrued Interest and ideas Liability for Leteers of Credit, etc. 45,974,637.94 
Resources ee tea ae ge 478,501.87 Reserve for. Interest, Taxes, etc. . 447,398.12 
TOTAL RESOURCES . . $136,076,798.74 TOTAL LIABILITIES . . $136,076,798.74 











COMBINED RESOURCES OVER 
$8,400,000,000 











Burroughs Clearing House 
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THE PERSONALITY SPOTLIGHT 



































Merger of the Dallas National Bank 
and the First National Bank in Dallas, 
expected to become effective August 9 
following stockholder approval, will 
give Texas a banking institution with 
resources of more than $650,000,000 
and capital funds of over $42,000,000. 

Both banks have worked very 
closely throughout the years, and thus 
are in agreement on policies, objec- 
tices, and practices. 

The consolidated institution will op- 
erate as the First National Bank in 
Dallas. Ben H. Wooten, president of 
the First National, will be president of 
the merged bank. Blagden Manning, 
president of the Dallas National, will 
be chairman of the executive commit- 
tee. J. C. Tenison, board chairman at 
Dallas National, is to be vice-chairman 
of the board. Joe Agee, Dallas Nation- 
al’s executive vice-president, will have 
the title of senior vice-president. 
George Aldredge, chairman of the 
executive committee at the First Na- 
tional, will become chairman of the 
loan committee of the merged bank. 
Other officers will bear the same titles 
that they now carry. 


5 


John E. Russell has been elected 
chairman of the board of Bishop Na- 
tional Bank of Hawaii at Honolulu, 
succeeding E. H. Wodehouse who is 
retiring after serving in that capacity 
since 1945. 

Mr. Russell is president and manager 
of Theo. H. Davies & Co., Ltd., in 
Honolulu. He has been associated 
with the bank for 24 vears, having been 
a director since 1930. and a member of 
the executive committee since 1933. 


Hawaii bank’s board chairman 


JOHN E. RUSSELL 





August, 1954 











BLAGDEN MANNING BEN H. WOOTEN 


Will form $650,000,000 bank 


Other changes include the appoint- 
ment of Clyde A. French as manager 
of the Waimea, Kauai, branch of the 
bank; E. W. Schaardt to be assistant 
cashier at the Lihue, Kauai, branch; 
and John D. Bellinger to become an 
assistant cashier at the head office. 


° 


Plans were’ recently completed 
whereby The San Francisco Bank pur- 
chased the Central Bank of Oakland, 
California, following approval of the 
proposal by the directors and stock- 
holders of The San Francisco Bank. 

The merger proposal came from 
Transamerica Corporation, owner of 
92 per cent of Central Bank, and in- 
volved issuance of 300,000 shares of 
additional stock of The San Francisco 
Bank for sale to Transamerica Corpo- 


ration, part of the proceeds to be used — 


to purchase the assets of Central Bank. 
The remainder of the proceeds will 
provide The San Francisco Bank with 
an enlarged capital and surplus for an- 
ticipated growth. The plans also in- 
cluded an offer by Transamerica Cor- 
poration to purchase all or part of the 
outstanding stock of the San Francisco 
Bank at the same price as that paid 
for the additional shares when issued. 

The combined institution will oper- 
ate as The San Francisco Bank and 
will be the fifth largest bank in North- 
ern California, with deposits of over 
$450,000,000 and total resources of 
more than $500,000,000. 

Henry Verdelin continues as presi- 
dent of the merged institution. T. P. 
Coats, former president of Central 






Bank, has been elected chairman of the 
board, and R. Nolthenius, previously 
cashier and secretary of Central Bank, 
has become vice-president. C. Paul 
Hulten, formerly assistant vice-presi- 
dent in charge of operations and ac- 
counting of The San Francisco Bank, 
has been advanced to vice-president. 


° 


Consolidation of the Baltimore Na- 
tional Bank and the Fidelity Trust 
Company has been approved, and the 
merged institution will operate as a 
national bank under the name of 
Fidelity-Baltimore National Bank & 
Trust Company, with its main office at 
Baltimore and Light Streets. 

With total resources of approxi- 
mately $243,000,000, capital funds of 
$14,111,000, and 22 branches, the con- 
solidated bank will be the second larg- 
est in Baltimore. 

The principal executive officers will 
be: Hooper S. Miles, chairman of the 
board and chief executive officer; W. 
Bladen Lowndes, president ; Eugene §S. 
Miles, first vice-president; Harvey E. 
Emmart, senior vice-president and 
cashier; and Leonard A. A. Siems, sen- 
ior vice-president. 


. 


Paul Bestor recently resigned as 
president of The Trust Company of 
New Jersey, Jersey City, a post he has 
held for seven years. Mr. Bestor was 
formerly vice-president of the Pru- 
dential Insurance Company, in charge 
of the mortgage loan and real estate 
investment department. He is a mem- 
ber of the advisory committee on or- 
ganization of the executive branch of 


New president at Jersey City 


CHARLES E, CLIFTON 

















the government, in connection with 
lending agencies of the government, 
to which post he was appointed by 
former President Herbert Hoover. In 
accepting Mr. Bestor’s’ resignation 
with regret, the bank’s board created 
the office of chairman of the board 
and approved Mr. Bestor’s occupancy 
of that office. As board chairman Mr. 
Bestor will remain active in the admin- 
istration of the bank’s affairs. 
Charles E. Clifton was elected presi- 
dent of the bank to succeed Mr. Bestor. 
Mr. Clifton has been with the Trust 
Company of New Jersey since 1913. 
He has served as a member of the 
board during the administration of 
each president of the bank. He was 
appointed trust officer in 1930 and 
vice-president and trust officer in 1934. 
For the past six years he has also 
supervised the personnel of the bank. 


5 


In an unusual message to customers, 
President R. P. Doherty at The Na- 
tional Bank of Commerce, Houston, 
Texas, discussed the serious problem 
of juvenile delinquency and told of 
some of the contributions the bank was 
making in helping to build better citi- 
zens of the future. He cited bank 
cooperation in the Junior Achieve- 
ment movement and Little League 





Noted financier Jesse Jones favors investing in youth 


baseball; also a new series of scholar- 
ships, paying $1,000 a year for four 
years, to induce young people to work 
toward a goal. 

Jesse Jones, board chairman of the 
bank, is known throughout the nation 
for his investment ability. He is shown 
in an accompanying view, devoting his 
time and interest in the most vital 
investment of all, the younger members 
of the community. 


5 


President of the newly-opened Cur- 
tiss National Bank of Miami Springs 
(Florida) is Edward Mercer, formerly 


president of the Mercantile National 
Bank of Miami Beach. Vice-president 
and cashier is Richard D. Marzane, Jr., 
who has been associated with the Cen- 
tral Bank and Trust Company, Miami, 
as a vice-president. 


° 


Joe T. Yeargan has been elected 
president of the Riverside State Bank, 
Fort Worth, Texas. Mr, Yeargan, who 
has been a vice-president and director 
of the bank since it opened in 1946, 
will succeed W. B. Duke. The new 
president began his banking career 
in 1924 as a clerk. He joined the Fort 








ASSETS 


Other Real Estate 
of Credit 


Other Assets 


J. A. MORENTE 
General Accountant 





Cash on hand, in Banco Nacional de Cuba and 

On’ Be I oo ek cnn 
Treasury notes and Republic of Cuba Bonds____ 11,592,100.00 
Municipal and Other Government Agencies 

i EEE EE Eee aa eee, 
Banco Nacional de Cuba Stock_-_-----_-~ 
Other Bonds and Securities_______-____- 
OID SO I a reeneninninneension 
Bank Premises and Equipment_,._------- 
Customers’ Liability for Acceptances under Letters 


Items in Transit with Branches_____-___-_ 


(Founded in 1921) 


MAIN OFFICE: 260 MERCADERES STREET, HAVANA, CUBA | 
STATEMENT OF CONDITION AS OF JUNE 30, 





LIABILITIES 
ee eae a a me OPN Ene La $74,951,472.40 
icine $22,078,618.84. SO ee ee ee ee eee 25,000.00 
Mortgage on Other Real Estate________--_-----_- 6,500.00 
Acceptances under Letters of Credit________----- 162,185.15 
didactic 6,440,000.00 Mr a i ec cc 170,096.83 
ee 192,600.00 a 
iemckears 930,601.00 | enn 
ee eee 31,720,656.83 Undivided Profite .................. [7726001 
aoc 435,703.27 Eee 
oe 891,117.85 —_______—_ 
Tete Capital ACcOW6 ascent cee cce 4,802,260.01 
Pensa 164,275.99 
Behiiasecas 3,227,698.76 
ee 2,444,141.85 
$80,117,514.39 $80,117,514.39 





MEMORANDA 


Assets pledged to secure liabilities as required 
by law and for other purposes_-_-_--- $23,500.00 


DR. CARLOS NUNEZ GALVEZ 
Vice-President and General Manager 


Member Havana Clearing House, Asociacion de Bancos de Cuba and Asociacion de Entidades Bancarias 


BANCO NUNEZ 


1954 











CARLOS NUNEZ PEREZ 
President 








52 


Burroughs Clearing House 


























| 


use 


Worth National Bank in 1934 and 
resigned in 1946 to assist in the organ- 
ization of the Riverside State Bank. 


° 


R. Clyde Williams, president of the 
First National Bank of Atlanta (Geor- 
gia) for 10 years 
until his election 
as vice-chairman of 
the board in Janu- 
ary, has retired 
from active service 
although he con- 
tinues as a director. 
Mr. Williams was 
widely recognized 
as a credit man of 
outstanding ability. 








R. C. WILLIAMS 


- 


Details of a merger plan in Pitts- 
burgh have been announced by John 
A. Byerly, president of Fidelity Trust 
Company, and C. A. McClintock, presi- 
dent of The Colonial Trust Company. 

The merged institution, to be known 





C. A. McCLINTOCK 


Completing merger plans 


as Fidelity Trust Company, will rank 
second in total trust funds and third 
in deposits of all banks in Western 
Pennsylvania, with total resources of 
some $232,000,000. 

Mr. Byerly is slated to become pres- 
ident and Mr. McClintock chairman 
of the board. Alexander P. Reed, pres- 
ent Fidelity board chairman, will be- 
come chairman of the trust advisory 
committee. 

* 


The National City Bank of Cleve- 
land has promoted Gilbert H. Palmer 
to vice-president and Alan H. Homans 
to assistant vice-president. 


+ 


A man’s hobby can be the source of 
many things—of beauty, inspiration, 
utility. His hobby is all these things 
to George L. Lambert, manager of the 
small business term loan department 
of The Pennsylvania Company, for 
Banking and Trusts, Philadelphia. Mr. 
Lambert designs and finishes miniature 
copies of antique furniture which he 
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JOHN A. BYERLY | 
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“Brandt” and “Cashier” registered United States Patent Office and Canadian Trade Marks Office 





MODEL SL 
BRANDT COIN SORTER 
AND COUNTER 


Do you sort, count coins? 


Coin sorting and counting is a real problem 
for bank personnel if it must be done manu- 
ally; the use of inefficient equipment can afford 
but little improvement. This coin handling opera- 
tion becomes a routine matter when the Model 
SL Brandt Coin Sorter and Counter is used. 
Mixed coins, pennies to half dollars, are quick- 
ly and accurately sorted and counted by de- 
nomination and deposited in separate drawers. 
The amount of each denomination of coin is 
recorded in dollars and cents on individual 
counting dials. All this is accomplished in a 
fraction of the time required to do the same 
work manually. 

“Quick take-apert’’ construction, one of the out- 
standing features of the Model SL, allows ready 
access to many of the working parts in approxi- 
mately one minute. 

Protection against mutilated coins or foreign 
matter is afforded to various parts of the Model 
SL by shock absorbers, another ex- 
ceptional feature, 

There are no annoying delays for cus- 
tomers, no embarrassing miscounts by 
tellers when this remarkable Brandt is 
used. So for speed and absolute accur- 
acy, install the durable Model SL Brandt 
Coin Sorter and Counter in your bank, 


BRANDT 


AUTOMATIC CASHIER CO. 


Watertown, Wisconsin 


Established 1890 








53 








At your next 





recommend 





Personal a Orders 


It would be hard to find an item more valuable to your 
bank—or more welcome to your customers—than Todd 
Register Checks. 

Banks all over the country are enthusiastic about 
Register Checks because they mean increased efficiency 
and profits. Tellers like the fact that they can be issued in 
less than 15 seconds, with no detail work and no officer’s 
signature required. Customers sign their own Register 
Checks—and they like it that way. Snap-apart triplicate 
forms eliminate paper work and record-keeping. 

To get the time-saving, money-making facts about 
Todd Register Check Personal Money Orders, mail the 
coupon. 


Names of banks now using supplied upon request 


THE TODD COMPANY, Inc., Dept. BCH, 
Rochester 3, N. Y. 

Please give us full information regarding the 
new Register Check Personal Money Orders. 




















Bank 

Address__ 

City Zone___ Scare 

By SALES OFFICES IN @ PRINCIPAL CITIES 
bo pisteisutORS THROUGHOUT THE WORLD 
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A useful, unusual hobby 


puts to practical use. For example, 
the end tables that flank the sofa in 
his home are scaled-down copies of 
Governor Winthrop desks. They are 
more practical than conventional end 
tables, since the “desk drawers” pro- 
vide storage space for the usual mis- 
cellaneous small articles found in a 
home. Mr. Lambert’s woodworking 
hobby dates back many years. With a 
complete set of power tools, he and 
his son keep the Lambert home in 
superior condition in addition to fash- 
ioning the beautiful miniatures. 


4 


New president of the Northern 
Minnesota National Bank, Duluth, is a 
veteran officer 
with a 40-year 
record of serv- 
ice, P. R. Pas- 
coe. He succeeds 
Lewis G. Castle, 
who has become 
administrator of 
the St. Lawrence 
Seaway Devel- 
opment Corpo- 
ration. 

Mr. Pascoe P. R. PASCOE 
joined the staff 
of the bank in 1914 as a messenger, and 
has served in various capacities as an 
officer since 1921. 

In other promotions, Alexander M. 
Castle and H. Warner Griggs have 
been advanced to vice-presidents. 





5 


Horace F. Isleib has been named to 
the newly-created post of investment 
officer at Yale University, and will 
manage its endowment funds which 
now total more than $175,000,000. He 
will continue to serve as associate 
treasurer and assistant secretary of 
the University. 

Appointed assistant investment offi- 
cer is Ralph W. Halsey, Jr., who joined 


Burroughs Clearing House 
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DIRECTORS 
BARNEY BALABAN 


President, Paramount 
Pictures Corporation 


EDWIN J. BEINECKE 
Chairman, The Sperry & Hutchinson Co. 


CLINTON R. BLACK, JR. 
President, C. R. Black, Jr. Corporation 


EDGAR S. BLOOM 


Director, New York and Cuba 
Mail Steamship Company 


ALVIN G. BRUSH 


Chairman, American Home 
Products Corporation 


LOU R. CRANDALL 
President, George A. Fuller Company 


CHARLES A. DANA 
Chairman, Dana Corporation 


HORACE C. FLANIGAN 
President 


JOHN M. FRANKLIN 


President, United States 
Lines Company 


JOHN GEMMELL, JR. 
Clyde Estates 


PAOLINO GERLI 
President, Gerli & Co., Inc. 


JOHN L. JOHNSTON 
Director, Phillips Petroleum Company 


OSWALD L. JOHNSTON 
Simpson Thacher & Bartlett 


KENNETH F. MacLELLAN 


President, United Biscuit Company 
of America 


JOHN T. MADDEN 


President, Emigrant Industrial 
Savings Bank 


JOHN P. MAGUIRE 


President, John P. Maguire & 
Co., Inc. 


GEORGE V. McLAUGHLIN 
Vice Chairman 
Triborough Bridge and Tunnel Authority 


Cc. R. PALMER 
Director, Cluett Peabody & Co., Inc. 


GEORGE J. PATTERSON 


President, Scranton & Lehigh 
Coal Co. 


WILLIAM G. RABE 


Chairman, Trust Committee 


HAROLD C. RICHARD 
New York City 


HAROLD V. SMITH 


Chairman, Home Insurance Cox 


L. A. VAN BOMEL 


Chairman, National Dairy 
Products Corporation 


HENRY C. VON ELM 
Honorary Chairman 


GEORGE G. WALXER 


President 
Electric Bond and Share Co. 





MANUFACTURERS 
TRUST COMPANY 





Condensed Statement of Condition 


June 30, 1954 





RESOURCES 
Cash and Due from Banks .. . 


U. S. Government Securities . . . 
U. S. Government Insured F. H. A. 

PN. oe wie es 4 we 
State, Municipal and Public Securities 
Stock of Federal Reserve Bank . . 
Other Securities .4 ... +s 
Loans, Bills Purchased and Bankers’ 

Aeoeptemess . . 6 et lt 8 
a a er 
Banking Houses . . .... «» 
Customers’ Liability for Acceptances 
Accrued Interest and Other Resources 


LIABILITIES 


Capital . . « « $ 50,390,000.00 
Surplus . . . . 100,000,000.00 
Undivided Profits .  33,953,852.39 





Reserves for Taxes, 

Unearned Discount, Interest, etc. . 
Dividend Payable July 15, 1954. . 
Outstanding Acceptances . . . . 
Liability as Endorser on Acceptances 

and Foreign Bills . . . . « « 


Other Liabilities . . . 2 « « « 
Deposits ° *e ¢«-eeeeoe-6#s ® 


United States Government and Other Securities carried at $144,891,975.50 are pledged to 
secure public funds and trust deposits and for other purposes as required or per-n’tted by law, 


$ 863,752,462.54 
906,679,448.08 


86,223,753.54 
160,836,564.12 
4,511,700.00 
36,756,074.42 


862,093,127.52 
12,239,482.92 
15,826,676.21 
14,045,352.75 
9,144,785.17 


$2,972,109,427.27 





$ 184,343,852.39 


17,837,216.01 
1,889,625.00 
14,257,577.02 


10,544,234.52 
2,658,206.50 
2,740,578,715.83 





$2,972,109,427.27 


Head Office: 55 Broad Street, New York City 


MORE THAN 100 OFFICES IN GREATER NEW YORE 


Member Federal Deposit Insurance Corporation 
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ST. LOUIS TERMINAL 
FIELD WAREHOUSE CO. 


ELD 
YARERUSNG 


Compare our bond 

coverage for your 

commodity loans... 
You Can Depend On 












ST. LOUIS TERMINAL 
FIELD WAREHOUSE 
RECEIPTS 


With this time-proven method, 
you can: 


© Convert open-line customers to secured loans 
@ Increase the limits of loan safety 


@ Create new loans secured by warehouse 
receipts 


For full information, contact the office nearest you 


ST. LOUIS TERMINAL FIELD WAREHOUSE CO. 
EXECUTIVE OFFICES: sein tccis 2° missouri 


ATLANTA, GA. DALLAS, TEXAS KANSAS CITY 6, MO. NEW YORK 5, N. Y. 
1323 Healey Bidg. 839 Republic Nat'l Bank Bidg. 1509 Waldheim Bidg. 37 Wall Street 
CHICAGO 3, ILL. HOUSTON, TEXAS LUBBOCK, TEXAS PHILADELPHIA, PA. 
652 First National Bank Bldg. 529 West Bldg. 822 Lubbock Nat'l Bank Bldg. 123 South Broad Street 
CINCINNATI, OHIO JACKSON, MISS. MEMPHIS, TENNESSEE TAMPA, FLORIDA 
1611 Carew Tower Barnett-Madden Bldg. 1038 Sterick Bldg. 707 Florida Avenue 


WICHITA, KANSAS 723 South Broadway 








the Yale staff in 1952 after serving as 
supervisor of common stocks for the 
New York Life Insurance Company 
and as assistant secretary at Bankers 
Trust Company of New York. 


° 


This year is of special significance to 
the Wachovia Bank and Trust com- 
pany of Winston-Salem, North Caro- 
lina, and also to its well-known presi- 
dent, Robert M. Hanes. 

In the view below, Mr. Hanes (cen- 
ter) is receiving from two officials of 





Bank receives citation 


the Winston-Salem Chamber of Com- 
merce a citation in recognition of the 
bank’s 75 vears of service to the com- 
munity and the State. 1954 also marks 
the 35th year of Mr. Hanes’ association 
with Wachovia. He has been president 
since 1931. 


° 


Nelson M. McKernan has been ap- 
pointed a vice-president in the eastern 
division of Manu- 
facturers Trust 
Company, New 
York City. His ter- 
ritory embraces the 
eastern portion of 
Pennsylvania. He 
was president of 
the New York 
Chapter, American 
Institute of Bank- 
N. M. McKERNAN ing, in 1927-1928, 

and is author of 
the book “Meeting Changing Banking 
Conditions.” 

Appointed vice-presidents in the 
foreign department were Edward C. 
Maher and John A. Waage. Mr. Maher 
supervises the foreign exchange oper- 











Foreign department promotions 


E. C. MAHER J. A. WAAGE 
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NATIONAL BANK OF DETROIT 


COMPLETE BANKING AND TRUST SERVICE 








STATEMENT OF CONDITION JUNE 30, 1954 














RESOURCES 
Cash on Hand and Due from Other Banks , $ 385,090,959.46 
United States Government Securities P 819,002,498.55 
Other Securities os 119,784,013.92 
Loans: 
Loans and Discounts . . . . . . §$ 347,721,483.66 
Real Estate Mortgages. . .... 82,705,575.21 430,427,058.87 
Accrued Income and Other Resources : 8,621,314.29 
Branch Buildings and Leasehold Improvements 5,793,331.42 
Customers’ Liability on Acceptances and 
Letters of Credit hoe ee ae ae lS 1,562,861.87 
$1,770,282,038.38 
LIABILITIES 
Deposits: 
Commercial, Bank and Savings . . . $1,496,882,390.89 
| United States Government... . 115,718,066.36 
| Other Public Funds. . e ~ 44,503,255.50 $1,657,103,712.75 
| Accrued Expenses and Other Liabilities “ *» , 15,391,415.55 
Dividend Payable August 2,1954 . .. . 1,125,000.00 
Dividend Payable November 1,1954 . . ., 1,125,000.00 
Acceptances and Letters of Credit. . . . 1,562,861.87 


Capital Funds: 
Common Stock ($10.00 par value) - « $  22,500,000.00 

















' Surplus... ; Se ee 57,500,000.00 

‘ Undivided Profits io ee S&S we 2 ws 13,974,048.21 93,974,048.21 

t $1,770,282,038.38 

V 

¢ United States Government Securities carried at $184,096,106.13 in the foregoing state- 

e ment are pledged to secure public deposits, including deposits of $11,661,189.09 of the 

f Treasurer—State of Michigan, and for other purposes required by law. 

e 

f 

k 

n 

7 BOARD OF DIRECTORS 

f 

“ HOWARD C. BALDWIN CHARLES T. FISHER, JR. R. PERRY SHORTS 

HENRY T. BODMAN JOHN B. FORD GEORGE A. STAPLES 

e ROBERT J. BOWMAN B. E. HUTCHINSON DONALD F. VALLEY 

‘ PRENTISS M. BROWN BEN R. MARSH JAMES B. WEBBER, JR. 

_ HARLOW H. CURTICE JOHN N. McLUCAS R. R. WILLIAMS 

‘a CHARLES T. FISHER W. DEAN ROBINSON BEN E. YOUNG 
NATE S. SHAPERO 


44 OFFICES IN METROPOLITAN DETROIT 
Garden City « Harper Woods « Inkster « Livonia « Plymouth « Wayne 
MAIN OFFICE—WOODWARD AT CADILLAC SQUARE—DETROIT 32, MICHIGAN 
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DIRECTORS 








George M. Wallace 
Chairman 
James E. Shelton 
President 
Chester A. Rude 


Chairman | 
Executive Committee 


Lloyd L. Austin 


Vice President 


Elmo H. Conley 


Attorney 


Shannon Crandall 
Chairman of the Board 
California Hardware Co. 
Thomas A. J. 
Dockweiler 
Attorney 


Paul D. Dodds 


Vice President 


Gabriel C. Duque 


Attorney 


Robert E. Gross 
President 
Lockheed Aircraft Corp. 
Maynard McFie 


Investments 


William B. Munro 
Treasurer, California 
Institute of Technology 
Gurney E. Newlin 
Attorney 
John O’Melveny 
Attorney 
Fred B. Ortman 
Chairman of the Board 
and President, 
Gladding, McBean & Co. 
John J. Pike 
President 
The Republic Supply Co. 
of California 
Elbridge H. Stuart 


President, Carnation Co. 


Milton M. Teague 





Vice President and General 


Manager, Limoneira Co. 


Edward R. Valentine 
Chairman of the Board 
J. W. Robinson Co. 


C. T. Wienke 


Vice President 


John C. Wilson 


Surgeon 





tit! coe FLOWER SEED PRODUCTION in Southern 
California leads the world, and accounts 
j 4 for nearly three-fourths the total United 


States “crop: Value of this important 


local commodity is about $2 million 
annually. Southern California’s unique 
combination of favorable climatic con- 
ditions is responsible for its pre-emi- 
age nence in this field. Most important pro- 
duction area is the Lompoc-Santa Maria 
Valley region of Santa Barbara County. 
This section alone yields more than half 
the flower seeds grown in the U.S., with 


a 1953 value of $1% million. 


= 
Sd 
Seana 
~ 


STATEMENT oF CONDITION 


JUNE 30, 1954 


RESOURCES 
Cash and Due from Banks 
U. S. Government 





$ 396,608,939.22 








SeCUTITICS 6.566000 $1,019,653,549.67 
State and Municipal 
SOCREIEIES ... ..c0000 66,733,608.10 
Other Bonds and 
SOCUHIES. . icv csces 21,875,307.76  1,108,262,665.53 
ee. — 5.) Ae re 504,350,413.66 
Certificates of Interest of Commodity 
Credit Corporation ...........+06. = 15,574,479.73 
Earned Interest Receivable .......... oe 7,913,716.85 
Customers’ Liability— Accept. and L/C 4,041,061.77 
PE PIES Fak ci veciccnccsoeces pre 3,930,563.20 
CMISEE FIGSEES. oc cscnciecccessccecsscees 103,710.41 
TEAL cvccadcncsueravcciedsicss. ae respl8.57 
LIABILITIES 
ee esses $ —37,500,000.00 
UE sd cascvees oe 42,500,000.00 
Undivided Profits .. 48,559,666.49 $ 128,559,666.49 
Reserves for Interest, Taxes, etc....... 15,923,166.64 
Interest Collected—Unearned........ as 4,125,714.08 
Acceptances and Letters of Credit ..... 4,041,061.77 
COISE BAGEIEIES oo. da cccescccveccscvs cae 271,819.28 
Deposits—Time .... $ 634,404,079.46 
—Demand. 1,253,460,042.65 1,887,864,122.11 








$2,040,785,550.37 


Securities carried at $207,467,221.15 are pledged to secure trust funds 
and U.S. Government, State and other Public Moneys, and for other 


purposes as required or permitted by law. 


140 Offices and Branches serving Central and Southern California, 
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Member: Federal Reserve System, Federal Deposit Insurance Corporation 




















ations of the bank and Mr. Waage is 
territorial supervisor in the European 
division. 

In other promotions at Manufactur- 
ers, Harry J. Callan, Max A. Hauser 
and William E. Reichenbach have 
been named assistant vice-presidents, 
George S. Baird and J. Russell Lee 
are now assistant trust officers, and 
Clifford J. Thompson has been ap- 
pointed assistant secretary. 


4 


When 71-year-old Otto Muth cele- 
brated his 50th anniversary as an em- 
ployee of the Society for Savings, 
Cleveland, he received a very tangible 





Gift of appreciation 


evidence of the bank’s appreciation of 
his long services. Here President Mer- 
vin B. France, left, is surprising him 
with a gift of $1,000. 

Mr. Muth joined the Society in 1904 
as a journal clerk, and since 1938 has 
been a new accounts officer in the 
savings department. 


* 


Executive vice-president and direc- 
tor are posts to 
which E. Perry 
Spink was re- 
cently elected at 
the Liberty Bank 
of Buffalo, New 
York. Mr. Spink 
had been senior 
vice-president 
since 1952. He 
started his bank- 
ing career with 
the Liberty Bank 
in 1924. After 
serving as a 
branch manager and the credit man- 
he was 





E. P. SPINK 


ager, elected assistant vice- 
president in 1939 and vice-president 
in 1944, 


= 


Richard. Rapport, executive manager 
of the Connecticut Bankers Associa 
tion and former State Bank Commis- 
sioner, is to become a vice-presiden: 
of the Hartford National. Bank & 


Burroughs Clearing Hous: 
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or More Than Half a 
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Century... 





in all parts of the country have 
been Hanover correspondents 


A Bank Is Known By The 





THE HANOVER BANK 
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Trust Company. He is expected to 
assume the new post in September 
after a replacement has been obtained 
to head the staff of the bankers’ asso- 
ciation, 


+4 


At the South Main State Bank, 
Houston, Texas, J. D. McGilvray has 
heen elevated from cashier to vice- 
president and cashier. He joined the 
bank in 1946 as a bookkeeper. H. Britt 
Morgan has been added to the officer 
staff, as a vice-president. He began his 








H. B. MORGAN 





J. D. McGILVRAY 


In the Houston news 


banking career in Waco in 1924, and 
came to Houston three years later 
where he has been associated with 
the Guardian Trust, Citizens State 
Bank, and the River Oaks State Bank, 


2 


J. W.' Lewellen is president, T. H. 
Duke is vice-president and cashier of 
the new Union Bank of Benton (Ar- 
kansas), which had its formal opening 
recently after having been organized 
in January with capital funds of $165,- 
000. The other officer on the staff is 
Ralph Neaville, assistant cashier. 


5 


Morris F. Miller has been advanced 
to vice-president by The Omaha (Ne- 
braska) National Bank. He came to 
this institution in 1951 as an assistant 
cashier, from the Boone (Iowa) State 
Bank and Trust Company where he 
was a vice-president. 


= 


and named two new ones. 


60 








The Fort Worth (Texas) National 
Bank recently promoted seven officers 


This year’s senior class, The Graduate School of Banking, swells ranks of banker-graduates to 3,717 


Floyd O. Shelton, vice-president and 
trust officer, was elected vice-president 
and senior trust officer. Lewis H. Bond, 
Jr., assistant vice-president and petro- 
leum engineer, was advanced to vice- 
president and petroleum engineer. Jack 
Kelly, assistant vice-president, was 
elected vice-president. Trust Officers 
J. D. Buckman, Jr. and O. Roy Steven- 
son were advanced to vice-presidents 
and trust officers. O. D. McCaulley, 
assistant trust officer, was named trust 
officer. E. E. Bewley, Jr., assistant cash- 
ier, Was appointed assistant vice-presi- 
dent. H. G. Brooks and D. E. Walton 
are now assistant cashiers. 


5 


W. Ordell Roberson has resigned as 
executive vice-president of the First 
National Bank of Weslaco (Texas) to 
become president of the First National 
Bank, Brownsville, succeeding J. W. 
Hannah who has retired. 

Mr. Roberson’s former duties will be 
assumed by Vice-President E. L. 
Hankal. 


4 


On September 1, Elmer Lee Fingar 
will join The Westchester Bank & 
Trust Company, New Rochelle, New 
York, as vice-president and_ senior 
trust officer in charge of the trust divi- 
sion. He is well-known in Westchester 
County, having served for many years 
as chief clerk and head legal assistant 
in the Surrogate’s Court. 


+ 


Donald C. McKie, executive vice- 
president of the Metropolitan Federal 
Savings and Loan Association in Bos- 
ton since 1950, has been named presi- 





dent to succeed the late George H. 
Bell. H. Brooks Crosby, long a direc- 
tor, is now chairman of the board. Wil- 
liam P. Coues of the Boston Safe De- 
posit and Trust Company has been 
elected a vice-president. 


* 


Resplendent in traditional white, 320 
members of the Class of 1954 received 
coveted diplomas at this summer’s ses- 
sion of The Graduate School of Bank- 
ing, Rutgers University. Their group 
picture, also a tradition, is reproduced 
above. 

The Class of 1954 brings to 3,717 the 
number of banker-students who have 
been graduated by the School, top- 
ranking educational project of the 
American Bankers Association. 


+ 


Roland Pierotti has been named to 
the post of assistant to President Clark 
Beise of Bank of America, to succeed 
R. P. A. Everard, 
who recently re- 
tired after 42 years 
service. 

Mr. Pierotti trans- 
fers to the San 
Francisco head of- 
fice from Washing- 
ton, D.C., where he 
served as vice-pres- 
ident and Washing- 
ton representative 
for the bank. 

In 1929 Mr. Pierotti joined the staff 
of the Bank of America N.A. in New 
York. He later joined the Securities 
and Exchange Commission and _ be- 
came its chief attorney in New York. 
During World War II Mr. Pierotti 





R. PIEROTTI 


Series of promotions announced by Fort Worth institution 


F. SHELTON L. BOND, Jr. 





J. KELLY 


J. BUCKMAN, Jr. O. STEVENSON 
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Burroughs Clearing House 





100 YEARS OF 
BANKING 
1854-19 


Statement of Condition 


June 30, 1954 


RESOURCES LIABILITIES 


Cash on Hand and in Banks $ 230,298,126.14 Deposits $1,194,772,859.01 
U. S. Government Obligations 390,089,591.09 
State, County, and Municipal Bonds 55,674,290.09 
Other Bonds and Securities 25,712,729.71 
Sack in Radesid Rencsve Meck 1,650,000.00 Reserve for Interest, Taxes, etc. 8,624,554.70 
Loans and Discounts 560,056,171.66 Other Liabilities 1,868,962. 19 
Bank Premises and Equipment 10,895 ,040.65 Capital Funds: 
Other Real Estate 1.00 Capital Stock 20,000,000.00 
Customers’ Liability under Acceptances 2,027,261.48 
Accrued Interest Receivable and Surplus JI ACO SOOO 
Other Assets 9,147,568.75 Undivided Profits 14,781,733.74 


Total Resources $1,285,550, 780.57 Total Liabilities $1,285,550,780.57 


Acceptances Outstanding 2,030,112.33 
Reserve for Unearned Discount 8,472,558.60 


CP 
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United States Government and other securities carried at $149,513,013.38 are pledged to secure U.S. Government 
Deposits, other public funds, trust deposits, and for other purposes as required or permitted by law. 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


oe 
ee ae 
————— 
—<—<—<____ 
—_--_----- 
_—_——_— 
—- 


HEAD OFFICE 
SAN FRANCISCO 


























We clear by 


air mail direct 





to our own 


correspondents 


Interested in faster clearance? Our clearances 
go direct by air mail to our own correspondents 
in all principal cities of the U.S. A. 


As a Pennsylvania Company correspondent you 
enjoy these advantages, too: Transit operations 
conducted 24 hours a day and a credit file which 
is one of Philadelphia’s largest. At all times 
you may call upon the facilities of our Trust, 


Real Estate and Foreign Departments. 


We offer our correspondents a host of other 
helpful and dependable services like efficient 
securities transactions. May we tell you about 


them in greater detail? 


The Pennsylvania Company 


for Banking and Trusts 
Founded 1812 


24 offices, Philadelphia and suburbs 


Serving more people more ways than any other Philadelphia bank 


Member Federal Reserve System * Federal Deposit Insurance Corporation 











served as chief of the commission’s 
Economic Warfare division. In 1947 he 
became Washington representative of 
Bank of America with rank of assistant 
vice-president, and two years later was 
advanced to vice-president. 


4 


Appointment of Frederic W. Rounds 
as a vice-president of the Industrial 
National Bank of 
Providence (Rhode 
Island) marks the 
first time that a 
branch manager has 
attained this officer 
status in the bank’s 
history. Mr. Rounds 
has been with the 
institution for al- 
most 45 years, and 
is manager of the 
Woonsocket Branch. F. W. ROUNDS 











© 


The election of D. D. Scott as vice- 
president and J. J. Schultz as assistant 
vice-president has been announced by 





J. J. SCHULTZ D. D. SCOTT 
Elevated by Cleveland bank 


the Central National Bank of Cleve- 
land. They will continue in charge of 
the Doan and _ Rockefeller offices, 
respectively. 

4 


Gifts came showering down in “50’s” 
on Miss Pat Russell when she opened 
the 50,000th active account at The 
Bank of Georgia, Atlanta. Here she is 
receiving from President Joseph E. 
Birnie a bag containing 50 shiny new 


A lucky customer 





Burroughs Clearing House 
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~ *| GET FASTER SERVICE, GREATER PROTECTION 
-) \F BECAUSE THEIR BANKS USE BURROUGHS 
J COMMERCIAL TELLERS MACHINES FOR 


FASTER, MORE ACCURATE COMMERCIAL SERVICE. 





BURROUGHS COMMERCIAL 
TELLERS MACHINE 


Your bank, too, can serve more depositors in 
less time, with fewer errors and at less cost. Get 


the facts from your Burroughs man today. 


¢ WHEREVER THERE'S BUSINESS THERE’S Bu rroughs 
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From the offices and conference rooms of America’s key executives 
come decisions that often change our whole pattern of living. And 
when their decisions are put into writing, these men know that the 
right letterhead paper can enhance the prestige and authority of 
the message. 

That is why you will find so many leaders in every field have 
chosen Cockletone Bond to represent them. They’ve found that 
the firm, “heavy” feel, the crisp crackle, and the rich, pure white of 
Cockletone Bond lend dignity and importance even to day-to-day 
correspondence. Yet its cost is surprisingly low. Why not let us 
send you a sample book, and the Cockletone Bond portfolio of 
letterhead designs? Just write on your business letterhead for your 
free copy. Hammermill Paper Company, 1503 East Lake 
Road, Erie 6, Pennsylvania. 


You can obtain business printing on Hammermill papers wherever 
you see this shield on a printer’s window. Let the Guild sign be your 
guide to printing satisfaction. 
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50-cent pieces. She also received 50 
theater tickets, coupons good for 50 
pints of ice cream and 50 gallons of 
gasoline, a $50 U.S. Savings Bond, 50 
tickets to a swimming pool, 50 person- 
alized checks, and free rent for a year 
on safe deposit box No. 50. 

The novelty of the idea attracted 
newspaper and television coverage. 


* 


Widely-known George L. McCarthy, 
who introduced mi- 
crofilming in bank 
operations, died 
July 9 after a lin- 
gering illness. 
While a bank off- 
cer in the 1920’s he 
developed equip- 
ment to photo- 
graph cancelled 
checks, and_ since 
G. L. McCARTHY = 1928 has been chief 

executive officer of 
Recordak Corporation, subsidiary of 
the Eastman Kodak Company. 
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Two officials of The Pennsylvania 
Company for Banking and Trusts look 
on as Philadelphia’s original charter, 
granted by William Penn in 1701, is 











Big safekeeping transaction 


turned over to the bank by the city 
for safekeeping. Witnessing the impor- 
tant transfer, left to right, are William 
F. Kriebel, senior vice-president, and 
Alfred C. Graff, treasurer; also Charles 
E. Hughes, Jr., archivist. 
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At The Farmers and Merchants Na- 
tional Bank of Los Angeles, Karl T. 
Hanes has been elevated to assistant 
vice-president, J. R. Ohmstede and 
M. Buether to assistant cashiers. 


° 


As a tangible expression of its inter- 
est in helping the young people of its 


Burroughs Clearing House 








YOUR BANK 


August, 1954 


Add Six New Floors 
of Service to 


As a Northern Trust correspondent, 
you can offer the complete facilities 
of The Northern Trust Company to 
your customers. You can offer a full 
range of financial assistance, includ- 
ing banking, foreign, trust, and bond 
services. Advice on day-to-day opera- 
tions, credit information, assistance 


THE 





MUNICIPALS 




















































































































in the management of investment 
portfolios, and fast wire facilities are 
just a few of the services you can add 
to your bank—to assist you in pro- 
viding an even finer service to your 
customers. 

Write or call today—we will be 
pleased to call on you. 


NORTHERN TRUST 


ri R 


TELEPHONE FRANKLIN 2-7070 
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COM PANY 


BOX N, CHICAGO 930 


New York Representative: 15 Broad Street, New York 5 
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When this installation was made, 
early last month, all other 
bank vault entrances became obsolete 


Last Fall, at the time of the A. B. A. Convention, we announced the conclusion 
of successful experimentation to develop an electrically-controlled vault door. 
Today, we are in production of this revolutionary improvement. 


The above photo shows the installation of our new Five Star Electrically- 
Controlled Bank Vault Entrance in the new branch of the City National Bank 
of South Norwalk, Connecticut, which was formally opened July 8th. 


When it’s time to open or close the vault, the custodian simply presses a button. 
This starts a cycle of operation which actuates the boltwork and the pressure system 
and lowers or raises the foot bridge. 


Like the self-starter which made hand-cranked automobiles obsolete, like 
power steering today, this electrically-controlled bank vault entrance anti- 
quates all manually-controlled constructions. Bankers and bank architects 
with an eye to the future are invited to write for full details of the world’s 
first and only push-button controlled vault entrance. 


HERRING* HALL* MARVIN SAFE CO. 
HAMILTON, OHIO 


BUILDERS OF THE U. S. SILVER STORAGE VAULTS AT WEST POINT, N. ¥. 
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Aid to business training 


community to acquire adequate busi- 
ness training in school, the Citizens 
State Bank at Tupelo, Mississippi, has 
presented the commercial department 
in the high school with a bookkeeping 
machine. President H. L. McCain 
(right) is shown here making the pres- 
entation to the local school superin- 
tendent. 


Sd 


Following his advancement to vice- 
president at Bank of the Manhattan 
Company, New 
York City, John B. 
Goodwin is in 
charge of the divi- 
sion representing 
the bank’s interests 
in Indiana, Michi- 
gan, Ohio and 
western Pennsylva- 
nia. Before joining 
the bank as an as- 














sistant vice-presi- J. B. GOODWIN 
dent in 1951, Mr. 
Goodwin was associated with the 


Chase National Bank. 
e 


Otto S. Heinecke, right, president of 
the Jefferson-Gravois Bank of St. 
Louis (Missouri), is pictured here ex- 
tending congratulations to Harry T. 











Presidential good wishes 


Schuessler, left, and Wendelin A. 
Martin, upon their promotions to vice- 
presidents. Mr. Schuessler was for- 
merly auditor, while Mr. Martin has 
been placed in charge of real estate 
loans. 


o 


Russell W. Anderson has been ad- 
vanced to assistant vice-president at 


Burroughs Clearing House 
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...or when 
collection items 
are in transit. 

At Republic, 
Direct Sendings 
to all principal 
points mean faster 
collect-ability. 
That’s what makes ‘ 
a “Banker’s Bank.” =} 


This is your Republic! 


Pei Ferre _i ec 


NATIONAL BANK of Dallas 





MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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What does it take to build a “Banker's Bank”? 


LLU ES SUAASYJ, » oS" 

























Time is money... and 
there’s no time for 

lost time when 

you're building a 
multi-million dollar 
skyscraper... 


CAPITAL AND 
SURPLUS $50,000,000 
LARGEST 

IN THE SOUTH 








the Colorado National Bank of Denver, 
and the following have been elected 
assistant cashiers: G. E. Gallagher, 
W. Homer and R. J. Arnold. 


e 


Promoted to assistant vice-president 
and appointed manager of the Midway 
Branch of The First National Trust 
and Savings Bank of San Diego, Cali- 
fornia, is Alton K. McCall. 


* 


Harry L. Hartley, former vice-presi- 
dent and cashier at the McAllen 
(Texas) State Bank, has joined the 





NOW! 


Quickly, Easily, Effectively Destroy confi- 
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First State Bank & Trust Company, 
Edinburg, Texas, as executive vice- 
president. 

Harris H. Bass has been advanced to 
cashier at the McAllen bank, while 
James W. Smith has joined the officer 
staff as assistant vice-president. 


> 


Harry Gonzalez has joined The 
Atlantic National 
Bank of Jackson- 
ville (Florida) as 
vice-president in 
charge of public re- 
lations and business 
development. He 
has previously spe- 
cialized in the field 
of commercial and 
industrial real estate. 


bie 


H. GONZALEZ 
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Widely known in automobile finance 
circles throughout Arizona, Mae Rus- 
sell has been moved 
up from assistant 
cashier to assistant 
vice-president in the 
instalment loan de- 
partment at Valley 
National Bank, 
Phoenix. Promo- 
tion has also come 
to two other women M. RUSSELL 
members of the 
staff, Dorothy Griffith and Betty Scipes, 
named assistant cashiers along with 


John E. Daniels. 
Sd 


For a safe manufacturer to receive 
an award for safety seems quite appro- 
priate, and that is what has happened 
to the Herring-Hall-Marvin Safe Com- 
pany in Hamilton, Ohio. 

At a local Industrial Award Dinner 
given by the industrial division of the 
Hamilton Safety Council, the company 





Safe company is “safe” 


was presented a plaque for the best 
safety record among the larger firms 
for the past year. The inscription on 
the plaque cites 1,248,265 man-hours 
without a lost-time accident. 

In the view above, R. W. Spegal 
(center), safety director, and H. L. 





Henkel (right), plant superintendent, 
are accepting the award from the pres- 
ident of the Hamilton Chamber of 
Commerce. 
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Elizabeth Everitt, associate editor of 
Bank of America’s publication, The 
Bankamerican, has an unusual femi- 
nine hobby. With all the skill she dis- 








From copy to carburetor 


splays in deleting a dangling participle 
or re-routing a split infinitive, she 
drives an English racing car over the 
California freeways. She is shown here 
working on her pride and joy. 
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The Hanover Bank in New York 
City has elected Edward M. Henry a 
vice-president. As- 
sociated with the 
Southern Division, 
he supervises the 
bank’s business in 
Alabama, Florida, 
Georgia and South 
Carolina. Prior to 
joining The Han- 
over in 1930, he was 
with banks in Ten- 
nessee and Florida. 
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Eben C. Johnson has been promoted 
to vice-president at the San Francisco 
head office of American Trust Com- 
pany. In his new duties he will be 
identified with correspondent bank re- 
lations and will continue as supervis- 
ory head of the bank’s transit and 
clearing departments. 

Mr. Johnson joined the bank in 1922, 
and for many years 
has been in charge 
of the bank’s tran- 
sit and clearing op- 
erations. He is well 
known as an au- 
thority in this field 
and has developed 
many innovations 
that have contrib- 
uted to the effi- 
ciency of the bank’s 
transit facilities. 
He became assistant vice-president in 
1945. 

In another promotion James M. 
Munly has been advanced to assistant 
controller at the head office. 
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CANADIAN BANKING 








New Currency 

Early in September new paper cur- 
rency will be issued by the Bank of 
Canada. It will be the first paper cur- 
rency in Canada to feature Queen 
Elizabeth II and will gradually replace 
the current notes portraying King 
George VI. The new bills will be 6 
inches long by 2% inches deep, % inch 
shallower than the present notes. 

Queen Elizabeth will be featured 
well to the right of the center of the 
bills to prevent her portrait being 
marred by folding. Scenes of the Ca- 
nadian countryside and of industry 
will be featured on the reverse side. 


The new bills will be printed by off- 
set lithography in two colors, one atop 
the other, to produce color tones that 
cannot be copied without special equip- 
ment. Other precautions taken against 
forgery are the use of a printing proc- 
ess that provides a “feel” of emboss- 
ing, and a chemical process that per- 
mits easy testing of the genuineness 
of the paper, even after the paper has 
been badly burned. 
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Banking-By-Mail 

A new bank-by-mail envelope re- 
cently developed by The Dominion 
Bank, head office, Toronto, is being 
promoted with a folder distributed 
through local branches of the bank 
throughout Canada. 


The envelope is of heavy paper and 
to it are attached by perforation a 
deposit slip and a mail deposit receipt. 
After the deposit slip has been made 
out, the slip and the receipt form are 


* 


By JAMES MONTAGNES 


both detached and inserted into the 
envelope for mailing. The bank then 
returns the receipt for- the deposit on 
the same day it is received. 

The folder used to promote the bank- 
by-mail service describes how new and 
old customers can use the bank-by- 
mail envelopes and declares that “The 
Dominion Bank is as close as the near- 
est mail box.” A part of the folder is a 
deposit slip form and an application 
blank, with space allowed for speci- 
men signature, for opening a bank- 
by-mail account. 


4 e 4 


Branch Expansion 

Canada’s economic and _ physical 
growth continues to be reflected in the 
number and type of new bank branches 
being completed. These new offices 
range from the brightly modern struc- 
tures of the cities and towns to the 
more temporary type of buildings at 
mining and oil development sites. 

The Bank of Toronto recently 
opened three such modern new offices, 
one at Port Colborne, Ontario, and 
two in Toronto. In keeping with the 


contemporary styling trend, these 
branches feature interesting lines, 
broad glass areas, and_ interiors 


planned for customer convenience and 
employee efficiency. 

Two staff members operate a new 
branch office of The Canadian Bank of 
Commerce at the Marlton Airport, 
Toronto. The branch is open five days 
a week to serve air travelers, shippers 
and airline employees. 

In more remote areas of the coun- 


BOO doors 
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and Abroad 








Issued by Royal Bank of Canada 


Details bank services 


try, The Royal Bank of Canada re- 
cently completed a modern branch in 
a forest clearing at Kitimat, British 
Columbia, an oil refining site; and the 
Bank of Montreal recently opened a 
two-story branch at Letherbridge, 
Alberta, Canada. 
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New Business Ideas 

At the Canadian International Trade 
Fair held in Toronto recently, The 
Royal Bank of Canada distributed a 
booklet entitled “800 Doors to Busi- 
ness in Canada and Abroad.” The 
booklet describes Canada’s tremendous 


Two examples of new branches recently opened by the Bank of Toronto 


Port Colborne, Ontario branch 


Kingston, Toronto branch 
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growth over the past fifteen years and 
points out that the bank has grown 
right along with the country. It deals 
in detail with the services of the 
bank’s business development depart- 
ment in searching for factory sites, 
giving market data, helping to make 
new trade connections, and covering 
import and export regulations, credit 
reports, business introductions, and 
other services. 


e 


The Chartered Trust Company, To- 
ronto, has distributed a folder on its 
dime savers to householders in various 
parts of Toronto to promote savings 
accounts. Householders are urged to 
“turn your dimes into dollars with 
this handy Chartered Trust dime sav- 

r.”’ The company points out that it 
pays 2% per cent on deposits and that 
the dime and quarter saver cards are 
available at all its branches. 


+4 


For its customers in the Vancouver 
area, the Canadian Bank of Commerce 
has issued an up-to-date street map of 
Vancouver and its suburbs in pocket 
book form. The bank has 28 branches 
in the area and each of the branches 
is marked on the big map. It also has 
an indexed list of street names for 
easy location on the map. Cover of the 
map booklet is a pictorial airview of 
Greater Vancouver and its surround- 
ing snowcapped mountains. 
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Teaching Aids for Schools 


In the coming school semesters 
which begin next month the Canadian 
Bank of Commerce will again offer 
without charge to Canadian schools 
a number of teaching materials in a 
series of advertisements staggered in 
teachers’ magazines throughout the 
country. The materials were designed 
to fit various courses taught under the 
ten different provincial departments 
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of education within the country. 
For certain courses in business 
practice, the bank offers the schools 
complete sets of banking forms in- 
cluding deposit slips, pass books, cur- 
rent account check, sight draft, bank 
money order, and other forms. The 
complete package of forms available 
total 19 different items and can be 
ordered from the bank’s head-office at 
Toronto in complete sets or in in- 
dividual items and in any quantities 
desired. Some of the forms are spe- 
cially prepared as samples; others are 
standard items found on the counters 
of all the bank’s branches. On the 
order forms sent to the teachers for 
their use, the bank wherever possible 
puts the page numbers of textbooks 
that refer to specific banking forms. 
In addition to banking forms the 
schools are also offered, without 
charge, a number of Canadian histori- 
cal pictures used in bank advertising 
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in the past year and printed for school 
use. The Canadian Bank of Commerce 
also offered a natural resources map 
of Canada, a booklet on how to use 


various bank services, and a series 
of booklets prepared on agricultural 
subjects which have had wide dis- 
tribution throughout Canada. All 
these items were listed in the adver- 
tisements in the teachers’ magazines. 
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Personnel News 


L. P. Saint-Amour, assistant deputy 
governor of the Bank of Canada for 
the past 19 years, has been promoted 
to the post of deputy governor of the 
Bank of Canada, the Canadian govern- 
ment’s central bank. Under the recent 
amendment to the Canada Bank Act 
additional deputy governor appoint- 
ments were authorized. James Coyne, 
deputy governor for many years, now 
becomes senior deputy governor. 

Before joining the Bank of Canada 
in 1935, Mr. Saint-Amour was with 
the Banque Canadienne Nationale, 
where he organized the foreign bus- 
iness department. He began his bank- 
ing career with the former Union 
Bank of Canada in 1908, later joined 
the Banque d’Hochelaga, and when it 
became the Banque Canadienne Na- 
tionale he became assistant manager 
of its main office at Montreal. 
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A. M. Christie, manager of the Rio 
de Janeiro, Brazil, branch of the Royal 
Bank of Canada since 1950, has been 
promoted to super- 
visor of Brazilian 
branches of the 
bank with head- 
quarters in Rio de 
Janeiro. He has 
seen service with 
the Royal Bank of 
Canada in Europe, 
the West Indies, 
Central and South 
America. He is suc- 
ceeded as manager 
at Rio de Janeiro by R. J. Rogers who 
leaves the post of assistant manager 
at the Sao Paulo branch. Mr. Christie 
succeeds S. McAlister, supervisor of 
Brazilian branches since 1950, who 
has retired. 








A. Christie 
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Nelles Douglas Young, vice-presi- 
dent of the Dominion Securities Cor- 
poration, Toronto, was elected presi- 
dent of the Investment Dealers Asso- 
ciation of Canada at the annual meet- 
ing held in mid-June at Jasper, Al- 
berta. N. G. Gunn, director of Bell 
Gouinlock & Co. Ltd., Toronto, was 
elected vice-president and chairman of 
the Ontario district. 
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THE BOOKLET COUNTER 








What Have Bankers Done to 
Help Farmers? . . . From time to 
time banking is attacked from various 
quarters for alleged failure to cooper- 
ate with agriculture. To help its mem- 
bers combat false and unfounded criti- 
cism, the New York State Bankers 
Association has prepared this infor- 
mative booklet. 





Waar HAVE BANKERS 
DONE TO HELP 
FARMERS 


7 
f/ NEW \ 
YORK 

ce STATE 





New York State Bankers Association 





Covers many services 


The booklet traces the story of bank- 
farm cooperation and recites the serv- 
ices of commercial banking to agricul- 
ture in New York. It describes the 
association’s farm committee work, 
development of farm records and ac- 
counts, system of county farm agents, 
and numerous other association- or 
individual-bank-sponsored activities in 
behalf of farming. Inasmuch as bank- 
farm relationships in other states are 
generally similar, this timely booklet 
should prove to be of interest to bank 
officers everywhere. 


How to Outwit the Forger ... 
Current surveys show that check for- 
geries are at an all-time high and that 
banks are not the least among a long 
list of unwitting victims. In this book- 
let a former banker, turned business- 
man, calls upon his experiences to help 
reduce forgery losses. He tells why 
merchants are vulnerable and what 
they should know about checks to avoid 
trouble. He also discusses handwriting 
characteristics to watch for and cites 
a number of what he calls “alerting 
experiences.” Some of these involve no 
losses and others are “costly experi- 
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ences revealing the forger at work.” 
Finally, he offers proof that losses due 
to forgery can be prevented. Single 
copies of this syndicated booklet are 
free, quantities may be ordered. Ideal 
as an aid in staff-training or as a 
“giveaway” for customers. 


How to be a Millionaire ... “Or 
certainly how you can promote your 
business and increase your income,”’ 
says the director of public relations 
of a savings and loan association, who 
is the author of this reprinted address. 
Among other things, he offers a 
formula for the development of suc- 
cessful promotion programs. He also 
analyzes the successful promotion 
activities of two savings and loan 
associations, a bank, and several other 
types of businesses and draws from 
them concrete suggestions for the de- 
velopment of new business. 


Going Places . .. A great new 
business campaign. When a large 
Texas bank initiated a new business 
campaign recently, it produced a 
“services” booklet for customers and 
at the same time, a companion booklet 
outlining procedures to be followed by 
staff members in the campaign. Here 
is a complete plan for staff participa- 
tion in new business promotion, includ- 
ing the goals, prizes, quotas, contest 
rules and scoring systems: A valuable 
guide for other banks and financial or- 
ganizations contemplating a similar 
new business contest. 


Congratulations . . . To high 
school graduates . . . Since well- 
coordinated personnel campaigns are 
planned months in advance, those 
banks that have turnover problems and 
that contemplate recruiting programs 
will want to see this booklet. It was 
successfully used this year by a New 
York City bank in interesting high 
school graduates in a banking career. 





These booklets are available upon 
request, free of charge or obligation, 
under an arrangement whereby the 
requests are referred promptly to the 
producers. Simply address requests 
on bank or company letterhead to 


Booklet Editor 
Burroughs Clearing House 
Detroit 32, Michigan 











Going on the “word-of-mouth adver- 
tising is best” theory, the booklet fea- 
tures the photos of young staff mem- 
bers, each one of whom tells why he or 
she decided to join the bank. 


You and Your Job at the “Fed” 
... Employee manuals are being used 
to good advantage more and more by 
banks and other financial organiza- 
tions. Here is the revised “personnel 
program” booklet of the Federal Re- 
serve Bank of Minneapolis, Minnesota. 
Because of its excellence as an exam- 


y 
You auc 
your Job 


Mi at the “FED 


FEDERAL RESERVE BANK 





An excellent example 


ple, this booklet should be helpful to 
other organizations contemplating 
new or revised similar manuals. Its 
contents cover not only policies and 
benefits, but also the educational and 
social activities of the Minneapolis 
“Fed.” “Once you have read it,” the 
foreword says of the booklet to staff 
members, “you should have a better - 
understanding of what the bank seeks 
to accomplish in carrying out its per- 
sonnel program and how it affects 
you. 


Modern Doors ... This catalog 
presents illustrations, drawings and 
specifications of the complete line of 
revolving and swinging doors, as well 
as the new “packaged entrances” of 
the International Steel Company. The 
booklet provides valuable information 
to the bank management concerned 
with building or modernization plans. 
A section answers many questions on 
the operation of revolving doors. 
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BANK 











ASSETS 
June 30, 1954 June 30, 1953 
CASH AND SECURITIES 
Cash and Due from Banks. . . .« $155,371,834.18 $139,326,177.58 
DIRECTORS United States Government Securities. , 250,730,474.43 220,606,297.15 
State and Municipal Securities. . . . 51,990,161.31 49,421,513.59 
FRED W. ACKERMAN, President, Other Bonds and Securities. . 2. . « 8,379,708.25 8,768,698.64 
Pacific Greyhound Lines a $466,47 2,178.17 $418,122,686.96 


FRED B. BAIN, President, 
Leslie Salt Co. 


OTHMAR BERRY, President, 
Berry Oil Company 


CLYDE H. BRAND, Attorney-at-Law, 
Downey, Brand, Seymour and Rohwer 


RICHARD D. BRIGHAM, 
Vice President 


ALLARD A. CALKINS, 
Member of the Executive Committee 
and Retired Chairman of the Board 


LOANS 
Commercial Loans . . e « 
Real Estate Loans. . . + ec 
Automobile Installment Loans 
Personal and Improvement Loans 


Less: Reserve for Possible Loan Losses 


TOTAL ide Osa 
OTHER ASSETS 
Accrued Income Receivable. . 





$141,882,698.29 
95,088,100.52 
59,650,357.46 
27,415,300.44 





$324,036,456.71 
5,324,246.11 





$318,712,210.60 


$145,764,578.23 
95,156,282.27 
69,338,867.55 
30,099,086.78 





$340,358,814.83 
4,653,784.35 





$335,705,030.48 





$ 3,072,650.03 


$ 2,310,386.97 











HARRY F. CAMP, President, Stock in Federal Reserve Bank. . « « 1,149,000.00 1,101,000.00 
Harry Camp Millinery Company Bank Premises and Equipment. . .« -« 8,311,201.68 6,988,364.31 
. wal Makaee , 97. 
WM. HERBERT CARR. Other Real Estate Owned on ae 56,897.44 39,419.97 
Vice President and Treasurer, Customers’ Liability under Letters of 
California Packing Corporation Credit and Acceptances o 6 7,253,770.60 8,492,803.14 
HARRY D. COLLIER. Other Assets 6 e ° =. ee Ce 1 »415,208. 63 1,164,224.73 
Director and former Chairman, ; arenas 21,258,72 0,096,199.12 
Standard Oil Company of California TOTAL ‘ 7 $ 58,/28.38 $ 2 96,199.1 
ADRIEN J. FALK, President, TOTAL ASSETS 2 + + « $806,443,117.15 $773,923,916.56 
SE&W Fine Foods, Inc. 
FREDERICK M. FISK, ul ABILITIE s 
Chickering & Gregory, Attorneys DEPOSITS 
RAYMOND H. HOLMBERG, Demand Deposits. . 2. « « « « « $359,761,075.47 $340,735,905.78 
anaes Time Deposis . . . « « « « « 282,967 466.34 265,023,742.17 
PAUL E. HOOVER, United States Government Deposits . . 22,167,049.51 28,621,104.34 


President 


ERNEST INGOLD, President, 
Ernest Ingold, Inc. 


OTIS R. JOHNSON, President, 


Other Public Deposits . . . 
TOTAL *' 28 e 
OTHER LIABILITIES 


75,814,184.61 


74,741,439.80 





$740,709,775.93 


$709,122,192.09 








ee Dividends Payable . . . « « « © $ 1,000,000.00 $ 1,000,000.00 
ee eee Income Collected in Advance .*e 5,539,108.76 6,716,335.14 
PAUL B. KELLY, Letters of Credit and Acceptances. . . 7,253,770.60 8,492,803.14 
First Vice President Accrued Interest, Taxes, Other Expense . 4,722,723.60 3,624,514.66 
JOS. M. McCARTHY, TOrAL «© © © & © % $ 18,515,602.96 $ 19,833,652.94 
Retired Vice President 


JOHN J. REILLY, President, 
Western Department Stores 





CAPITAL ACCOUNTS 
C apital Stock . . a . e . 





$ 20,000,000.00 





$ 20,000,000.00 








CHARLES L. WHEELER pauper i css + +» eS S 18,300,000.00 16,700,000.00 
Executive Vice President, Undivided Profits -_ «© «© e e & @ 6,632,980.98 6,184,414.81 

Pope & Talbot, Inc. Unallocated Reserves 5 « © © «© « 2,284,757.28 2,083,656.72 
HERMAN WOBBER, TOTAL .2« © © e@ « e@ $ 47,217,738.26 $ 44,968,071.53 
Twentieth Century-Fox Film Corporation coun uaeumes . . $806,443,117.15 $773,923,916.56 


On June 30, 1954, securities carried at $128,171,392.32 were ore to secure trust deposits, 
and other public deposits, as required by law. On June 30, 


Member Federal Reserve System « Member Federal Deposit Insurance Corporation 
BAKERSFIELD « BERKELEY * CHICO « FRESNO * HANFORD « HAYWARD © LEMOORE « MERCED * MODESTO + OAKLAND « OILDALE 
PALO ALTO + RED BLUFF « REDDING * SACRAMENTO * SAN FRANCISCO © SAN JOSE © STOCKTON «© TAFT * WEST SACRAMENTO 
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United States Government 
1953, securities so pledged amounted to $135,678,968.49. 
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COURT DECISIONS 








By FREDERICK C. FIECHTER, Jr. 


Member of the Bar of Pennsylvania and of Florida, 
and admitted to practice before the Supreme Court of the United States 


Stop Payment Clause 

The Pennsylvania Supreme Court 
was recently faced with the question 
of whether a bank could include an 
exonerating clause in its stop payment 
form to escape liability for negligent 
payment of a check after receipt of a 
stop payment order. The bank was 
held liable. 

Plaintiff depositor drew a check on 
his account and subsequently went to 
defendant bank to stop payment. A 
clerk gave him a printed stop payment 
form which he filled out and left with 
the bank. 

Included in the printed form was the 
following: “Should the check be paid 
through inadvertence, accident or 
oversight, it is expressly agreed that 
the Bank will in no way be held re- 
sponsible. The Bank receives this re- 
quest upon the express condition that 
it shall not be in any way liable for its 
act should the check be paid by it in 
the course of its business. The under- 
signed [i.e., the depositor] agrees to 
be legally bound hereby.” 

Several days later the bank paid the 
check “through inadvertance, accident 
or oversight,” and charged it to the 
depositor’s account. The depositor 
sued the bank for a refund of the 
amount of the check. 

A lower court held that the de- 
positor was bound by his release. The 
Supreme Court, however, reversed this 
decision and said that such a release, 
though otherwise valid, is against pub- 
lic policy and so is void. The court 
pointed out that a depositor has a 
right to give an unrestricted stop pay- 
ment order to his bank and is under no 
obligation to release the bank from 
liability for its negligence; he is pro- 
tected by law from the bank’s negli- 
gence. It would be incongruous, the 
court said, to allow the bank to im- 
munize itself merely by inserting a 
release into the printed form which it 
supplied to its depositor who wishes to 
stop payment on a check. 

The court mentioned also that the 
new Uniform Commercial Code 
(adopted so far by only Pennsylvania) 
—which had not yet become effective 
at the time of the court’s decision— 
provides that “no agreement can dis- 
claim a bank’s responsibility . . . for 
its own ... failure to exercise ordinary 
care.” 
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It should be noted that, although 
there is a conflict of opinion in the 
courts as to whether a bank can so 
immunize itself from liability, there 
is a growing tendency for courts to 
find such agreements void as against 
public policy. The provision quoted 
from the Uniform Commercial Code is 
indicative of such a trend. Thomas v. 
Bank, 101 A.2d 910 (Pa. 1954). 
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Embezzlement Liability 

The treasurer of a local school dis- 
trict in Minnesota brought to a bank 
a number of checks payable to the 
school district. They totalled nearly 
$12,000. At the treasurer’s request, 
the bank teller credited $9,656.34 to 
the school district account and $2,250 
to the school official’s personal account. 
Did the teller make his bank liable 
for so crediting public funds to a 
private account? 

When the treasurer Johnson’s em- 
bezzlement became known, a surety 
company paid $2,250 to the school dis- 
trict under its bond on Johnson. The 
surety company then sued the bank, 
claiming that Johnson’s defalcation 
would not have occurred had the bank 
not cooperated by crediting his per- 
sonal account with funds rightfully 
belonging to the school district. 

The Minnesota Supreme Court held 
that, to hold the bank liable under the 
Uniform Fiduciaries Act (adopted in 
20 states, the District of Columbia, 
and Hawaii), it would have to be 
shown that the bank had actual knowl- 
edge that Johnson was committing a 
breach of his obligation to the school 
district when he instructed that school 
district funds be credited to his per- 
sonal account, or that the bank had 
knowledge of such facts that its ac- 
tion in crediting Johnson’s accounts 
amounted to bad faith. The court 
found that the facts did not show such 
knowledge on the part of the bank. 

The court said further that even 
without the Uniform Fiduciaries Act, 
the bank’s knowledge that the money 
deposited in the treasurer’s personal 
account belonged to the school district 
did not of itself impart to the bank 
notice of the treasurer’s wrongdoing. 


The court pointed out that if Johnson, | 
under his authority as treasurer, had | 


cashed checks payable to the school 
district and misappropriated the 
money, the bank would not have been 
liable. “If they may safely pay him 
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the cash, there is little reason to 
justify a refusal to give him a deposit 
credit.” Western Surety Co. v. Farm- 
ers & Merchants State Bank, 63 N.W. 
2d 377 (Minn. 1954). 
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Qualified Endorsement 

A Texas court recently permitted 
an oral agreement entered into prior 
to an assignment of notes to vary the 
effect of the Negotiable Instruments 
Law. 

Defendant Cox, payee of six prom- 
issory notes, gave them without en- 
dorsement to plaintiff Tyree as part 
payment for a tract of land. At the 
same time Cox gave the plaintiff a 
written instrument assigning the 
notes to plaintiff. 

In the negotiations leading up to 
the transaction, Cox had agreed orally 
to guarantee payment of the first of 
the notes. However, he refused to en- 
dorse or otherwise become personally 
liable for payment of the other five 
notes. On default in the payment of 
all six notes by the makers thereof, 
Cox paid the first one but refused te 
pay the others. Tyree sued Cox for 
payment of the remaining five notes. 

The Uniform Negotiable Instru- 
ments Act (adopted in all states, Dis- 
trict of Columbia, Hawaii, Alaska, and 
Puerto Rico) provides that when a 


| payee of a note transfers it for value 


without endorsing it, the transferee 
has the right to make the payee en- 


| dorse it. 





| of 


The payee’s liability to the trans- 
feree in the event of default by the 
maker depends, however, on the type 
of endorsement. By an wnqualified en- 
dorsement the payee assumes such lia- 
bility, but by a qualified endorsement 
he may avoid it. The Texas Court of 
Civil Appeals explained that the type 
endorsement is determined by 
agreement of the parties, but in the 
absence of such agreement the law 
presumes that an unqualified endorse- 
ment was intended. 

The question facing the court was 
whether Cox’ oral agreement that he 
would guarantee only one of the notes 
and not the other five constituted such 
an agreement between the parties that 
Tyree was entitled to only qualified 
endorsement of the five notes (i.e., 
that Cox did not guarantee them). 

Tyree asserted that Cox’ oral agree- 
ment, made prior to the written as- 
signment, was ineffective because of 
the parol evidence rule, which pro- 
vides, roughly, that no prior or con- 
temporaneous oral agreement will be 
allowed to. modify or contradict the 
terms of a written instrument. If con- 
sidered alone, the written assignment, 
since it contained no agreement as to 
the type of endorsement, would be in- 
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THE CITY OF CLEVELANO 
Founded 1849 


TRUSTEES STATEMENT OF CONDITION 
Warren Bicknell, Jr. 


President, The Cleveland Construction Company J une 3 0, ] 95 4, 


Robert F. Black 
President, The White Motor Company 


Charles B. Bolton 
President, Payne-Bingham Company 





Harold T. Clark RESOURCES 
Attorney 

nae ome Cash on Hand and Due from Banks. « © « « $ 28,744,114.81 
The Cleveland Electric Illuminating Company 

£3. Coon United States Government Obligations. ... . 104,955,289.61 
President, The Fisher Brothers Company (Including $17,900,000.00 as Lawful Reserve) 

Thomas Coughlin ee 27,065,752.79 
Director, The Murray Ohio Manufacturing Company 

Frederick C. Crawford First Mortgage Loans on Real Estate . . « « $124,052,978.97 
Chairman of the Board, Thompson Products, Inc. 

Ernest 0 Dempsev Other Loans and Discounts. e . . « e-@-+e a 66,284,031.14 
Attorney, Squire, Sanders & Dempsey ’ 

Randolph Eide Bank Premises .... + +e eee eeee 1,724,095.01 
The Ohis Bell Telephone Company Interest Accrued and Other Assets. . « « « « 2,275,749.97 

Mervin B. F 
+h — Total. « © © «© © o « $355,102,012.30 


Frank C. Lewman 
Chairman of the Board, 
The Richman Brothers Company 


James L. Myers LIABILITIES 


Chairman of the Board and President, 
Clevite Corporation 


Laurence H. Norton 
Director, The Columbia Transportation Company 


Surplus. . . . * e o e 7 ia . 2 aa e . o e . $ 20,000,000.00 


Drake T. Perry Reserve for Contingencies . . « 2 ee ee « 812,791.07 
Secretary, The Harshaw Chemical Company 
Ralph S. Schmitt Reserve for Taxes and Expenses .... ~~ 878,052.79 


Vice President and Secretary, 





The Cleveland Twist Drill Company Savings Deposits . . . . . 6 © © © © © © « 293,400,496.87 
Henry S. Sherman 

Chairman of the Board Other Deposits . ...2«secccccvcee 32,336,953.25 
ncn 5 ~ Deferred Credits and Other Liabilities... . —_7,673,718.32 
Herman L. Vail Total. *oe3nreeee $ 355,102,012.30 


Attorney, Sayre, Vail & Steele 


John S. Wilbur 
Vice President, The Cleveland-Cliffs Iron Company 


Arthur P. Williamson United States Government Obligations carried at $14,845,000.00 are 
President, The Dill Manufacturing Company pledged to secure Public Deposits as required or permitted by law. 
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Revolving Door Entrance of Northern Federal Savings and Loan Association, St. Paul, Minn. 


More ‘oLbow HOOW for business 


WITH REVOLVING DOORS 


EXPANSION OF OPERATIONS 
doesn’t always demand expensive re- 
modeling or new _ building. Many 
banks have found the extra floor 
space needed, by replacing the 
former entrance with revolving doors. 
But replacement or initial installa- 
tion, they always find that “always 
open — always closed” revolving 
doors quickly pay for themselves in 
many ways. 


Consider, for example, these com- 
ments by Mr. W. R. Mahood, presi- 
dent of the progressive institution pic- 
tured above: 


“Too frequently, after we have pur- 
chased something, we only contact 
the manufacturer or supplier to 
complain about some shortcoming. 
“The purpose of this letter is not to 
complain but to commend you for 
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the outstanding installation which 
you made in our new quarters in 
the heart of downtown St. Paul. 


“It would be impossible for us to 
convey to you exactly how we feel. 
We have completely eliminated di- 
rect drafts that bring in cold air 
and dirt. We feel that our revolving 
door has contributed materially to- 
wards the maintenance of a clean 
and comfortable office. 


“Now that we have had over a full 
year’s experience, we are more en- 
thusiastic than ever regarding this 
type of entrance.” 


What could be a better reason for 
investigating the advantages your 
bank can gain by investment in a 
modern revolving door entrance — 
than the satisfaction reported by Mr. 
Mahood! The above coupon brings 
you all the profitable facts. 


£ REVOLVING DOOR DIVISION 
2004 EDGAR ST. 


EVANSVILLE 7, IND. 











terpreted as intending an unqualified 
endorsement. Applying Cox’ oral 
agreement to show that the parties 
intended a_ qualified endorsement 
would be to contradict the written in- 
strument and so would violate the 
parol evidence rule. 

The court rejected this contention, 
saying that the written assignment re- 
lated only to transfer of the legal 
title of the notes and was not con- 
cerned with the question of the type 
of endorsement intended. Tyree v. 
Cox, 267 S. W. 2d 233 (Tex. Civ. App. 
1954). 
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Savings Bond Ownership 

United States bonds pass to a sur- 
viving co-owner by virtue of a con- 
tract with the United States Govern- 
ment, according to the Court of Ap- 
peals of Ohio. 

A husband and wife acquired, as 
co-owners, United States bonds pur- 
chased with the husband’s separate 
funds. On the husband’s death, the 
bonds passed to the wife as surviving 


| co-owner under the provisions of the 
' bonds and the regulations of the U. S. 


Treasury Department. Two years later 
the wife died without leaving a will 


_and without heirs or next of kin. At 


death she still held twenty of the 
bonds. 

A sister and a nephew of the de- 
ceased husband claimed that in legal 
theory the bonds came to the wife 
from her husband by deed of gift and 
that therefore, on her death without 
heirs, one-half of the bonds should go 
to the remaining heirs of the husband, 
as provided by statute. 

The Ohio Court of Appeals held that 
the bonds passed to the wife not by 
deed of gift, but rather by contract 


| between the co-owners and the United 


States government, and that therefore, 
on the wife’s death without heirs, the 
bonds escheated to the state and the 
husband’s heirs took nothing. 

The court explained its holding by 
analogy of co-owned U. S. bonds to 
joint and survivorship bank accounts. 
It stated that a joint and survivorship 
account in Ohio operates as a contract 
between the depositors and the bank, 
vesting in each owner a present joint 
interest, and that on the death of one 
of the depositors, the survivor suc- 
ceeds to the account by virtue of the 
contract. 

The court further overruled the gift 
theory by pointing out that to create 
a valid gift there must be a delivery 
of the subject matter of the gift dur- 
ing the life of the donor which takes 
effect immediately. The intention of 
the donor to retain control over the 
subject matter until his death, at 
which time it becomes the property 
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STATEMENT OF CONDITION AS OF JUNE 30, 1954 


RESOURCES 








Cash and Due from Banks ............ $14,021,932.32 
United States Government Obligations... 13,812,551.87 
Obligations of the Government of Puerto 
Rico and its Dependencies ........ 11,771,750.61 
Loans Guaranteed by Government of the 
8 ee 9,544,878.39 $49,151,113.19 
I ee ee 31,173,246.61 
I aa 6 okt he oe he0end4 sede dee ee eee 1,008,678.17 
ne sw & o's oon ee ee eee 482,081.34 
Customers’ Liability on Letters of Credit .............. 1,591,876.55 
eek ai eee eae RR ee OE $59,324.05 
$84,266,319.91 





LIABILITIES 








GN SE ac cedecsccsccnvscesens $ 3,200,000.00 

DOD occ ccc cecccsceesvsecovevees 3,200,000.00 
PPT TT TT eTT TTT Te 700,253.39 $ 7,100,253.39 
eS ee eer er Ere ee Se ee ee re ee ee 1,783,985.77 
&| Depoetts ... 2. ccc ccc cc cccccccccccccccesescssece 73,790,204.20 
Letters of Credit Outstanding. ...........eeeeeeeeees 1,591,876.55 
$84,266,319.91 





Securities carried at $20,187,889.19 are pledged to secure public funds and trust 
deposits as required by law. 
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of the donee, renders the gift void. In 
this case the husband, as co-owner, 
could have cashed the bonds at any 
time without his wife’s consent. Such 
a right on the husband’s part nega- 
tives the possibility of a gift. Lambert 
v. Lambert, 118 N. E. 2d 545 (Ohio 
App. 1953). 


BANKING 
IN HOUSTON 


CONTINUED FROM PAGE 35 


where they are in position to handle 
larger accounts and make larger 
loans, and it is also true that most of 
them can boast of their big accounts 
that have come to them to avoid down- 
town traffic congestion. 

The oldest of Houston’s suburban 
banks is The Harrisburg National 
Bank, which was opened in 1925. An- 
other bank that seems to have an 


| older date but that is actually consid- 


ered among the newer institutions is 
the Fidelity Bank and Trust Company. 
It opened as a trust company in 
1914, but received its commercial 
charter in 1946. 

Newest of the suburban group is 
the Oak Forest State Bank, which 
opened for business in its new quar- 
ters on May 23rd of this year. Its 
opening deposits were $782,000, but 
by the time of the June 30 report 
these had reached $1,431,000. When 
interviewed, C. E. McLean, executive 
vice-president, reported that so far 
the bank had something over 850 in- 
dividual commercial and savings ac- 
counts and that some 90 per cent of 
the number of its notes and 60 per 
cent of its dollar volume of loans were 
in installment credit. The new bank 
operates in a_ residential area of 
white-collar workers. 

Next newest in the group is the 
MacGregor Park National Bank 
which also opened in new quarters, on 
May 15. According to C. B. Carter, 
Jr., president, the bank opened with 
deposits of $1,477,000 and by June 30 
had deposits of $2,670,000. It is in an 
area of middle and some upper class 
homes that also contains such indus- 
trial activities as building contractors, 
oil field equipment companies and 
units of the trucking industry. 

Largest of the suburban group is 
the South Main State Bank. It is lo- 
cated approximately one mile out 
Houston’s Main Street from down- 
town, has enlarged its quarters twice 
since its opening on March 15, 1944, 
and then moved into its present new, 
and again enlarged, quarters in Oc- 
tober of 1949. The bank operates a 
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Picture of the year in any bank is the installation of Sensimatic 
window-posting machines. Each Sensimatic posts ledger and passbooks, 
balances cash, proves posting accuracy and posts ledger controls . . . 
assuring prompt window service for customers and new teller efficiency. 
It works easily on unit or dual posting systems. And a Sensimatic 
combines savings, mortgage loan, and installment loan accounting in one 


job, too. Add Sensimatic’s famed ease of operation and there’s 

your answer to savings accounting problems. Available in both one- 
and two-teller models. Call your Burroughs branch for a demonstration. 
Burroughs Corporation, Detroit 32, Michigan. 
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parking lot for employees, one for 
customers and has two drive-in win- 
dows. President F. C. Willard relates 
that the bank’s opening deposits in 
1944 were $823,000, and states that 
they had grown to $20,347,000 by June 
30 of this year. 

Next largest is The Harrisburg Na- 


tional Bank, whose deposits have gone 
from $14,174 in 1925, to $20,208,000 
on June 30 of this year. W. P. Wells, 
Jr., is the bank’s executive vice-presi- 
dent. 

This is followed in size of deposits 
by the East End State Bank, which 
was one of a limited number of banks 
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visited to obtain at least sufficient ma- 
terial for a partial account of the ac- 
tivities of the suburban group. Presi- 
dent Louis I. Dietz points out quickly 
that his bank is an independent insti- 
tution, that besides installment loans 
it makes numerous commercial and 
equipment loans and that it can boast 
of numerous big accounts that have 
come to the bank because of its serv- 
ice and its outlying location. The bank 
was opened September 18, 1946, with 
deposits of $1,250,000 and on June 30 
had $17,058,000. 

Mr. Dietz’ bank enlarged its quar- 
ters by approximately one-third last 
September, by means of an extension 
at the rear. The building, into which 
the bank moved in early 1947, is of 
poured concrete construction. Mr. 
Dietz notes that eight hours after the 
pouring started, the walls were all in 
place. The building is pictured on 
page 35. 


— bank with substantial 
progress to its credit is the Uni- 
versity State Bank. This bank, which 


has completely outgrown its quarters 
since its opening in April, 1942, is now 


| in the throes of planning to triple its 


space in a new building, according to 
President Lenode Goldston. In connec- 


| tion with the new quarters, the bank 





will have space for parking 100 cars, 
and it will have three drive-in win- 
dows. A feature of the bank’s new 
home will be semi-private offices for 
its officers. The offices will be com- 
pletely enclosed except for one open 
side, that facing the interior of the 
bank. . 

At its opening in 1942, the bank 
had deposits of $270,728. On June 30, 
deposits stood at $13,850,000. 

Port City State Bank is another 
with new quarters already off the 
drawing board. The bank was opened 
in October, 1946, says President W. C. 
Hicks. It expanded its space by addi- 


| tions in 1948 and in 1952 and it an- 





nounced its new building in May of 
this year. A parking area will com- 
pletely surround the bank and provide 
space for 110 cars. The bank will have 
two separate entrances on opposite 
sides of the new building, and the 
parking area will have double en- 
trances. Double drive-in windows will 
be located under the roof’s overhang. 
Since 1946, the bank’s deposits have 
gone from $1,500,000 to approxi- 
mately $6,000,000. 

Meanwhile, River Oaks State Bank 
has just completed a two months’ re- 
modeling program to catch up with its 
business. Besides giving the banking 
room a new look, the bank enlarged 
its operating quarters and safe de- 
posit facilities, added a second drive- 
in window and a directors’ room. The 
River Oaks Bank, according to G. A. 
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Smith, vice-president, began business 
in February, 1947 with deposits of 
$1,731,000 and on June 30 of this year 
reported deposits of $9,807,000. 


BANK that presents an interest- 
ing story of suburban banking 

and an interesting sidelight on Hous- 
ton’s suburban development is The 
Fannin State Bank. It is located in an 
area some 414 miles from downtown 
Houston that contains The Shamrock 
Hotel, a new Prudential Life Insurance 
Company Building and other offices 
and apartment houses. At the time the 
bank was organized in 1948, the sec- 
tion was comparatively new and the 
bank’s management was able to pur- 
chase a 5% acre plot for its quarters 
and parking facilities. Recently, the 
Ada Oil Company, looking for a site 
for its new headquarters building, de- 
cided that it would like to buy two of 
the bank’s acres, which it did at a re- 
ported figure of $250,000. In the mean- 
time, says Executive Vice-President 
Dewey Marsh, the bank which started 
in business in November, 1944, with 
deposits of $650,000 had deposits of 
$10,600,000 on April 15 of this year. 
A similar record of growth is told 


e 


e 





by President Neal Butler for the Rea- 
gan State Bank. His bank is located 
in an older, something-above-average 
residential area of the city. When his 
bank was opened in March, 1950, it 
provided an over-size parking lot at 
the rear of the building. This is used 
extensively by customers, with the re- 
sult, Mr. Butler states, that his bank 
actually has more customers enter the 
bank by the back door than the front. 
When the bank expands, he says it will 
have both a more imposing rear en- 
trance and an even larger parking lot. 
His bank’s deposits have gone from 
$827,000 in March, 1950, to $9,535,000 
on June 30. 

The story of Houston’s suburban 
banking is one that could well be con- 
tinued, with each of the banks having 
its own interesting experience to re- 
port. What these stories might cover, 
in growth and expansion, is shown in 
the tabulation on page 34. 

Certainly, a most fitting conclusion 
to this article is to say that the city’s 
banking, both downtown and _ sub- 
urban, is still looking ahead with no 
lack of faith in the future, and that 
metropolitan Houston is starting to 
work on its second million. 
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acquainted with farming here in the 
Winchester area and equally well ac- 
quainted with the farmers. Our cash- 
ier, P. E. Markillie, has been with the 
bank since 1917. He is well known and 
highly regarded throughout the entire 
area. 

Then, we have an active vice-presi- 
dent, C. Warren Breeding. Mr. Breed- 
ing is a director of Scott County 
Farm Bureau. He is also very promi- 
nent in the 4-H Club and is himself 
the operator of a 700-acre farm. And, 
I might add that I have also been asso- 
ciated with farms and farming almost 
all of my life. 

Now, let us look specifically at the 
second major bank obligation, that of 
providing community leadership. 
Banks in the small towns and rural 
areas can find many opportunities to 
render civic services that will even- 
tually redound to their benefit. 

~One is the development of youth. 
What is more important than the as- 
sistance we can give in building these 
citizens of tomorrow? The national 
4-H Clubs and the Future Farmers 
merit banking’s wholehearted support. 
The same is true of the boys and girls 
in the upper classes of our schools. 
They are our future customers and 
our future employees, and our banks 


must assist in their sound projects. 
Another opportunity is ahead in the 
country’s population growth, which is 
expected to increase at the rate of 
2,000,000 annually from the present 
time up to 1960. This will also create 
problems; for instance, it will put a 
heavy strain on the nation’s educa- 
tional system, particularly as to teach- 
ers and buildings. Bankers must be 
alert both to the headaches and eco- 


The bank’s management team 


Left to right: Mrs. Rockwood; Mr. Markil- 


lie; C. E. Marshall, a director; 
and Mr. Breeding 
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nomic advantages involved in the fu- 
ture growth. 

Still another challenge is suggested 
by the fact that industrial companies 
are making great strides in attracting 
desirable young men and women from 
the colleges and universities. Yet, it 
is no secret that too few college gradu- 
ates consider bank positions. 

Our bank is constantly confronted 
with these and other problems of com- 
munity leadership, and is taking an 
active part in attempts to find satis- 
factory answers. 

The writer, for example, served as 
president of the Scott County School 
System for a period of three years 
during a reorganization; is a member 
of the official board and finance chair- 
man of a local church; served as 
president of the Winchester Woman’s 
Club for three years; holds top offices 
in numerous other community organ- 
izations; and is vice-chairman of both 
the Public Relations and Education 
Committee and of Group Five of the 
Illinois Bankers Association. 

Banking and community service is 
to me a deeply satisfying way of life. 
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REGIONAL CHECK 
CLEARANCE 
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time for handling with Tuesday’s 
work, twenty-four hours ahead of the 
former schedule. 

The return trip, supposing the check 
to be unpaid, saves an additional twen- 
ty-four hours or a total of two full 
days. The check follows a simple re- 
versal of its journey, being dispatched 
by bus, processed at night, and arriv- 
ing with other items the following day. 

An interesting sidelight on the speed 
of such returns developed right after 
the system went into operation. Stu- 
dents in several of the college towns 
were astounded by the rapid return of 
checks drawn against funds not yet 
deposited by Dads in neighboring 
towns. Many of these students had be- 
come used to the three- or four-day 
period during which they might safely 
draw checks before Dad customarily 
made the deposit. A goodly number of 
them are still wondering just what 
has happened. 

One other advantage of the system 
deserves special emphasis. It is one 
that has strong appeal to many bank- 
ers: in receiving checks drawn on 
their banks, these bankers prefer to 
receive as few cash letters as possible 
—each extra letter means an extra set- 
tlement, extra book work. The Region- 
al Check Clearing Service offers the 


assembled checks of three city banks: 
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The Industrial, Business-Minded Bank 
Serving the Industrial Center of the West 


Statement of Condition 


as of June 30, 1954 


Resources 


Ce eee ee es Sg. ko os os 6 Re a6 eee $146,078,344.25 
United States Government Securities. ............ 259,094,331.24* 
Obligations of Other Federal Agencies. . $ 9,074,763.01 


State, County,and Municipal Bonds. ... _22,686,754.93 31,761,517.94* 



















Pees PE I DOE, on 6. 4 0 ee Se ease 600,000.00 
Ownership of California Trust Company. .......... 1,475,324.66t 
eee ee ee ee ee ee 190,918,589.65 
Bank Premises, Furniture, and Fixtures. ........... 4,380,157.09 
Earned Income Receivable. ............2.ccc006 1,666,749.13 
Customers’ Liability under Letters of Credit and Acceptances 2,779,873.63 
re ere ee are re 707,874.56 
PSG 6. Sos 4S AS KS ROR keh sie ocala - $639,462,762.15 
Liabilities 

CE IUER so 4 coc 6 eee cns $424,772,318.23 

po eee ee ee ee 138,618,599.50 

United States Government Deposits ... 20,441,062.40 

Other Public Deposits ........... 16,425,152.47 $600,257,132.60 
Reserve for Interest, Taxes, and Expenses .......... 5,177,608.37 
Unearned Income Collected. ............22ee0. . 2,352,497.45 
Letters of Credit and Acceptances. ........+.2200. 2,793,216.46 
CREE no 0 on 000 4 64g eee $10,000,000.00 

Surplus Tot ee ee eee eee 10,000,000.00 


Undivided Profits...........6.- 8,882,307.27 28,882,307.27 


ie kl 0). ole dks ah Gt iid AK wl $639,462,762.15 


*$51,212,740.40 pledged, according to law, to secure Public Funds and Trust Deposits. d 





1California Trust Company—owned by California Bank and devoted exclusivelyto trust service— 
has Capital of $1,000,000.00, Surplus of $525,000.00, and Undivided Profits of $437,902.47. 


Officers 


FRANK L. KING, President 
CLIFFORD TWETER, Executive Vice President 


Senior Vice Presidents 
Cc. C. De PLEDGE HAL MENDON 


Vice Presidents 
CHAS. E. DONNELLY, Counsel 


O.S.AULTMAN ARTHUR T. BRETT, Cashier G.M.CHELEW 
FORREST W.DENNING C.W.FRIEND ‘W.WAYNE GLOVER 
GLENN B.GOSSETT H.V.GRICE F.S.HANSON = J.S. HARTWELL 
DARWIN A.HOLWAY F.S.HUBER H.E.HUDSON  T.E.IVEY,JR. 
MILTON A.MAacLEAN JOSEPH MAGOFFIN M.S.McGUFFIN 
MARK G.McMAHON B.B.ODELL RUDOLPH OSTENGAARD A.O.OTSEA 
W.E.PALMER C.C.PEARSON JAMES W.POST A.R.PUCHNER R.A.REID 
GUSTAV RIEDLIN F.HOWARD RUSS,JR. E.H.SINK A.H.SMITH 
J.H.STEENSEN J.B.THOMPSON GARDNER TURRILL 
P.H.VAN HORSEN'- RALPH J. VOSS 
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BANK SIGNS 


Picture the name of your bank in enduring 
bronze . . . the names of your personnel 
in handsome desk plates of the same digni- 
fied metal. : 

Let us show you how we can give you 
the very finest signs, desk plates and bul- 
letin boards to suit your every need ... at 
most economical prices. 

Send for free illustrated catalog 








DESK NAMEPLATES 
2” x 10” one line of copy, $7.50 
2'/2" x 10” two lines of copy, $9.00 
on bronze easel—other styles available 


**Bronze Tablet Headquarters" 


UNITED STATES BRONZE SIGN CO., Inc. 
570 Broadway, Dept. BC, New York 12, N.Y. 

















Coupon payment books of 
every gia for the econ- 
omy minded, service requiring 
institution. 


Manufactured to register with 
your present perforator, ad- 
dressograph, or duplicator 
equipment. Delivery four weeks. 


Our customer list includes many 
of the leading banks and insur- 
ance companies in the United 
States. 


Territories open. 
tives wanted. 


Representa- 


BONDSON PRESS 


270 Lafayette Street 
New York {2, N.Y. 


C] Enclosed find sample of our present book. 
Please quote your price on a total order 
of books. 

C) Please send samples of 

___Duplicator 
—_—Perforator 
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Bank 
Street 
City... 
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consolidated into one letter requiring 
a single remittance. 

Though enthusiastic about the plan, 
Messrs. Durkin, Shepler and Jacobs 
by no means feel their Regional Check 
Clearing Service is the ultimate in the 
rapid collection of checks. It happened 
in Denver that bus schedules provided 
a happy solution to what had before 
been an insoluble problem. Buses 
might not be the answer elsewhere. 
The basic idea, though, might be ap- 
plicable anywhere, with other means 
of transportation adapted to the spe- 
cific situation. 


R. JACOBS has this to report: 

“Buses are by no means an ex- 
clusive way of getting checks to city 
banks faster. Planes may widen the 
area served, bring points at a much 
greater distance into the orbit and 
so speed the collection of a greater 
number of checks. Train schedules 
may well fit into the plan too, along 
with armored cars for limited areas, 
and in some instances direct messen- 
ger delivery may be practical where 
the situation is right and the cost 
economical.” 

Mr. Durkin adds: “Certainly the 
plan worked out in Denver isn’t going 
to fit every region in the nation. The 
plan is successful in Denver largely 
because mail schedules weren’t right 
and bus schedules, for the most part, 
were. Even many of the mail sched- 
ules now contribute to the plan, with 
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buses providing sufficient volume to 
make night proof and transit opera- 
tions worth while. To work anywhere, 
the schedules must be right. They 
must provide a savings of at least one 
full day in getting checks to the pay- 
ing banks or there is no saving at all.” 

Mr. Shepler points out this diffi- 
culty: “Not every banker is interest- 
ed in faster collection of checks. This 
may seem strange, but it has proven 
true. Seemingly, it’s the old story of 
human nature and its reluctance to 
accept change. But we who have 
worked on the problem from the first 
casual inquiries down to the present 
stage of its solution are convinced that 
as time goes along more and more 
banks will take advantage of the plan. 
We are confident that the system will 
expand to serve a wider and wider 
area and that ultimately all banks in 
the region will benefit.” 

Such is the cautious optimism of 
the originators of the plan. Regional 
Check Clearing Service has brought 
something new to the Rocky Mountain 
region. It has appreciably speeded col- 
lection of checks and return of unpaid 
items by the three banks a full twenty- 
four hours. It has prompted competing 
banks, in turn, to speed their service. 
All this is in the American tradition. 

The Colorado National Bank, the 
Denver National Bank, and the Unit- 
ed States National Bank of Denver 
have every right to be proud of this 
achievement of their operating officers. 
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MODERN APPROACH TO SAVINGS 


CONTINUED FROM PAGE 42 


and we began the first quarter of 1954 
we included savings accounts in a 
system-wide new business campaign 
we were conducting. This campaign 
incorporated all of the color and trap- 
pings of old-style new business con- 
tests. We did two special editions of 
our house magazine, we had several 
mailings to our employees at their 
home addresses, and encouraged the 
team spirit. The results were excep- 
tionally good. 

Looking ahead still further into 
1954, we inaugurated a “Vacation 
Club,” the fix%t one in Southern Cali- 
fornia, and began the preparation of 
colorful posters and display advertis- 
ing to promote the idea of saving to 
travel. At the same time we added a 
“Save-for-a-Purpose Club,” to round 
out our service in all fields of saving. 

With several of our new publica- 
tions dealing with family financial 
problems on hand and larger quanti- 
ties of old ones, we next began to offer 
our savings helps in newspaper adver- 
tising. Usually we offered one at a 


time. However, recently we advertised 
them as a group, obtainable by send- 
ing in a coupon. From one advertise- 
ment alone, we received over 2,000 in- 
quiries by mail. 

What have been the results of our 
type of approach? Does it work? Are 
we able to interest the type of people 
we are trying to reach? Fortunately 
some tangible and intangible results 
are traceable to our effort. Our in- 
crease in new savings business during 
the first quarter of this year was the 
best in a long period. Our time de- 
posits as of the Comptroller’s Call on 
April 15, 1954, were up $13,000,000 
over the first quarter of 1953. Further 
than this we are beginning to obtain 
acceptance of our position as counsel- 
lor and guide to those seeking to make 
financial progress in the home. People 
are beginning to look to us for aid in 
the solution of their common financial 
problems. We feel that if we can en- 
courage this point of view, our place 
in the savings field can be made more 
secure. It can be of material aid to us 
in building future business. 
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